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Marcone Supply Hosts their HVAC Roll 
Out Party in Doral (see page 12)

BRISTOL, Va., Jan. 18, 2018 /PRNewswire/ -- 
Bristol Compressors International, LLC and DHX 
Electric Machines, Inc. today announced an exclu-
sive global strategic partnership to develop Next 
Gen HVAC/R compressor technology leveraged by 
ultra-high torque density electric motors with pat-
ented micro-feature enhanced “Direct Winding Heat 
Exchanger” DwHX™ cooling system. Through this 
partnership, Bristol and DHX will develop and de-
liver the most cost effective high efficiency com-
pressors and systems in the industry. 

DwHX™ is the future of HVAC/R compressor 
motor technology. The DwHX™ cooling system 
targets the main source of heat by placing the micro 
cooling flow channel adjacent to the windings in the 
center of the slot-- increasing the surface area and 
local fluid velocities leading to a 25x improvement 
in cooling capability over standard flow channels.

“The DwHX™ patented motor technology 
will allow Bristol to develop compressors that are 
shorter in height and lighter in weight than anything 

on the market today. Furthermore, we will do all of 
this with ‘best in class’ efficiency levels across the 
board. Our customers and their system designers 
will now have more space design options with im-
proved system efficiency at the lowest applied cost,” 
says Kevin Mumpower, Vice President of Product 
Engineering, Bristol Compressors.

“We believe that this new motor technology is 
poised to significantly improve cost/performance ra-
tio, add system design flexibility, as well as enable 
short and long-term regulatory system compliance. 
This will fundamentally change the HVAC/R indus-
try’s expectations of compressor performance,” says 
Luka Lojk, VP Sales and Marketing, Bristol Com-
pressors.

Dr. J.Rhett Mayor, President & CEO of DHX 
Electric Machines, Inc. added that “DHX looks for-
ward to partnering with Bristol and we’re excited to 
see the years of R&D on the DwHX™ cooling sys-
tem evolving into a disruptive technology offering 
in the HVAC/R market.”

 Bristol Compressors and DHX 
Electric Machines Partner to 

Develop Next Gen HVAC/R 
Compressor Motors

 The 2018 AHR 
Expo  in Chicago, is re-
ported to have been the 
largest one in the show’s 
history. In the Tuesday 
publication of “Show 
Daily”, the International 
Exposition Co. reported 
the 2018 AHR Expo fea-
tured 2,155 exhibitors, 
an increase of 37 since 

the 2017 event in Las Vegas. There was also a 30% 
increase in International ex-
hibitors, yet another record 
breaker. “With more exhibi-
tors and more square foot-
age, There’s more to see,” 
said Clay Stevens, president 
of International Exposition 
Company. 

The final tabulation of 
total attendees has not been 
released but sources expect to break the 70,000 
attendance record from the Las Vegas show. This 

year, there was an increased optimism among 
HVACR manufacturers worldwide about economic 
conditions and the outlook for their own businesses 
which has soared to record highs, according to the 
latest AHR Expo and ASHRAE Journal Annual 
Economic Outlook Survey, with 89% of responders 
forecasting excellent or good growth, up 15% from 
the already positive outlook in 2017. 

The 2018 AHR Expo expanded its seminar 
program, making it the largest-ever education and 
training agenda in the Show’s history. The expan-
sive program featured more than 120 sessions in-

cluding free best practices 
and industry trends seminars 
from leading HVACR orga-
nizations, professional cer-
tification opportunities, and 
continuing education pro-
grams from the ASHRAE 
Learning Institute.  

The 2019 AHR Expo 
will be heading south to At-

lanta, GA. next year and I am pleased to have the 
show in our close proximity.

Another Record Breaking
Year at the AHR EXPO   

Jeff Schlichenmeyer
Publisher

  The AHR EXPO at McCormick Place
in Chicago (see page 10,11,&B10 )

York Source 1 Orlando Hub Hosts
 Grand Opening Celebration (see page 6)

PBACCA 2018 Installation Banquet
at Benvenuto Restaurant (see page 19)

  Daikin Ductless Day at Goodman Distribution 
in Pompano Beach (see page B18)
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Coming to Select Ware Group 
Locations Near You!

Coming to Select Ware Group 
Locations Near You!

JohnstoneWareGroup.com
Saving You Time.

Making You Money.

The Ware Group
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In many parts of the country the cold weather 
has provided one of the best starts to the year.  Here 
are five ways to keep busy and profitable throughout 
2018.

1. Grow your profitable maintenance program.  
Your maintenance clients trust you and will use 
your company in good times and bad times. They 
provide stability, less seasonality, and more consis-
tent cash flow.

Here’s an easy way to discover how many resi-
dential maintenance plans you should have:  Divide 
the number of non-maintenance customers you’ve 
done business with in the past 5 years by 3.  That’s 
the minimum number of residential maintenance 
plans you should have. 

From a commercial perspective, calculate main-
tenance hours rather than numbers since some plans 
can have 20 systems and others only one.  If you 
have 3 commercial technicians, you should have 
1800 hours of commercial maintenance.

If you’re not meeting or exceeding these num-
bers, consider joining my maintenance program 
(information is below).

2. Ask your employees how to save $100 per 
month. If you ask an employee how to save $10,000 
per year, they can’t grasp that large amount.  How-
ever, if you ask them to identify with a number they 
can relate to, ie $100 per month, they can probably 
come up with an idea or two.  Implement the ideas 
and give them a $100 bonus for coming up with that 
idea.

3. Calculate your net profit per hour. 
If you don’t like the number, resolve to increase it 
in 2018.
Net profit per hour is calculated on billable hours or 
revenue producing hours.  Divide 2017 net operat-
ing profit by the total number of billable or revenue 
producing hours.  

If you lost money in 2017 you paid your custom-
ers to do their work.  Not exactly what you want to 
plan for 2018.

Increasing net profit per hour can be as simple 
as decreasing the number of unbillable hours.  The 
best way to do this is to track it - put a chart on the 
wall with each employee’s name and the number of 
paid hours and the number of billable hours.  Since 
the hours are being watched, the unbillable hours 
will decrease quickly.

4. Watch overtime hours. 
This probably sounds crazy given the cold weather 
most of the country has had.  However, it won’t last.  
And, if your employees are used to overtime they 
may sneak in an extra hour or two when they don’t 
need it.

Overtime is expensive. This might seem like 
a ludicrous statement since it has been incredibly 
cold for the past week and most of your technicians 
probably earned overtime this week.  But, they 
should have been billable overtime hours!

What about the office personnel?  Are they con-
sistently getting one to two hours per week or more 
overtime - in busy times and slow times?  If you pay 
an office person $16 per hour, the overtime is $8 per 
hour or $416 per year. Then you must add payroll 
taxes and worker’s comp to this cost which is about 
15% so the real cost comes to $478.40.  

That doesn’t seem like a lot until you calculate 
the revenues you need to generate to pay that one 
hour of overtime.  Let’s assume that you want to 
generate a 10% net operating profit. The revenue 
you have to generate to cover that one hour of over-
time is $4,784! Overtime is expensive!  

5. Save your maintenance plan revenues.  At 
a minimum save 1% of every dollar that comes in 
the door. This is advice I’ve given for a long time.   

Frequently I get emails or phone calls from contrac-
tors who say thank you for this idea.  They have 
hundreds of thousands of dollars in interest bearing 
accounts.  They have the money to pay for trucks, 
computers, equipment, and other assets that, in the 
past, required bank loans. The revenues in the bank 
give you a sense of security that if cash flow gets 
tight, you have the ability to survive.

Implementing these five ideas in 2018 will help 
you stay busy and increase your bottom line.

Will You Help Me Get My New Book, The Ugly 
Truth about Cash, to #1? My new book, The Ugly 
Truth about Cash: 50 Ways Employees and Vendors 
Steal from You. The statistics are chilling: 

 In a blind survey, Kessler International re-
search has shown that 95% of employees admit 
stealing from their employers. 

Hiscox, an international insurance company, 
reported that in 2016 US Businesses lost an aver-
age of $1.13 million in 2016 to their own employees. 
Small businesses were hit the hardest with the me-
dian loss of $289,864. 

Association of Fraud Examiners estimates that 
7% of all business revenues are embezzled each 
year.

So, what do you do about it? 
The Ugly Truth about Cash gives you the stories 

of real business owners like you who were willing 
to tell their stories (all anonymously) so that you 
don’t go through the pain they went through. Not 
only will you discover their stories, you will dis-
cover the procedures to put in place to help keep the 
honest people honest. Thanks for helping me! I look 
forward to helping you stay profitable in 2018.

Industry expert Ruth King has 
helped contractors get and stay 
profitable for more than 25 years.

Reach her at
ruthking@hvacchannel.tv.Ruth King’s 

Contractors Cents

Great Start to 2018?  
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Ozzie Sanchez
Joins York Source 1

York Source 1 is 
pleased to announce the 
hiring of Osmani (Ozzie) 
Sanchez as an UPG Ac-
count Manager.  Ozzie 
worked previously at 
Tropic Supply and has 
over 5 years in the HVAC 
industry.  He graduated 
from St. Thomas Uni-
versity with a Bachelor’s 
degree.  

Ozzie will be focusing on the Fort Lauderdale 
and southern Broward county areas. Eric Bonde, 
Regional Sales Manager for York Factory Direct 
stated, “We are excited to have Ozzie as part of the 
Florida York Factory Direct Team! Please join me 
in welcoming our newest team member!” Ozzie can 
be reached by email: Osmani.sanchez@jci.com.

Ozzie Sanchez

Johnstone Supply Ware Group Hosts
“The Profitable Dealer Series”

Johnstone Supply Ware Group has partnered with 
EGIA to provide Ware Group dealers with world-class 
business training through the Profitable Dealer Series. 
The Ware Group is striving to be a business training 
market leader. 

Their main goal and purpose is to develop a com-
prehensive, sustainable business and sales training 
program, by educating their customer base to have a  
stronger business acumen and achieve higher profit-
ability by utilizing financing. 

Secondly is to increase efficiency by utilizing    
tools, specifically eCommerce platforms and develop 
a structured sales process to improve sales mix. Other 
topics include understanding the importance of pric-
ing projects correctly and retaining and recruit talent-
ed employees.

   If you are interested in more details about The 
Profitable Dealer Series please go to www.egia.org/
waregroup. You can also contact your local Johnstone 
Supply Ware Group location.

Jeremiah Webb and Dennis Mondul
conducted the seminar in Broward

Justin Seppi of Johnstone Supply Ware Group
welcomes the attendees and opens the seminar

Justin Seppi of Johnstone Supply Ware Group
polls the audience for some discussion points

The Profitable Dealer Series is full of resources to 
take your company to a higher level

AHRI Launches All-New Online 
Certification Directory

Arlington, Va. – The Air-Conditioning, Heating, 
and Refrigeration Institute (AHRI) today announced 
the launch of its upgraded Directory of Certified Prod-
uct Performance, a real-time online directory that in-
cludes more than 7.2 million listings of all AHRI Cer-
tified® products.

“AHRI’s online directory was more than ten 
years old, and in need of an upgrade to support ex-
panding reporting requirements as regulators at the 
federal, state, and local levels increasingly relied upon 
AHRI for accurate and unbiased data on equipment 
performance,” said AHRI President and CEO Ste-
phen Yurek. “The directory that went live today was 

built from the ground up -- with significant input from 
participants and end users -- to support our needs for 
years to come.”

The new directory features simplified searches, 
improved security, multilingual support, and mobile 
access. These improvements address concerns re-
ported by all types of users of the directory, including 
consumers, contractors, and manufacturers. 

“We conducted focus group meetings with direc-
tory users, and engaged with our certification program 
participants throughout this process to ensure our up-
graded directory offers our 3.7 million annual users a 
smooth and informative experience,” said Yurek. 

Rees Scholarship 
Foundation Awards 

$74,000 to Aid Aspiring 
HVACR Technicians
Arlington, Va. —  The Clifford H. “Ted” Rees, Jr. 

Scholarship Foundation, a 501(c)(3) charitable foun-
dation of the Air-Conditioning, Heating, and Refrig-
eration Institute (AHRI), and the Air Conditioning 
Contractors of America (ACCA), today announced 
scholarship awards totaling $74,000 to 40 students, 
including one military veteran program recipient, 
studying to become technicians in the HVACR and 
water heating industry. 

“We are pleased to award scholarships to these 
qualified and dedicated students and veterans, and 
we hope to eventually welcome them into the in-
dustry,” said AHRI President and CEO Stephen Yu-
rek. “Each year, the Foundation provides aid to an 
increasing number of recipients, helping to promote 
careers in the industry and fill good-paying jobs that 
cannot be outsourced.” 

“Developing quality workers is a critical initia-
tive that everyone in our industry is working togeth-
er to accomplish,” said ACCA President and CEO 
Paul T. Stalknecht. “We are proud to partner with 
the Rees Scholarship Foundation and AHRI to give 
these hard-working students and veterans scholar-
ships to help them con-
tinue their education, 
which will develop into 
a strong workforce for 
our industry’s future.”

Since the Rees 
Scholarship Foundation 
was founded in 2003, it 
has awarded more than 
$700,000 in scholarships 
to more than 400 deserv-
ing students and instruc-
tors. 

The Clifford H. 
“Ted” Rees, Jr. Schol-
arship Foundation was 
established to assist 
with the recruitment 
and competency of fu-
ture HVACR and water 
heating technicians by 
awarding scholarships 
to qualified students en-
rolled in an institution-
ally accredited school. 
Eligible students must 
be preparing for a ca-
reer in either residential 
or light commercial air 
conditioning, heating, or 
water heating, or com-
mercial refrigeration.
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Perfect for testing. Perfect for service.

The testo Smart Probes 
Refrigeration Set

•  No hoses
•   No refrigerant loss...

keeps your system stable
•  Operated with the testo

 Smart Probes App

•  2 or 4-way valve block
•   Precise evacuation with

 external pressure probe
•  Operated with the testo

 Refrigeration App 

The testo 550 / 557
Digital Manifolds

www.testo.com/refrigeration
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 On January 12th, from 11am to 2pm, York 
Source1 celebrated the Grand Opening of their new 
relocated Hub location in Orlando. The showroom 
and warehouse was fully stocked and the York Source 
1 team was ready to serve the local contractors who 
came to partake in the grand opening.

The Tree Trunk food trailer was on site, featuring 
burgers, hot dogs, and cheesesteaks. York Source1 
vendors and manufacturers representatives were in 

attendance showing their new products and giving 
product demonstrations and some give-aways too. A 
large Spinwheel was used to win some neat prizes. 
All tools were on sale during the celebration. 

“We have a growing customer base in and around 
Orlando and we make it a priority to be conveniently 
located and easily assessable for our customers,” said 
Anthony Pascucci, a regional general manager with 
Johnson Controls.  

With more than 24,000 industry leading parts 
and tools in their growing inventory (like Honey-
well, Copeland, White Rogers, Sporlan, Source 1 
HVAC Service Parts and many other brands) chances 
are they have what you need to get the job done right 
away. 

Visit your local Source 1 to see their full line of 
YORK® and Guardian® HVAC systems or discuss 
your needs with an HVAC Account Representative. 

   The York Source1 Hub in Orlando Team
Stephanie Joyce, Tony Ramos, Phillip Salgado,
Courtney Russo, Dee Dee Vasquez, Justin Platt

 Jody Long of Nu-Calgon ordering lunch from 
The Tree Trunk food trailer

 Troy Bowlin of York Source 1, Jarrid Race and 
Cesar Vallejos of DBK Construction, Bobby Pinckney 

and Mary Lou Napolitano of York Source 1  

York Source 1 Hosts Orlando 
Hub Grand Opening Celebration

January 12th, 2018

  Sonny Hendrix of Rob Hamilton & Associates
with Skip Aroc of Johnson Controls

Luke Lukiz and Conan Dopson of Alpha Comfort,
Earl Miller with TurboTorch, and

David Waugh of Target Sales 

 JoAnn Hunt of The Metal Shop
with Brian of AB Cool

 John Hicks of Southern Air Concepts, 
Jean Gomez of Aurora Air, and

Stephanie Joyce of York Source 1

 The warehouse team of York Source 1 Orlando Hub
Gary Bolt, Nelson Cruz, Aaron Sewell, and James Carlos

John Crook of Maximum Air Conditioning
with Ryan Reynolds of EV Dunbar  

 The Tree Trunk food trailer was on site, featuring 
burgers, hot dogs, and cheesesteaks 

 Everyone had a good time at the
York Source 1 Grand Opening in Orlando

 Anthony Pascucci of JCI York Source 1
with Sean Wahl of ProDev-RGF Environmental

  Tim Roberts and Michael Cupp of Cain Sales
with Theory Boykin of Boykin’s Services 

 Scott Kuschel of Miami Tech
with Pete Jermaine of Island Air

Top Row: Bobby Pickney, Neal Oakes, Justin Platt,
Tony Ramos, Troy Bowlin, Anthony Pascucci,

Stephanie Joyce, Janet Englehart, Candace Matthews,
Cassie Ryals, and Emily Harrison of JCI York Source 1
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Visit one of our many Florida locations for 10% OFF* one part or supply:
*Restrictions apply: No commercial, commodities or refrigerant. 

Promotion does not include tools or previously discounted items. Expiration April 30, 2018.

YorkNow.com  |  SHOP ONLINE 24/7

DORAL
8491 NW 23rd Street
Doral, FL 33172
786.437.9603

FORT MYERS
9353 Laredo Avenue
Fort Myers, FL 33905
239.694.0291

FORT PIERCE
801 S. Kings Highway
Fort Pierce, FL 34945
772.742.7138

JACKSONVILLE
6631 Executive Park 
Court N., Suite 210
Jacksonville, FL 32216
904.440.7620

LARGO
12161 62nd Street,
Suite 300
Largo, FL 33773
727.431.1444

MELBOURNE
605 Distribution Drive.,
Suite 2
Melbourne, FL 32904
321.775.6277

ORLANDO
4127 Seaboard Road
Bldg. 902
Orlando, FL 32808
407.850.0147

TALLAHASSEE
5215 West Tharpe Street
Tallahassee, FL 32303
850.241.0191

TAMPA
3409 Cragmont Drive
Tampa, FL 33619
813.663.9332

POMPANO BEACH
1280 Northwest 22nd St
Pompano Beach, FL 
33069
954.545.9500

SARASOTA
7910 25th Court E.,
Suite 109
Sarasota, FL 34243
941.536.9828

WEST PALM BEACH
1719 Okeechobee Road
West Palm Beach, FL 
33409
561.618.3830

Need a reason to stop by your local Source 1™ HVAC Supply store? We’ve got 
over 24,000 of them! In addition to a full line of YORK residential and light 
commercial equipment, we cover all your HVAC needs with thousands of 
parts and supplies from leading brands, including Honeywell, Hart & Cooley, 
RGF and Klein. See our full catalog at www.source1hvacsupply.com, or stop 
by your local Source 1™ HVAC Supply store today.

24,000 

HVAC PARTS AND SUPPLIES

1 
SOURCE.
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I hope 2018 is starting out great for you. My regu-
lar readers know I definitely believe in the power of 
hard work.  In fact, rarely have I seen a situation where 
doing less than the other guy is a good strategy.  

But we can all work smarter, too; and clearly 
we all want too.  But how can anyone make a work-
day more productive without putting in extra hours?  
Sometimes, you just can’t.  

A skilled outdoorsman would never venture 
through challenging terrain without the proper train-
ing and preparation. The reality is, business is even 
more challenging. Each of us need to be prepared.  We 
need to have skills to make our journey through life 
successful.  

Like any journey, small tweaks in direction can 
lead to big improvements in your destination.  But 
that takes planning and most of us don’t like to plan. 
I attended a seminar and the speaker said, “Show me 
a man who plans and I’ll show you a success!”  I’m 
thinking to my self, “This guy is an idiot.”  I said to 

myself, wait a minute Tommy, don’t you believe in 
planning your work and working your plan? 

Yeah, some home office based motivational 
speaker say that.  Listen, I have created plans that were 
the best laid plans, and I still have to work.  You know 
what I’m talking about.  

Now, I believe in planning, but the key is not 
“planning” it’s flexible planning. Have a plan---a 
Flexible One. 

Do you know what Flexible Planning means?  
It means whatever can go wrong … will go wrong!  
That’s right!  And since we know that whatever can go 
wrong may go wrong at the wrong time, flexible plan-
ning says: plan on your plan going wrong so that when 
it goes wrong, you’re ready with an alternate plan be-
cause, “That’s my plan.”

Do you know that a lot of people are miserable 
because they expect things to go right?  They are ask-
ing for misery.  I expect things to go wrong so that I 
am deliriously happy all the time. One of you out there 

is thinking, “What if something goes right?”  That’s 
easy, I can work that in.  I haven’t had much trouble 
with that one though.  

Try this. Write down the most important things 
you have to do tomorrow.  Then number them in the 
order of their true importance.  Start working on num-
ber one and stay with it until it is completed.  Then 
number two; then number three.  If one of the items 
doesn’t work out, you have the next project to work on.  
If you can’t finish all the items, you have the flexibility 
to move to the next and move what you didn’t finish 
to the next day.  

Flexible Planning says to have a plan that enables 
you to roll with the punches, to adapt and adjust.  Learn 
to capitalize on things that go wrong, making them 
stepping stones of progress.  That makes the “wrong” 
things “right,” an exchange that anyone should appre-
ciate.  

Until next time.
Tommy Castellano

Flexible Planning

Trade Talk: By Tommy Castellano 
Owner, Castellano A/C Services 

in Tampa, Florida

WHEN TOOLS 
WORK BETTER 
 TECHS DO, TOO.

THE NEW P51 TITAN™ DIGITAL MANIFOLD: 
DIGITAL PRECISION MEETS TOUCH-SCREEN CONVENIENCE.

  4.3" full-color touch-screen display
  Connects to smartphone via 

Bluetooth® and ManTooth™ app
  Measures high- and low-side 

pressures and temps

  Displays saturation and evaporation temps
  Superheat and subcooling calculations
  On-board data logging
  Choose from 126 refrigerant profi les
  Vacuum sensor and manifold hoses included

www.yellowjacket.com

WHEN TOOLS 
WORK BETTER Elite Software’s Manual S Online Calculator is 

a web app that works on all smartphones, tablets, 
iPads, and computers with internet access. It per-
forms ACCA Manual S HVAC equipment selection 
calculations and references over one million mod-
els of for all manufacturers listed with AHRI. The 
Online Calculator provides the ability to interpo-
late from expanded ratings data of HVAC equip-
ment and creates a Manual S Report that certifies 
that all equipment has been selected per Manual S 
requirements.

HVAC equipment manufacturers provide their 
performance data in numerous different formats. 
The Manual S Online Calculator handles all the 
different manufacturer data formats and is flexible 
concerning what data items are analyzed. In the 
most complex case, performance adjustments are 
made for outdoor air dry bulb temperature, air flow 
CFM, entering dry bulb temperature, and entering 
wet bulb temperature. 

Projects are saved in the cloud and can be im-
ported and exported to Elite Software’s RHVAC 
desktop software. Full phone and email support is 
provided and the annual subscription price is only 
$49. Call 1-800-648-9523 or register for a free trial 
version at www.elitesoft.com

Manual S 
Online 

Calculator
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YOUR NO HASSLE
DISTRIBUTOR

EASIER TO SELL   |   EASIER TO INSTALL   |   EASIER TO SERVICE

46 L o c a t i o n S  t o  S e r v e  Y o u

WISHING YOU A HAPPY AND PROFITABLE NEW YEAR FROM ALL OF US AT BAKER DISTRIBUTING AND FLORIDA COOLING! 

Click. Order. Done. 
Online orders can be ready for  
pickup in 15 minutes

Fast and Efficient Ordering
Easy Account Management
Superior Customer Service 

ORDER AHEAD ANYTIME 24/7 AT 
WWW.BAKERDIST.COM OR 

WWW.FLCOOLINGSUPPLY.COM 
ASK US HOW TO GET STARTED!

MOBILE APP
H VA C / R  C O N T R A C T O R  A S S I S T

V I S I T  Y O U R  L O C A L  B R A N C H  T O  
R E C E I V E  A  C U R R E N T

T S A  T R A I N I N G  
S C H E D U L E

F O R  C O M F O R T M A K E R ,  H E I L  
A N D  T E M P S TA R  P R O D U C T S .

BAKER/FCS BOYNTON BEACH
5 6 1 - 8 0 6 - 7 0 7 5

FLORIDA COOLING CLEARWATER
7 2 7 – 5 7 2 – 0 1 8 1

BAKER/FCS CLEARWATER
7 2 7 - 4 4 9 - 1 2 3 0

FLORIDA COOLING DAYTONA
3 8 6 - 2 5 5 - 5 0 2 3

BAKER DAYTONA
3 8 6 - 2 7 4 - 5 3 4 5

BAKER/FCS DORAL
3 0 5 - 5 9 2 - 3 5 1 4

BAKER FT. WALTON BEACH
8 5 0 - 3 4 4 - 1 7 6 1

BAKER/FCS FORT MYERS
2 3 9 - 9 3 9 - 1 6 4 9

FLORIDA COOLING GAINESVILLE
3 5 2 - 3 3 6 - 8 7 7 8

BAKER GAINESVILLE
3 5 2 - 3 7 6 - 3 2 1 2

FLORIDA COOLING JACKSONVILLE
9 0 4 - 5 1 9 - 5 5 5 0

BAKER JACKSONVILLE
9 0 4 - 4 0 7 - 4 4 7 7

BAKER/FCS JACKSONVILLE
9 0 4 - 3 5 4 - 6 6 8 5

BAKER JACKSONVILLE
9 0 4 - 9 9 8 - 9 4 7 8

BAKER KISSIMMEE
4 0 7 - 9 3 3 - 8 0 0 8

BAKER LAKE CITY
3 8 6 - 7 5 5 - 2 0 0 9

FLORIDA COOLING LAKELAND
8 6 3 - 6 6 8 - 8 1 8 6

BAKER LAKELAND
8 6 3 - 6 8 7 - 8 1 7 8

BAKER LECANTO
3 5 2 - 3 4 4 - 5 3 0 0

BAKER LEESBURG
3 5 2 - 7 2 8 - 6 2 2 2

BAKER/FCS MELBOURNE
3 2 1 - 7 6 8 - 0 2 2 0

BAKER MERRITT ISLAND
3 2 1 - 4 5 2 - 5 0 1 0

BAKER/FCS NAPLES
2 3 9 - 5 9 7 - 7 1 7 2

FCS NEW PORT RICHEY
7 2 7 - 8 4 7 - 0 4 4 5

BAKER OCALA
3 5 2 - 7 3 2 - 5 2 7 1

FLORIDA COOLING OCALA
3 5 2 - 3 5 1 - 2 4 8 1

BAKER ORANGE CITY
3 8 6 - 8 7 8 - 4 4 4 4

BAKER ORANGE PARK
9 0 4 - 2 7 2 - 7 7 0 0

BAKER ORLANDO
4 0 7 - 8 4 9 - 6 0 9 0

FLORIDA COOLING ORLANDO
4 0 7 - 2 9 6 - 7 7 2 7

BAKER PALATKA
3 8 6 - 8 6 6 - 7 0 1 3

BAKER PANAMA CITY
8 5 0 - 2 1 5 - 4 2 0 0

BAKER PENSACOLA
8 5 0 - 4 3 4 - 7 5 8 1

BAKER/FCS POMPANO
9 5 4 - 6 9 1 - 0 2 1 0

BAKER PORT RICHEY
7 2 7 - 8 4 7 - 1 0 4 7

BAKER ST. AUGUSTINE
9 0 4 - 8 2 4 - 1 0 0 1

BAKER ST. PETERSBURG
7 2 7 - 5 2 5 - 6 9 2 6

BAKER/FCS SARASOTA
9 4 1 - 3 6 6 - 5 8 0 4

BAKER/FCS SEBRING
8 6 3 - 3 1 4 - 4 4 9 4

BAKER STUART
7 7 2 - 2 2 0 - 3 0 9 3

BAKER TALLAHASSEE
8 5 0 - 5 7 6 - 8 1 0 2

FLORIDA COOLING TAMPA
8 1 3 - 8 8 5 - 7 6 4 1

FLORIDA COOLING TAMPA
8 1 3 - 7 4 0 - 8 7 0 4

BAKER TAMPA
8 1 3 - 2 1 7 - 5 9 1 3

BAKER VERO BEACH
7 7 2 - 5 6 2 - 7 1 4 1

BAKER/FCS WEST PALM BEACH
5 6 1 - 8 4 8 - 1 4 1 6



       PAGE 10 FEBRUARY 2018  TODAY’S   AC & REFRIGERATION    NEWS

 The AHR Expo (International Air-Condi-
tioning, Heating, Refrigerating Exposition) is the 
world’s largest HVACR event, consisting of more 
than 2,100 exhibitors and attracting approximately 
70,000 attendees each year. Since 1930, the Show 
has provided a unique forum for the entire HVACR 
industry, including OEMs; engineers; contractors; 
manufacturers; distributors; wholesalers; commer-
cial, industrial and institutional facility operators; 
and educators to come together and discover the 
latest products, learn about new technologies and 
develop mutually beneficial business relationships. 

This year’s Show was co-sponsored by ASHRAE 
and AHRI, and was held Jan. 22-24, 2018 at McCor-
mick Place, Chicago, and was also held concurrently 
with ASHRAE’s Winter Conference.

The 2018 AHR Expo expanded its seminar pro-
gram, making it the largest-ever education and train-
ing agenda in the Show’s history. The expansive pro-
gram featured more than 120 sessions including free 
best practices and industry trends seminars from 
leading HVACR organizations, professional certifi-
cation opportunities, and continuing education pro-
grams from the ASHRAE Learning Institute.  

This year, there was an increased optimism 
among HVACR manufacturers worldwide about 
economic conditions and the outlook for their own 
businesses which has soared to record highs, ac-
cording to the latest AHR Expo and ASHRAE 
Journal Annual Economic Outlook Survey, with 
89% of responders forecasting excellent or good 
growth, up 15% from the already positive outlook 
in 2017. 

The 2019 AHR Expo will be heading south to 
Atlanta, GA. next year and we are pleased to have 
the show in our close proximity.

The Diversitech Team was prepared
to handle the large AHR EXPO attendance

The RGF Environmental Group was in full
force with their new “Germinator” display 

 Larry Melito, Terry McFadden, Brad Adcox,
Clare Forlenza, Craig Roozen, Tony Nosis,

and Jim Adcox of Supco

 Gree - Tradewinds Climate Systems
providing ductless solutions

The Systemair Team was ready
to answer any ventilation questions

at the AHR EXPO 

The DeWalt - hilmor Team introduced 
several new products at the AHR EXPO

Matthew McKinney, Bruce Heberle, 
Gordon McKinney, Rafael Refojos, Jamie Hale, 

and Mark Redman of ICOR International 

Terry McGowen, Amy Henriksen, and 
Adam Skinner of Braeburn

Refricenter from South Florida
stopped by the K-Flex booth for a visit 

Rogerio Federica and Joel Eggart 
of Danfoss

 Brian Michael, Jody De Vine 
and Alex Bender of Lux Products

Ken Barton, Stephanie Lupica, Lenny Roth 
and Rick Wilsen of Arzel Zoning 

Fresh-Aire UV was well staffed to
demonstrate their new products that were 

on display at the AHR Expo  

The Pro 1 Team displaying their line of thermostats 
which are designed to offer top quality and efficiency

Will Gresham, Callie Brinker,
and Brad Kivlan of Dynatemp 
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 Kwana Alfred, Mike Muench, Lori Kadah, 
Mick Kacariseo, and Jim Kocik of ICM Controls

 Carl Pollex, Troy Evans, Brian Humes,
Marjorie McAllister, and Scott Madden 

of CPS Products

Brad Cox, Ben Pasqillini, Jeff Petersen, 
Mike Benack, Doug Gildehous, Nate Decker, 

and Jonathan Brenis of Nu-Calgon

Bill Merritt and Keith Gifford of
Tecumseh wrapping up a press conference

at the AHR EXPO 

Randy Nodarse and Maria Hernandez
of EAir with Lance Lackey
of Air Conditioning Today 

Brad Carson, Dan Moody, Grant Meyers, and
David Waugh of Target Sales viewing a new

regulator at Turbo Torch 

Ken Lyons and Louis Duncan
of AC Guard Inc. 

Don Said of Gemaire, Sean Holloway of Rectorseal,
Jenna Libbi of Gemaire, Dave Eisenbarger of Rectorseal, 

and Ron McLaughlin of Ron McLaughlin & Assoc.  

 Dan Fisher, Tulia Rios, Mark Vandenbark,
and David Kirschner of Modine

Jeff Bledsoe and Naoki Fujita
of Daikin 

 Kip Kobatake of Johnstone Supply,
Brad Jacka and Morgan Silvey

of Nidec Motors

Micah Oge, Kristin Gallup, Anthony Pascucci,
and Brenda Kilmer of JCI York 

 The JB Industries Team standing behind
a new Camaro which will go to one

lucky prize winner 

Susan Kirkland, Jeff Huckaba, Brian Komorek, 
Tom Campbell, Jim Mosman, Rick Streaker of Packard
and Paula Desantis-Terris with Trane (3rd from right) 

Gerry Spanger and Lou Laroche of MarketAir 
with Jim Brown of Pipe Prop (center)

 Paul Shea, Brad and Kim Barksdale
of Mueller Industries

Carol Basham, Steve Hawkins, Mark Ritz, 
Taylor Bankroff, and Angela Rinke of Rheem 
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Marcone Supply Hosts HVAC
Roll Out Party in Doral

January 25th, 2018   

Lee Sims of JCI-Luxaire, Julio Querosita 
of Twin Appliance, Marcell Ugac of MUB,

and Micah Oge of JCI-Luxaire

  Neal Fischer of Marcone with
Gian Morales and Jayson Urquhart of Airspeed 

 Emily and Brit, Miami Dolphins Cheerleaders
take a photo with Greg Monti of MA Line

and Neal Fischer of Marcone Supply 

Mickey Smith of JCI - Luxaire, 
Greg Fleischut of Marcone Supply, and

Paul Beckham of JCI - Luxaire 

 Shorty’s Bar-B-Q preparred a tasty lunch
for hungry Marcone customers!

 Manny Acosta of Marcone Supply,
prize winner Alex Figeroa of The Frosty Frog AC,

and Debra March of Marcone Supply

  Everyone enjoyed the delicious BBQ Chicken,
Sliced Beef and Pork, Potato Salad, Baked Beans, 

Cole Slaw, Corn on the Cob, and dessert too!

 Felix Marquez and Lazaro Rodriquez of 911 Cold Air
with Johanne Bueno of J.Nichols & Associates

(L,Ctr & R) Neal Fischer, Greg Fleischut, and Christian 
Grimaldi of Marcone Supply with Nary Menendez 

and Victor Hernandez of Do Good AC

The group from Florida Atlantic Air Conditioning
taking a photo with with Emily and Brit, 

Miami Dolphins Cheerleaders 

Noel Salguviro and Nelson Castro of TurboCool 
with Frank Leone of Leone Green & Associates 

 Alexis Terzado of Marcone Supply,
Raul Fenandez of Marmich Air Conditioning,

Mike Makransky of Mueller

Marcone Supply, the world’s largest distributor of 
Appliance Parts hosted their first HVAC Roll Out Par-
ty at their Doral location on January 25th from 10am-
4pm. Shorty’s Bar-B-Q catered a delicious BBQ lunch 
with all the fixins! DJ Moto provided music! There 
were great product specials, hourly door prizes, and 
give-aways. Select vendors were on site displaying 
their newest products. Marcone is now a distributor 
of Luxaire Residential and Light Commercial Equip-
ment at four of their South Florida locations. Everyone 
had a good time, and were able to take pictures with 
two Miami Dolphin Cheerleaders that were in atten-
dance. A real nice event! Thanks Marcone!

 Gasbar Cardero of PSW, Alexis Terzado of Marcone,
and Felix Delvalle of Samsung 

Kevin Beatty of The McAllister Group
with Chris Branca of Marcone Supply

 Scott Kuschel of Miami Tech, Tim Breen of FedX,
and John Daley of Marcone Supply

The Marcone Supply and Luxaire Roll Out Team!
Making it all happen! 

 Marcone Doral Counter: Jessica Maria,
Brian Rodriquez, Pedro Torres, Felippe Limea 
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 Economic’s newest location in Boynton Beach 
is fully stocked and open for business. The address is 
4020 Thor Drive, Boynton Beach, FL 33426 which 
has easy access from I-95 or Congress Avenue.  Call 
561-737-1551 and John Fama or Ivan Garcia are 
ready to assist you with the right product selection. 

Economic Electric Motors carries a complete line 
York residential and commercial equipment. They 
are also the authorized distributor of York Chiller 
parts! Economic stocks the Haier brand of ductless 
mini splits. A complete and full inventory of motors 
from Regal Beloit, US Motors, and Weg are avail-

able. Motors have always been their expertise to the 
trade. A full line of Fantech ventilation products are 
in stock. Economic also stocks Danfoss, Ranco, and 
Supco refrigeration products.

On March 14th from 10am-2pm, come an cel-
ebrate the Grand Opening of their newest location 

in Boynton Beach. 
There will be priz-

es and giveaways. The 
Grand Prize will be a 2 
Ton Split System from 
York. 

The El Mago de las 
Fritas Food Truck will 
be on site cooking up 
some delicious burgers 
with a Cuban touch. 

A Mini Trade Show 
with a select group of 
Manufacturers Repre-
sentatives will be in at-
tendance displaying the 
latest products available 
at Economic Electric 
Motors.        

Looking for great 
deal, come to the grand 
opening and participate 
in the product specials 
that will be available. 

For over 40 years, 
Economic Electric Mo-
tors has taken pride in 
providing their custom-
ers with quality prod-
ucts and services and is 
also committed to en-
sure that their customer 
needs will be met. Eco-
nomic Electric Motors 
positions itself as one 
of the leading providers 
of electrical and HVAC 
products. The Manage-
ment, Employees and 
the Staff adhere to strict 
quality training regard-
ing SIX-SIGMA, which 
thrives for an error 
free and excellence in 
knowledge. 

Economic Electric 
Motors is your source 
for HVAC equipment, 
refrigeration, and in-
dustrial products. Their 
staff is knowledgeable 
to assist you in finding 
the right product selec-
tion to complete your 
next project on time.

Again, don’t miss 
the upcoming grand 
opening of Economic’s 
newest location in Boy-
ton Beach. Take a break 
have some food, fun, 
and a chance to win 
some great prizes!    

Economic Electric Motors New
Boynton Beach Location Now Open!

Ivan Garcia and John Fama of Economic Electric 
Motors are ready to serve you!

Location is close to 1-95, W Atlantic Avenue 
and Congress Ave

Ready for business with a fully stocked 
showroom and warehouse!
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 Moore Sales receives award for highest
sales in the Midwest region

Rottiers Sales Associates  
receives award for highest sales

on the West Coast - California

 Danko Mechanical Sales - Skeeter VanDyke 
and Ron Tiel receive award for highest sales - Arizona

 The RGF Environmental Team made everyone
feel welcome showing excellent hospitality to their 

representatives, employees, and friends

 On Sunday evening January 21st from 7-9pm, 
RGF Environmental hosted their annual Rep Re-
ception and Dinner at Shaw’s Crab House in Chi-
cago before the AHR EXPO got underway. 

RGF’s top agencies received awards for having 
a banner year in 2017.

A great time was had by all who attended the 
event. The dinner was over the top! The lobster and 
crab appitizers, surf and turf, and everything that 
followed were incredible, including the dessert as-
sortment! 

 RGF manufactures over 500 environmental 
products and has a 30-plus year history of providing 
the world with the safest air, water and food without 
the use of chemicals. 

RGF Environmental’s Rep Reception and 
Dinner at Shaw’s Crab House in Chicago

January 21st, 2018

Build Products - Kevin Scofield receives  
award for highest sales in the Northwest

 Lisa Bailey awards Matt Charles, Matt Hopper, 
and Sean Wahl of Pro Dev for
Top Sales award of the year

Ron Fink awarded Matt Charles of Pro Dev
the largest award for the increase 

in overall sales of 38%  

Rep Firm of the Year
The Pollex Group - Roger Pollex and

Todd Montgomery 
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www.rcdmastics.com

Ask For It
By Name!
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Riviera Beach, Florida, 1/12/18 -- RGF Envi-
ronmental Group, Inc., a leader in environmental 
solutions for air, food and water, ended 2017 with 
record revenue growth of 38.7% 
that it attributes to increased 
market share in core Indoor Air 
Quality (IAQ) markets (19% 
growth) combined with excep-
tional triple digit percentage 
growth in food, water and in-
dustrial systems.

RGF’s 2017 result represents 24 years of consec-
utive year-over-year revenue growth as the compa-
ny enters its 33rd year of 
research, development 
and manufacturing op-
erations in West Palm 
Beach, Florida. The 
company’s successful 
adoption of its patented 
PHI based technolo-
gies in air purification 
and non-chemical food 
sanitation have resulted 
in a market leading po-
sition in these emerg-
ing markets. Combin-
ing dominance in core 
focus, growth markets 
with rapidly expanding 
vertical manufactur-
ing capabilities, and an 
appetite for comple-
mentary acquisitions, 
RGF is preparing for 
many more years of like 
growth.

Ron Fink, CEO, 
stated, “2017 has been 
an outstanding year. 
Not only did we man-
age 38% growth with-
out a hitch, we rolled 
out six new products 
and received the ISO 
9001:2015 certification. 
With the new tax cuts 
we look to an even bet-
ter 2018”

Tony Julian, VP of 
Business Development, 
commented “RGF will 
continue its search for 
new acquisitions and 
new products to add to 
its evolving catalog. We 
recently issued letters 
of intent to acquire two 
competitors in new IAQ 
markets, which will 
broaden our market, 
with the goal to close a 
deal early in 2018.”

About RGF Envi-
ronmental Group, Inc.

RGF manufactures 
over 500 environmental 
products and has a 33+ 
year history of provid-
ing the world with the 
safest air, water and 
food without the use of 
chemicals. RGF is an 
ISO 9001:2015 certified 
research and Innova-
tion Company, holding 
numerous patents for 
wastewater treatment 

systems, air purifying devices, and food sanita-
tion systems. Situated in the heart of the Port of 
Palm Beach Enterprise Zone, RGF Headquarters 

spans 7.5 acres, with 100,000 
square feet of manufactur-
ing, warehouse and office 
facilities. RGF has recently 
upgraded their facilities, cre-
ating an increased vertical 
approach to manufacturing, 
further allowing the com-

pany to provide the highest quality and best engi-
neered products on the market. www.rgf.com

RGF Management Team 
Celebrates its Contribution to 
‘Making America Great Again’

RGF Environmental Group’s Revenues Peaked in 2017 with 38.7% Growth. In addition 
to record breaking Christmas bonuses, RGF is starting off 2018 

by sharing the wealth with a $1000 New Year’s Bonus to all 140 Employees.

AHRI Releases November 
2017 U.S. Heating and Cooling 

Equipment Shipment Data
U.S. shipments of central air conditioners and 

air-source heat pumps totaled 431,668 units in No-
vember 2017, up 5.5 percent from 409,157 units 
shipped in November 2016. U.S. shipments of air 
conditioners increased 6.3 percent, to 269,842 units, 
up from 253,895 units shipped in November 2016. 
U.S. shipments of air-source heat pumps increased 
4.2 percent, to 161,826 units, up from 155,262 units 
shipped in November 2016. 

Year-to-date combined shipments of central air 
conditioners and air-source heat pumps increased 
6.5 percent, to 7,332,033, up from 6,885,504 units 
shipped in November 2016. Year-to-date shipments 
of central air conditioners increased 5.9 percent, to 
4,891,764 units, up from 4,619,585 units shipped dur-
ing the same period in 2016. The year-to-date total 
for heat pump shipments increased 7.7 percent, to 
2,440,269, up from 2,265,919 units shipped during 
the same period in 2016.
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Four Issues You Can Discover with Static Pressure
It’s unfortunate there are still some in our industry 

who don’t see static pressure measurement as an op-
portunity. Instead, they view it as smoke and mirrors, 
hocus pocus, and something extra to do on each call. 
The readings aren’t valuable to them. 

What if I could show you four ways that static pres-
sure testing expands your troubleshooting ability, ex-
poses the problems behind your headache calls, and 
uncovers additional work? Would you reconsider its 
value then?

If you’re tired of dealing with ongoing equipment 
problems, costly callbacks, and unhappy customers, 
keep reading as we look at four issues you can discover 
and solve with static pressure testing.  

Number One: Low Fan Airflow
A wise man once taught me air is the first word 

in air conditioning. When it is incorrect, nearly every 
other function of the system suffers. Airflow makes 
or breaks a system – just ask any technician who has 
struggled to diagnose a unit that intermittently ices up 
or trips a safety switch.  

In the installation instructions of most indoor 
equipment you’ll find a fan performance table. These 
tables provide a quick and easy way to determine how 
much air the blower is moving in a short amount of 
time. The tables are specific to the model number of 
the equipment they come with – so find this table first. 

To use the fan table, document the fan speed at 
which the blower operates and then measure total ex-
ternal static pressure (TESP). Find these two points 
on the fan table and intersect them to plot fan airflow. 
It’s important to note that the blower must be clean for 
the tables to be accurate. If the blower is dirty, clean it 
first, and then proceed with your testing.

Implementing this one static pressure test will start 
you in the right direction. You won’t have to guess any 
more. Before you attach refrigeration gauges to the 
service valves on your next call, consider using this 
test.

Number Two: Dirty or Restrictive Indoor Coil
The cleanliness of the indoor coil is a checklist item 

on many service tickets that must be verified. Many 
technicians take a lot of time to disassemble cabinets, 
so they can visually inspect the coil. You can get the 
same results with two pressure measurements and a 

quick calculation – no disassembly required.
Coil pressure drop is measured by obtaining a static 

pressure reading entering the coil and leaving the coil. 
Coil pressure drop is then calculated by subtracting the 
leaving coil pressure from the entering coil pressure. 

Ideally, a clean indoor coil’s pressure drop should 
range between .20” to .30” w.c. (inches of water col-
umn). If the pressure drop is within this range, the 
coil is likely clean. If pressure drop is extremely high, 
you know the coil is dirty, restricted, or damaged and 
needs further investigation. 

Be aware, some newer indoor coils are very re-
strictive to airflow. They could have pressure drops 
exceeding .30” and be perfectly clean. A newer, less 
restrictive coil would be a good alternative in this situ-
ation.

Number Three: Restrictive or Dirty Air Filter
A restrictive air filter can degrade system airflow 

40% or more. A dirty filter is easy to discover, but 
what about the MERV 5000 air filter that kills airflow 
while being clean? Measuring filter pressure drop al-
lows you to determine if the filter you’re using is too 
restrictive or dirty. 

You measure filter pressure drop by taking a static 
pressure reading entering the filter and leaving the fil-
ter. Then subtract the leaving filter pressure from the 
entering filter pressure. 

Ideally, filter pressure drop should not exceed 20% 
of the fan’s maximum rated static pressure. With the 
average fan in a residential system rated for a maxi-
mum rated TESP of .50”, filter pressure drop should 
not exceed .10” (20% x .50 = .10). 

If filter pressure drop exceeds .10”, you’ll need to 
make changes in the system for it to work properly. 
You can use a less restrictive filter media to lower pres-
sure drop or increase filter surface area by adding an-
other filter or increasing the size of the existing one.

Number Four: Duct System Restrictions
Undersized ducts are an epidemic in our industry. 

A single pressure reading taken near the equipment in 
the supply and return duct system can help you find 
restrictions or tell you if the duct is undersized. 

Pressure readings before the air filter provide return 
duct pressure. Pressure readings after the coil provide 
supply duct pressure. Look for measured pressures 

that are over .10”. If duct pressures exceed this value, 
there is a good chance that side of the duct system is 
restricted somewhere.

Duct system pressures can be measured every four 
feet or so down the system to identify further restric-
tions. When you measure a drastic change in duct 
pressure, you’ve likely found the restriction. Loose 
duct liner, closed fire dampers, and collapsed ducts are 
common restrictions.

Don’t Procrastinate
There’s no time like now to start. If you’re serious 

about moving forward, contact me and I’ll get you 
started on the right path with some free static pressure 
testing documents. 

You’ll also need the following test instruments and 
accessories to begin measuring. Some of these items 
may currently be in your tool bag. A good static pres-
sure test kit consists of: An analog or digital manom-
eter, one length of tubing (3/16” i.d. neoprene works 
best), one Dwyer model A-303 static pressure tip, a 
3/8” bullet tip drill bit with a sheath to prevent drilling 
in too far, a supply of 3/8” plastic test port plugs, and 
a carrying case.

Make sure you’re equipped with the right stuff. 
Otherwise, you’ll get really frustrated and stop short 
of success. The best place to start testing is on your 
own HVAC system or one in the office. This gives you 
a chance to build confidence before going live with 
customers. 

As your skills progress, you’ll see your trouble-
shooting abilities grow rapidly. Please send me your 
favorite airside defects and how you discovered them 
using static pressure. 

David Richardson serves the HVAC industry as 
a curriculum developer and trainer at National Com-
fort Institute, Inc. (NCI). NCI specializes in training 
that focuses on improving, measuring, and verifying 
HVAC and Building Performance. 

If you’re an HVAC contractor or technician inter-
ested in learning more about static pressure, contact 
David at davidr@ncihvac.com or call him at 800-633-
7058. NCI’s website www.nationalcomfortinstitute.
com is full of free technical articles and downloads to 
help you improve your professionalism and strengthen 
your company.

Johnstone Supply Ware Group Training 
Schedule for February

Testo: Superheat - Sub Cooling - Saturation 
26-Feb	 8:00am - 9:30am	 W Palm Beach
27-Feb	 8:00am - 9:30am	 Boynton Beach
28-Feb	 8:00am - 9:30am	 Sunrise
1-Mar	 8:00am - 9:30am	 Dania Beach
2-Mar	 8:00am - 9:30am	 Miami Lakes
 					   
True: Hydrocarbon Refrigerants 
13-Feb	 8am - 12pm 	 W Palm Beach
14-Feb	 8am - 12pm 	 Dania Beach
15-Feb	 8am - 12pm 	 Kendall

Come join us during the month of February for some excellent training events featuring  Testo: Superheat, Sub Cooling, and Saturation, 
True: Hydrocarbon Refrigerants, and Air Conditioning Installation & Diagnostic Skills Workshop

at one of Johnstone Supply Ware Group location near you. For more information please call Darlene at 954-318-7688.  

Air Conditioning Installation 
& Diagnostic Skills Workshop 

Learn fundamental skills needed to troubleshoot 
residential and light commercial HVAC air conditioning 
systems. Cost $149, Includes full day training, certificate, 
breakfast, lunch

20-Feb	 8:30am - 4pm	 W Palm Beach
21-Feb	 8:30am - 4pm	 Dania Beach

Nate Testing Date 
February 23rd @ 9am 
Dania Beach Locations

Refrigeration
1-Feb	 8 - 11am  Daytona
6-Feb	 8 - 11am  Gainesville
 
Mitsubishi M&P Service & Troubleshooting
1-Feb 	 8 - 11am  Charleston
 
Daikin Commercial Package Unit Install & Service
21-Feb 	  8 - 11am   Columbia
22-Feb 	  8 - 11am   Charleston
 
Motors & Airflow 
20-Feb	 8 - 11am	  Tallahassee
21-Feb	 8 - 11am	  Jax Downtown
22-Feb	 8 - 11am	  Daytona

 The Arzel Zoning Training
discussed several key zoning topics 

 The Chiller Training that was facillitated 
by Greg Reiber was a full house!

 The Belt Drive Optimization Training by 
Doug Lofland of Browning was very informative



        FEBRUARY 2018                             PAGE 19                TODAY’S AC & REFRIGERATION NEWS

2018 PBACCA Installation Banquet
Benvenuto Restaurant - Boynton Beach

 January 13th, 2018

  Back Row- 2018 Directors - Jim Pickard, Jim Holman, Carissa Duemig, Daryl Sholar, Arturo Alba, John Riley, 
and Past President, Steve Sparks - Front Row- 2018 Officers - Treasurer, James Carr, Secretary, Steve Sanders, 

President, Steve Rimel, President Elect, Dave Hutchinson, Vice President, Christopher Payne

  John and Holly Noble, Gail Pepe, Victor Loyola,
 and Angie Cappello of Goodman Distribution

Dale Vernatter, Of John C. Cassidy Air Conditioning, 
with Rob and Halla Mayhew of Tropic Supply

 Steve and Michel Sanders of Stephen K Denny 
Air Conditioning with Jim and Tammy Pickard 

of CMI Air Conditioning 

Junior Alvarez and Maria Ortiz with
 Jose and Stephanie Diaz of Tropic Supply

Steve and Stephanie Rimel of Aspen Air, 
Pam Ripple, Steven and Elaine Sparks, and 

Carissa Duemig of StaffLink 

Sean Whalen Jr, Justin Kotlarz, Sean Whalen Sr,
of Whale’n Air, Darryl and Amy Sholar

of The City of Wellington

 Jim and Terri Carr of Complete Comfort, Inc.,
Ray and Lisa Taylor of Excell Refrigeration,

and John Riley, of Al Packer Ford

Chris and Diane Brown, Camilo and Gloria Puerta,
Arturo and Debra Alba of Arco Supply

 Crystal Rodriquez and Alvaro Gutierrez,
Jim and Kim Holman, and Gary and Lori

Gustafson of Johnstone Supply Ware Group

2018 President Steve Rimel giving 
his acceptance speech 

Member of Year Carissa Duemig
and President Steve Rimel 

Dave Stewart saying some kind words
about past president Ray Taylor

Palm Beach Air Conditioning Contractors Asso-
ciation celebrated the installation of the 2018 Officers’ 
and Directors’ on January 13th with a wonderful cock-
tail hour and dinner at Benvenuto’s in Boynton Beach.  
More than 50 members of PBACCA enjoyed fabulous 
food, great company, and entertainment by Across 
the Universe sponsored by Federated Insurance. The 

installation began with an open bar and socializing 
compliments of Al Packer Ford Lincoln.  Afterwards, 
Steve Sparks, PBACCA 2017 President, gave his de-
parting speech, accepted the oath of the 2018 Officers 
and Directors, and presented the “gavel” to President 
Steve Rimel. A special award went to Carissa Duemig 
of StaffLink for PBACCA Member of the Year.  

The next PBACCA General Meeting is on Feb-
ruary 1st at the Embassy Suites in West Palm Beach. 
The speaker is Pedro Carres, of Mitsubishi Electric 
US Cooling & Heating, speaking on VRF Application 
Tips for South Florida. We’ll discuss simultaneous 
cooling & heating applications, as well as changeover 
strategies for non-simultaneous systems.

Tony & Brittany Kiser, Christopher & Kelly Payne, 
David & Kristen Mullin of EDS 

Air Conditioning & Pluming

2017 President Steve Sparks
gave his departing speech  

Steve Sparks presented the “gavel” to
incoming President Steve Rimel

The evening entertainment 
was by Across the Universe,

a Beatles Tribute Band 
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CPS Global Headquarters
1010 East 31st Street  Miami, Florida 33013 USA  cpsproducts.com
For more information call: In the U.S.A. (800) 277-3808 or (305) 687-4121
In Canada (905)358-3124 In Europe 323 281 30 40  In Australia 61 8 8340 7055

Analyze, diagnose, repair and protect the entire HVAC system, inside and out, with the 
patented (wireless) CPS Link™ measurement system and our innovative product solutions.  

AIRFLOW 
BALANCING 
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IAQ 
SMARTAIR™

AIRFLOW & 
ENVIRONMENTAL 
METERS 
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SYSTEM
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SURGE 
PROTECTORS

WIRELESS 
CHARGING 
SCALE

JUST ONE APP

50% of systems  
have improper 

airflow.

Most AC returns 
are not placed for 

maximum efficiency. 

DIGITAL  
P/T GAUGE

Indoor air quality 
can be up to 10 
times worse than 

outdoors.

New Innovative Solutions
• Airflow Balancing Valves
• Surge Protection Devices
• EZSmoke Leak Diagnostic System

New Wireless Diagnostic Tools
• Airflow Capture Hood
• IAQ SmartAir™ 
• Airflow and Environmental Meters
• Wireless Charging Scales
• Digital Pressure/Temperature Gauge

TodaysAC_Newfor2018.indd   1 2/1/2018   10:13:59 AM

Brian Humes is The New 
President of CPS Products, Inc.

Brian joins CPS Products from Emerson’s Net-
work Power group, now known as Vertiv Corpora-
tion. For the past five 
years at Network Power, 
Brian led the Liebert 
Services business that 
was heavily focused on 
customer satisfaction 
through service excel-
lence, reliability, and 
developing core mar-
kets. Liebert Services 
provides precision cool-
ing and UPS power for 
the data center segment.  
Previous to that role, 
Brian served for seven 
years as the General Manager of Emerson’s Ma-
chinery Health Management, a global Process Man-

agement business. Before joining Emerson, Brian 
served various executive roles for General Electric.  

A mechanical engi-
neer by training, Brian 
has spent his career 
in Sales, Marketing, 
M&A, Maintenance and 
Engineering roles prior 
to moving into General 
Management. Brian has 
Mechanical Engineer-
ing degree from Okla-
homa State University 
and an MBA from the 
University of Houston. 
He and his family have 
relocated to CPS head-

quarters in Miami, Fl. For more information about 
CPS Products visit www.cpsproducts.com

Brian Humes at the AHR EXPO in Chicago

Court Rejects 
Petition to 
Retain HFC 

Bans
The petition challenging the US Court decision 

to overturn bans on the usage of certain HFC re-
frigerants has been rejected.

The United States Court of Appeals for the 
District of Columbia Circuit yesterday denied a 
petition brought by refrigerant manufacturers Che-
mours and Honeywell and the environmental group 
NRDC against the earlier Court decision to over-
turn the refrigerant usage bans imposed by the EPA 
in 2015.

Under the original EPA rules, high GWP refrig-
erants including R404A, R134a, R407C and R410A 
were to be banned from use in certain new products 
from as early as January 1, 2021.

Refrigerant manufacturers Mexichem and 
Arkema appealed 
against the ruling, 
claiming that the EPA 
could not use a section 
of the Clean Air Act to 
target HFCs. The US 
Court of Appeals for 
the District of Columbia 
agreed, and in August 
last year decided 2-1 in 
favour of the appeal.

Mexichem and 
Arkema argued that the 
2015 Rule exceeded the 
EPA’s statutory author-
ity under Section 612 
of the Clean Air Act. 
In particular, they con-
tended that EPA did not 
have statutory author-
ity to require manu-
facturers to replace 
non-ozone-depleting 
HFCs with alternative 
substances. They also 
alleged that the 2015 
Rule to remove HFCs 
from the SNAP list was 
arbitrary and capricious 
because EPA failed to 
adequately explain its 
decision and failed to 
consider several impor-
tant aspects of the prob-
lem.

Significantly, the 
appeal was not support-
ed by the two largest US 
refrigerant manufactur-
ers Honeywell and Che-
mours and, despite its 
enviro-sceptic stance, 
the EPA rule was also 
defended by the Trump 
administration.

While seemingly a 
blow to efforts to regu-
late the usage of high 
global warming poten-
tial HFC refrigerants, 
the US State of Califor-
nia has already indicat-
ed that it will adopt the 
original EPA ruling and 
other US States may fol-
low. In addition, the US 
has indicated that it will 
seek to ratify the Kigali 
Amendment to phase 
down HFCs, a decision 
which appears to have 
support from both sides 
of the Senate. 

***
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Tropic Supply hosted several Evergreen ECM 
training seminars around the state of Florida during 
the month of January. Ken Darin, one of the trainers 
for Regal Beloit, is a NATE certified instructor and 
conducts over 100 training classes a year, specializing 
in Motor Mastery and ECM motor training. Training 
topics included Evergreen EM X13 replacement, Ev-
ergreen OM condenser ECM motors, Evergreen CM 
Commercial ECM replacement, and Evergreen IM 
PSC to ECM upgrades.

Tropic Supply is one of Florida’s leading stock-
ing distributors of the world’s best air conditioning, 
refrigeration equipment, and supplies. Watch for more 
training events at Tropic Supply by going to www.
tropicsupply.com/events.  

Evergreen ECM Training by Regal  

Food was provided to everyone who
attended the Evergreen ECM training

Tropic Supply Events in January

 Ken Darin conducted in-depth training on how to 
leverage ECM technology to improve your bottom line

 Ken Darin of Regal Beloit explains proper motor
identification at Tropic Supply in Cape Coral

The Evergreen training touched on 
replacing the ECM control module

Ken Darin of Regal Beloit discussed Model X13
standard ECM motor diagnostics at the

Tropic Supply in Ocala Evergreen training  

 Ken Darin of Regal Beloit shared several Evergreen
indoor blower motor diagnostics with the 

Tropic Supply Sarasota training class

Ken Darin of Regal Beloit went over some
HVAC system troubleshooting basics 

 Tropic Supply customers earned two hours of 
continuing education credit by successfully  

completing the ECM training seminar 
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 On January 22nd, from 7-11pm, Fantech rocked 
the house at an “Old Chicago” style speak easy! This 
party was over the top! The venue was aptly named 
“Untitled,” and featured the largest selection of Amer-
ican Whiskeys anywhere in the world, a champagne 
dining room, large stage, and great entertainment!

 Located in the heart of River North in Downtown 
Chicago, Fantech showed their customers a great 
evening of delicious food, drinks, live music and of 
course – discussing premium ventilation solutions. Af-
ter a very long day at the AHR Expo this was a perfect 
way to relax and enjoy some great hospitality. Later, 
Phil Rivas of Fantech got onstage and played with the 
band a few numbers. Awesome....Thanks Fantech! 

The band had the house rockin,
singing, and dancing 

Phil Rivas makes an announcement
about Ian Guttridge’s retirement 

 Everyone loved this event!  The food tasted amazing,  
and live shows were excellent!

Andy Binder and Chris Gregory of Carrier,
Steve Rush and Chuck Jacobs of Watsco,

Frank Leone of Leone Green, and Bill Obrien

 Several of Fantech’s Representatives
and Distributors from Florida came 

together for a group picture

Later in the evening Phil Rivas of Fantech
joined the band for a few numbers  

   Roland Mazerolle, Mike O’Loughlin, Peter Koloski, 
with Rick Caldwell of Fantech 

Fantech “Rocks The House”
at the AHR EXPO in Chicago

January 22nd, 2018

 This event had the largest selection of
American Whiskey in the world!

Testo 440 Air Velocity and IAQ 
Meter - Intuitive IAQ Measurement
(Sparta, NJ, January 19, 2018) – Testo takes the 

air flow/climate world by storm with the testo 440 
air velocity & IAQ meter. The testo 440 combines a 
compact handheld measuring instrument with user-
friendly menus and wireless probes for the versatile 
and convenient measurement of 
all air conditioning and ventila-
tion parameters. This innova-
tion combines everything that 
makes air velocity & IAQ mea-
surement technology so suc-
cessful -- intuitive operation, 
precise measurement values 
and an extensive probe range 
-- and expands on these advan-
tages using the convenience of 
wireless connectivity. 
More applications with less 

equipment 
The testo 440 probes are 

available for air velocity, tem-
perature, humidity, turbulence, 
CO2, CO and light intensity. 
The wireless Bluetooth probes 
ensure more freedom of move-
ment while taking measure-
ments and save space in the 
measurement case. In addition 
to this, a probe handle can be 
universally combined with 
all corresponding probes and 
probe attachments. Customers have the choice be-
tween a universal handle in wireless or fixed-cable 

form. This allows you to switch, in seconds, from 
an indoor air quality measurement to a volume flow 
measurement at a vent. 

Clear, reliable and secure 
The large display of the testo 440 shows up to 

3 measurement values simulta-
neously. It also allows easy con-
figuration of the measurements 
as well as a view of your results 
at a glance. The instruments 
memory can record up to 7500 
measurement points. 

Kits and model versions 
The testo 440 multi-func-

tion measuring instrument is 
available in two versions. There 
is the standard testo 440 and 
also the testo 440 dP model 
which has an additional, in-
tegrated differential pressure 
sensor. This makes measure-
ments at filters as well as Pitot 
tube and k-factor measurements 
possible. Pre-configured kits 
consisting of measuring instru-
ments, probes and accessories 
are available for the most impor-
tant areas of application (incl. 
ducts, vents, indoor air quality 
and ventilation/air conditioning 
measurements in laboratories). 

For more information visit www.testo.com or email 
us at info@testo.com.

Field Controls 
Promotes Ed Reynolds 

to VP Sales and 
Marketing

(Kinston, NC) - Field 
Controls is pleased to an-
nounce the promotion of 
Ed Reynolds as VP Sales 
and Marketing. In his 
new position, Reynolds 
will manage and direct 
the Sales and Marketing 
team, and report directly 
to the President of Field 
Controls. 

“Ed’s track record 
has been stellar in developing new business, orga-
nizing and motivating teams, and creating business 
strategies for Field Controls,” said Patrick Holleran, 
president of Field Controls. “His experience in the 
HVAC industry and at Field Controls provides him 
with the ability to effectively work with Distribu-
tors and Contractors while maintaining strong cus-
tomer relationships.”

Reynolds is an 8-year veteran with Field Con-
trols. His most recent position was Director of OEM 
Sales where he had a successful record partnering 
with OEMs and managing Field Controls combus-
tion products. For more information about Field 
Controls, visit http://www.fieldcontrols.com/.

Field Controls develops and manufactures prod-
ucts that control, move, and improve the quality of 
air.  ers, residential and commercial building own-
ers. Field Controls is ISO 9001:2008 certified.

Ed Reynolds
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Motor Madness

Motor Madness

Motor Madness

Motor Madness
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On Tuesday, January 16th, from 12:00pm - 
2:00pm, ASHRAE Miami Chapter held their first 
yearly ASHRAE meeting at the 94th Aero Squad-
ron Restaurant in Miami. 

Tulia Rios, ASHRAE Miami Chapter president 
opened the meeting by providing an update of the 
upcoming events and introduced the guest speak-

ers. The main presentation was about New Devel-
opments In Inductive Chilled Beams. The speaker 
was Mr. Mark Tozzi. Mark covered technology 
evolution,  chilled beam limitations and challenges, 
induction beam developments, system design appli-
cations, and induction beam system benefits.

Also presenting was Engineer Alfonso Fernan-

dez-Fraga, who spoke on regards to a Senate Pro-
posed Bill relating to the Florida Building Commis-
sion, which concerns all of us. 

Don’t miss the next ASHRAE Miami Chapter 
Meeting on Tuesday, February 13th, at the 94th Aero 
Squadron Restaurant in Miami when ASHRAE’s 
President, Bjarne Olesen, will make a visit.

 Guest Speaker Mark Tozzi, Carlos Farfan of Jascko, 
and Tony Tony Capestany of Cors-Air

Plenty of excellent lunch selections
to choose from including a huge dessert section!

New Developments 
In Inductive Chilled Beams

Jason Ayala of HVAC Associates, 
Erik Walter of BR+A Engineers, Al Fraga of

Initial Engineers, Abe Kooby of HVAC Associates

 Mario Bermudez past ASHRAE Miami President, 
Tulia Rios, ASHRAE Miami Chapter President, 

Chad Ferreira past Miami ASHRAE President

Ted Zsirai retired ASHRAE, Horacio Rodriquez and
Victor Avedano of JALRW Engineering

 Tulia Rios, ASHRAE Miami Chapter President,
opened the meeting with an update

of upcoming events

Mark Tozzi presented an in-depth look at the
new developments in inductive chilled beams 

 Al Fraga spoke about a senate proposed bill
relating to the Florida Building Commission

  Victoria Garcia Massimo, President Elect, with
ASHRAE secretary, Emily Franco of Johnson Controls

 

Miami Chapter
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Ron McLaughlin was presented the “Dennis 
Morgan Spirit of Rectorseal” Award after another 
year of exceptional service to Rectorseal customers 
and employees.  His consistent dedication and ser-
vice toward our employees and customers demon-
strated our company’s values, initiative, motivation 
and positive attitude.  

We present this special award to one indepen-
dent rep each year, in the name of former Rectorseal 
employee Dennis Morgan, whose time was cut far 
too short, but who exemplified high integrity and 
contagious enthusiasm for our company and who 
lived out the values which we hope to replicate. 

Ron Mclaughlin 
Receives The 

“Dennis Morgan
 Spirit Of Rectorseal” 

Award

Ultra-Aire Launches Industry’s 
First True In-Wall Dehumidifier

Madison, WI (January 18, 2018)– From the expe-
rienced dehumidification engineers at Therma-Stor, 
comes the first true in-wall dehumidifier that can 
provide dedicated moisture control in multi-family 
dwellings, adaptive reuse buildings, hotels, and se-
nior and student housing.  The Ultra-Aire MD33 
features a slim-profile of only 5 ¾” deep, allowing 
it to easily fit inside 2” x 
6” stud walls and provide 
a solution in environmen-
tal control technology that 
the industry has sought 
for years.

“Code demands 
tighter building envelopes 
for energy savings,” said 
Nikki Krueger, Industry 
Manager for Ultra-Aire. 
“The result is partial and 
no-load air conditioning 
runtimes in most new 
construction and reno-
vations. By adding mechanical ventilation, in order 
to ensure indoor air quality, there is an even greater 
challenge to control the moisture in the living space. 
Overcooling to control relative humidity is not an ef-
fective or economical answer.  The best solution is to 
add a dedicated in-wall dehumidifier.” 

Excessive moisture can bring about issues such 
as poor indoor air quality, property damage, comfort 
complaints, and reputational risk and liability. Includ-
ing a dedicated in-wall dehumidifier as an integral 
part of the mechanical system protects the physi-
cal investment and creates a more comfortable and 
healthier living environment. 

The Ultra-Aire MD33 
is Energy Star® Certified 
and runs independent 
of the HVAC system in 
order to ensure that the 
space is protected from 
high humidity levels. The 
unit removes up to 33 
pints of water a day, and 
features a digital RH con-
troller behind a tamper-
proof cover. Sized for up 
to 1,200 square feet, the 
MD33 is the perfect solu-
tion for all multi-family 

applications. The unit can be hardwired into existing 
electrical or directly plugged into a 110v-outlet with 
the provided cord.  It is designed to directly drain for 
a truly hands-off dehumidification system.

For more information on the Ultra-Aire MD33, 
please visit www.InWallDehumidifier.com. 

Nikki Krueger and Jonathan Jones
showing the Ultra-Aire MD33 at

the AHR EXPO in Chicago
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®

Electronically Commutated Motor 

™

X  High efficiency ECM: up to 80% more efficient
X   Replaces either PSC or EC Constant Torque 

models of equivalent HP
X   Dual voltage design: replaces 115 or 230V
X  Rotation sensing technology 
X   Simple wiring installation

Packard supplies to wholesale distribution only.
PACKARDONLINE.COMCustomer Service

800.334.1769
customerservice@packardonline.com

Item ID H.P. Volts RPM Amps Hertz Shaft Dimension (in.) Length Less Shaft (in.) Motor Type Chord Length

EC Max
46013 1/3 115/230 1075 5.0/3.0 60/50 1/2 x 5 6 3/8 ECM 45”

46012 1/2 115/230 1075 6.7/4.0 60/50 1/2 x 5 6 3/8 ECM 45”
46034 3/4 115/230 1075 8.2/4.9 60/50 1/2 x 5 7 5/8 ECM 45”
46001 1 115/230 1075 11.0/6.7 60/50 1/2 x 5 7 5/8 ECM 45”

NEW
innov

ation

INTRODUCING

A solution from
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 Jennifer Davis of Honeywell, Marcia Christiansen
of Peco, Sherri Millwater of MDL

 Lisa Bailey, Jackie Tutko, Danielle Putnam,
Monica McMahan, Patti Ellingson, 

Molly Person, and Joanne Hunt

Alica Wilson and Lori Tschohl of Eagle Piping,
and Mary Maertin of Maertin Heating & Cooling

 

 Samantha Crompton of Quick Fitting, Nancy Harris
of Atco, Julie Decker, past WHVACR president,

and Janice Saari of Southwire

 On Tuesday evening January 23 from 6:30-
8:30 pm, the Women in HVACR held their Annual 
Meet and Greet at Margaritaville - The Navy Pier in 
Chacigo.

It was good time to sit and relax after a full day 
at the AHR EXPO. Members of the Board of Direc-
tors were present to welcome everyone who attended. 
There were delicious foods and refreshments available 
throughout the evening. 

Women in HVACR exists to improve the lives of 
their members by providing professional avenues to 
connect with other women growing their careers in 
the HVACR industry. They empower women to suc-
ceed through networking opportunities, mentoring 
and education.         

Women In HVACR Meet and Greet at 
Margaritaville - The Navy Pier in Chicago

January 23rd, 2018

Lauren Roberts, Patti Ellingson, Colleen Leppert,
Colleen Keyworth, Karen Desusa, and Molly Person 

 Mary Jo Gentry, 2018 WHVACR president, Marjorie 
McAllister of CPS Products, Patti Ellingson of Cooper 

Atkins, and Karen Desousa of Advanced Air 

Colleen Leppert, Robin Thomas, Julie Decker, 
past president of WHVACR, Hillary DuMoulin, 

and Shawna Roti 

Renee Joseph of Johnson Controls, 
Jane Sidebottom for Applied Marketing Knowledge,

Need Name, and Karen DeSusa of Advanced Air

Danfoss Wins Prestigious Product of 
the Year Award at 2018 AHR Expo
Danfoss, the pioneer of oil-free, magnetic bear-

ing, variable speed technology, was recognized 
with the prestigious Product of the Year award dur-
ing the 2018 AHR Expo for its Danfoss Turbocor® 
TTH/TGH high-lift compressors.

A panel of third-party ASHRAE member judg-
es select the annual Product of the Year from the 
year’s 10 AHR Expo Innovation Award winners. 
Danfoss Turbocor® TTH/TGH high-lift compres-
sors had previously been named the 2018 AHR 
Expo Innovation Award winner in the Green Build-
ing category.

Designed to give chiller manufacturers a new 
high-efficiency, oil-free compressor option for air-
cooled chiller, heat recovery, and water-to-water 
heat pump applications, the new Danfoss Turbo-
cor® TTH/TGH high-lift compressors feature the 
oil-free, variable speed, magnetic bearing opera-
tion of other Danfoss Turbocor® compressors, but 
with an expanded operating map suitable for such 
high-lift applications.

In air-cooled chillers, Danfoss Turbocor® 
TTH/TGH compressors can support operation at 
high ambient temperatures with pressure ratios 
as high as 6.2, which facilitates a greater operat-
ing range in hot climates while still being able to 
support applications such as air-to-water heat pump 
chillers.  The compressors can also support high-
lift applications such as heat recovery or water-to-
water heat pumps, enabling additional operating 
cost savings by utilizing waste heat from the con-
denser to provide hot water.

Like all Danfoss Turbocor® compressors, the 
new Danfoss Turbocor® TTH/TGH compressors 
offer outstanding full- and part-load efficiency, low 
vibration and sound, a small footprint, and reduced 
maintenance.

Danfoss Turbocor® high-lift compressors are 
available in two versions — a nominal 325-kW 
(90 ton) model using R-134a or low-GWP R-513A 
(TTH325) and a nominal 250-kW (70 ton) model 
using ultra-low-GWP HFO-1234ze (TGH250).

The 2018 Product of the Year Award is the sixth 
time Danfoss has been recognized in the Expo’s In-
novation Awards program for Danfoss Turbocor® 
compressors; the company was also recognized 
with the Product of the Year award in 2015 for its 
Danfoss Turbocor® VTT compressor series. Over-
all, Danfoss has been recognized 28 times over 16 
years of the award program.

“It is a tremendous honor to have been rec-
ognized once again by the HVACR industry for 
our commitment to advancing energy efficiency 
through innovative engineering,” said Ricardo Sch-
neider, president, Danfoss Turbocor Compressors. 

“This award is evidence of the progress Dan-
foss — with the help of our customers and part-
ners — is making as we seek to redefine expecta-
tions for efficiency and help the industry prepare to 
meet future challenges, regulations, and standards 
around the world. Through our ongoing investment 
in R&D and innovation, we are helping to Engineer 
Tomorrow.” Read more about us at www.danfoss.
com.

HARDI Distributors 
Report 2.8 Percent 
Revenue Decline in 

December
COLUMBUS, Ohio — Heating, Air-conditioning 

& Refrigeration Distributors International (HARDI) 
released its monthly TRENDS report showing aver-
age sales for HARDI distributor members declined by 
2.8 percent in December 2017.

The average annualized growth for the 12 months 
through December 2017 was 5.3 percent.

“December is not a seasonally significant month,” 
said Brian Loftus, market research & benchmark-
ing analyst, HARDI. “The decline is associated with 
very strong prior year sales and one less billing day 
this year. That is difficult to overcome. The 5.3 per-
cent growth in 2017 is the slowest calendar year since 
2011.”

Connor Lokar, senior economist, HARDI, said 
the December data is somewhat at odds with the other 
strong signs economists see, like the positive slope to 
the leading indicators.

“HARDI members did post strong growth in No-
vember and December 2016 and January 2017, so they 
set themselves up with some tall bars to clear,” Lokar 
said. “The decelerating growth is a noteworthy trend 
to watch.”

The days sales outstanding (DSO), a measure of 
how quickly customers pay their bills, is near 45 days.

“The DSO is at the midpoint of recent perfor-
mance for this time of year,” said Loftus. “Softer sales 
helped the dip from last month. We would welcome an 
extra day or two in the months ahead because it would 
be normal seasonal pattern and indicate resumption of 
sales growth.” visit http://hardinet.org/benchmarking.
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By General Filters, Inc.
43800 Grand River Ave 
Novi, MI  48375
(866) 476-5101
www.generalfilters.com

Coming Soon....

DH100 Also!

The GeneralAire® DH75 
Touch Screen & Wi Fi Dehumidifier 

Monitor the status from almost anywhere
Adjust the settings from almost anywhere

Anywhere there’s Wi Fi....

Anti-Microbial Option Reduces Risk of Legionnaires’ 
Disease in Chiller/Cooling Tower Applications

A new Center for Disease Control and Prevention 
(CDC) study involving 196 cooling towers nationwide 
found that 84 percent contained Legionella DNA, indi-
cating that the dangerous bacteria that causes a severe, 
even fatal type of pneumonia were present or had been 
at some point. This means the real question is not ‘if 
there will be another outbreak’ but only ‘where and 
when’ it will occur. 

“During 2000–2014, passive surveillance for le-
gionellosis in the United States demonstrated a 286% 
increase in reported cases per 100,000 population,” 
states the CDC website.

The CDC also estimates that about 5,000 cases of 
Legionnaires’ disease are now reported each year in 
the United States, and keeping Legionella out of water 
systems in buildings, with cooling towers a noted risk, 
is critical in preventing infection.

In response, HVAC contractors now are pairing 
chillers and high performance plastic cooling towers 
with new anti-microbial options that significantly re-
duce the infection risk. 

Controlling Pathogen Growth
Throughout the U.S. and most of the world, the 

mainstay of large cooling systems remains the tradi-
tional HVAC combination of chillers, air handlers and 
cooling towers.  Cooling towers have a long history of 
effective use in expelling heat from the water used in 
many commercial and industrial applications that in-
volve chillers. 

However, it is well established that, under typical 
operating conditions, cooling towers can propagate Le-
gionella.  The design of many cooling towers creates 
pockets where water may stagnate, a condition that can 
lead to microorganism development. 

This has recently led ANSI/ASHRAE to publish 
its Standard 188, Legionellosis: Risk Management 
for Building Water Systems, which documents new 
risk standards and requirements for the design of new 
buildings and the renovations to existing structures.

“All facilities with HVAC or process cooling sys-
tems need to be aware of Legionnaires’ disease and 
handle any concerns about it,” says Rick Hill, Facilities 
Director at Arkansas Surgical Hospital, a physician-
owned hospital specializing in joint and spine surgery 
in Central Arkansas.  “There have to be good proce-
dures in place to prevent or control it.”

When it was time to replace an air cooled chiller at 
Arkansas Surgical Hospital, Steve Keen, President of 
Powers of Arkansas, the HVAC contractor responsible 
for the hospital project, recommended and installed a 
water cooled chiller, paired with an advanced cooling 
tower with unique anti-microbial properties.

“Legionella is always a concern for HVAC sys-
tems using a cooling tower and anywhere you have 
water exposed to the atmosphere,” says Keen.  “The 
Delta Cooling Towers’ anti-microbial properties will 
help prevent that type of growth and exposure to pa-
tients and staff.”

Delta Cooling Towers, which pioneered the HDPE 
(high-density polyethylene) plastic cooling tower in the 
1970s, recently introduced a line of towers constructed 
of anti-microbial resin, which is fully compounded into 
the base cooling tower structural material and casing. 
The cooling tower fill and drift eliminator are also 
made from anti-microbial PVC.

The anti-microbial resin contains wide-spectrum 
additives that operate on a cellular level to continu-
ously disrupt and prevent uncontrolled growth of mi-
croorganisms and biofilm within the cooling tower.  
Efficacy tests were performed by Special Pathogens 
Laboratory, The Legionella Experts®. 

Cooling tower design and materials can be very 
significant in the prevention of pathogen growth.  To 
avoid problems of stagnant water leading to pathogen 
growth, experts recommend cooling tower designs fea-
ture a sloped basin and/or basin sweeper system.

While some cooling tower manufacturers now 
market a tower with an anti-microbial fill (the medium 
over which the hot water is distributed as it is being 
cooled), a superior option is to have a cooling tower 
featuring the fill, structural casing and sump all com-
posed of anti-microbial material.

“We decided that since we were replacing the air 
cooled chiller with a water cooled chiller, we wanted 
a cooling tower that aligned with our philosophy of 
protecting patient safety,” says Hill, who advocated for 
the anti-microbial technology and found support for it 
among his hospital’s leadership.  “We want to maintain 
one of the lowest infection rates among hospitals in the 
country.”

Arkansas Surgical Hospital already boasts a very 
low infection rate of under 0.3%, compared to a na-

tional average of 3% among U.S. hospitals.
Energy Savings and Longevity

By proactively making the switch to an advanced 
anti-microbial tower cooler, paired with a very high ef-
ficiency HVAC chiller, the hospital is also significantly 
reducing energy costs, which was also a prime consid-
eration. 

“Our previous air cooled HVAC system required 
a lot of electricity,” adds Hill. “With the water-based 
cooling tower and very efficient chiller, however, we 
expect to save tens of thousands of dollars annually in 
energy costs.”

Durability and longevity of the cooling tower were 
additional issues that Hill considered.

Metal-clad cooling towers are vulnerable to cor-
rosion from salt air, industrial gasses and even the 
chemicals used to treat the recirculating water.  The 
best water treatments for Legionella prevention, in 
fact, are oxidizing biocides which react aggressively 
toward metal surfaces, effectively attacking metal-clad 
cooling towers and shortening service life.

As a result, metal cooling towers require increas-
ing patching, maintenance, costly downtime and even-
tual replacement.

According to Hill, he considered a metal cooling 
tower, but ultimately decided it would be too difficult 
to maintain. 

“Maintaining a metal cooling tower is more work 
than we wanted and the units have a shorter life cycle 
because metal will rust and require mending and re-
pair,” says Hill. 

In choosing Delta’s cooling tower, which features 
a fill, drift eliminator and shell all constructed of cor-
rosion proof anti-microbial plastic, Arkansas Surgical 
Hospital now has a cooling tower that is impervious to 
the corrosive effects of ambient air and water treatment 
chemicals, as well as oxidizing biocides; all of which 
plague metal-clad cooling towers. 

In addition, since the engineered molded plastic 
cooling towers are one-piece, there are no problems 
with seams, welds, and patches that wear prematurely.  
Therefore, the plastic models offer extended longevity 
and require far less downtime for cleaning, repair or 
replacement. “In terms of lifecycle, the Delta Cooling 
Tower has a 20 year warranty on construction,” con-
cludes Hill. visit www.deltacooling.com
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Steven Svien and Jeremiah Boellinger
of Broan Nutone

Matt Cowley, Daniel Cooper,
and David Lax of Spectroline

John Galloway, Mario Portello, John Richardson, 
Richard Apodaca, Dave Foster, and Matt Foster, 

of Uniweld Products 

Keith Henderson, Chris Galea, Jeff Kenkellen,
Tom Murrell, and Jim Tyner of Air King

 Benito Flores-Meath, Bill Smith, Phil Cramer, 
 and John Walsh of Elite Software

Douglas Patterson, Brian Jackson (guest)
and Warren Little of Speedclean 

 Paige Freeland, Jim Graham, Alan Feys,
and Bob Abraham of General Filters

Hillary Dumoulin, Marlene Cardoza,
Robin Thomas, and Shawna Roti of Berry Plastics

Marcia Ellis and Frank Serrano
of Klein Tools

Lindsey Soltan, Sal Fasanella, Tim Eorgan,
Phil Damiano of Harcast

Mike D’Esposito of Owens Corning
with Joe Medosch of Retrotech

 Kevin Mumpower, Rhett Mayor, and
Andrew Smedey of Bristol Compressors

Graham Dillon, Anthony Ferriello, Brad Williams,
Greg Sundheim, and Neil Schey of Appion

 John Figan, Michael Ficicci, and
Bob Allamong of Testo

 Thomas Parker and Dave Kamman
of Inficon

Javier Perez and Stefania Lacorte
of Fieldpiece

 Chevy Waldrup, Anne Marie Costello, 
and Brendan Loughrey

of Panasonic Eco Solutions

Jimmy Reeves of Reeves Sales, Nick Lane,
Julie Decker, Chip Kirkland, and nancy Harris

of Atco Rubber Products
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It’s About Time for Fresh Air: 
Introducing Fresh In™

HARTFORD, Wis. (January 9, 2018) – It’s a mis-
conception that opening a window means fresh air 
will flow into your home. In many cases it’s just the 
opposite, because the moment a window is opened, 
dust, allergens, and other air-borne particulates en-
ter the home and settle on every surface, leading to 
allergies and irritation. Broan®, a leading manufac-
turer of indoor air quality solutions that keep kitch-
ens cleaner, bathrooms fresher, and the whole house 
healthier, came up with a solution. Broan is proud to 
introduce Fresh In™, Broan’s newest supply fan ven-
tilation.

Fresh In is uniquely designed to be both effective 
and convenient. Simply set it to the desired mode, then 
let the fan do the rest of the work. It brings fresh air 
in from the outside — but only when it makes sense 
to do so. The fan’s technology continually monitors 
the outdoor temperature and humidity levels from the 
last 48 hours and estimates the best time of day to run 
the fan. Fresh In features an ultra-efficient, variable-

speed motor that allows the fan to deliver constant 
airflow without losing efficiency.

“Broan is proud to be a leader in residential in-
door air quality.” said Lauren Weigel, Global Catego-
ry Director of Household Ventilation. “Our products 
are designed to help our customers live healthier lives, 
and the new Fresh In™ supply fan does just that.”

The new Fresh In supply fan comes in both ba-
sic and premium. While both offer constant airflow 
and easy maintenance in a code-compliant manner, 
the premium version has five preset comfort modes 
which allow homeowners to truly customize the fan 
to fit their needs. 

Designed to fit anywhere in the home, the Fresh 
In will be just as effective installed in the basement 
as it is in the attic. Fresh In can easily be installed 
between ceiling joists, and, with its flush-to-ceiling 
mount design using Broan’s decorative finish ring, fil-
ters can be replaced in less than 30 seconds. For more 
information, visit http://www.broan.com/. 

DiversiTech® Named 
Ferguson 2017 HVAC 
Vendor of the Year

ATLANTA — Jan. 3, 2018 – DiversiTech Corp., 
a leading manufacturer and supplier of HVACR parts 
and accessories, has been named Ferguson’s 2017 
HVAC Vendor of the Year.  Announced Nov. 2 during 
Ferguson’s 2017 Vendor Summit Awards in Norfolk, 
Va., DiversiTech was selected for helping Ferguson 
achieve greater sales and margin growth, as well as 
providing exceptional marketing, logistics and cus-
tomer representative support at Ferguson’s branch 
locations.

“We are honored to 
have received this im-
portant award,” said Bud 
Sjogren, DiversiTech 
Chief Sales and Market-
ing Officer.  “As a part-
ner to Ferguson for more 
than two decades, the 
award demonstrates our 
ongoing commitment to 
providing them with the 
products and services 
they need to support 
their customers and busi-
ness goals.  The award 
also validates our mantra 
of ‘simplify your work.’  
We are looking forward 
to strengthening our 
partnership with Fergu-
son and all our custom-
ers in 2018 and for many 
years to come!”

Ferguson evaluates 
its vendors across four 
main categories:  Finan-
cial impact, efficiency, 
engagement/integration 
and the extra mile factor.  
DiversiTech received 
high marks across all 
categories.  The compa-
ny was specifically cited 
in the engagement/inte-
gration category for its 
leading role in “pricing, 
execution” for support-
ing Hot Deals and new 
product launches.  Under 
the extra mile category, 
DiversiTech was noted 
for its ability to deepen 
its partnership with Fer-
guson by holding quar-
terly meetings, which 
assists with strategic 
planning and execution, 
and fosters greater com-
munication between the 
two organizations.

DiversiTech has 
been a partner to Fer-
guson for more than 
20 years. DiversiTech 
provides all of its core 
HVAC products to Fer-
guson, including its 
industry-leading equip-
ment pads, mounting 
systems, heating prod-
ucts, ductless systems 
and related HVAC/R 
tools.
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 The SFACA January Program Meeting was  held 
on January 10th at 6 p.m., at the Sheraton Suites in 
Plantation. The topic is “When It Comes to Fleet Safe-
ty, There’s Two Major Parts - The Vehicle and The 
Driver”. The presentation covered in detail, the evolv-
ing landscape of the automotive industry, its technol-
ogy and the positive effects they are having on fleets 
and the safety of your employees. The evening con-

cluded with a brief overview of why auto insurance 
rates are increasing and what you can do to keep them 
under control. Speakers were Ed Lawton of Enterprise 
Fleet Management and Alfredo Andrial of Brown & 
Brown Insurance.

Don’t miss the upcoming February Monthly Pro-
gram and Board Installation on February 7, at the 
Sheraton Suites Plantation at 6:00pm. The program 

meeting is about: The Impact of New Tax Regulations 
For You and Your Business - It’s a new year and the 
beginning of new opportunities for contractors and 
individuals to save on taxes.  Be one of the first to 
hear from a construction tax expert what changes will 
make a real difference in your company’s and your 
personal bottom line. The speaker is Rich Shavell, 
CPA and construction tax expert.

 Ozzie Sanchez, George Wallace, Anthony Pascucci, 
Dave Sansone of Sansone AC, Bobby Pickney, and

James Schafer of JCI York Source 1

Edward Abreu and Richard Miranda
of Baker Distributing 

SFACA January Program Meeting
Fleet Safety - The Vehicle and The Driver

Charles and Lucinda Watts
of Adrian Steel 

Heather Gilbertson and Eric Barnett
of Tropic Supply with Cheryl Harris

director of SFACA 

Doran Deith, Mark Francis, and
Patrick O’Keefe of Sutton Leasing

Sam Block of Custom Air Designs,
Bob Volin of Air Design Concepts, and
Charlie Del Vecchio of Tropic Supply

 Alfredo Andrial of Brown & Brown Insurance
explains the high cost of auto insurance

Ed Lawton of Enterprise Fleet Management
discusses the new technology in vehicles 

Oscar Calleja, past SFACA president,
announces the upcoming SFACA events

 



        FEBRUARY 2018                             PAGE B13                TODAY’S AC & REFRIGERATION NEWS

Riviera Beach, Florida, 1/19/18 -- RGF Environ-
mental Group, Inc., the leader in environmental so-
lutions for air, food and water, is proud to announce 
the introduction of their latest two products for the 
HVAC/Indoor Air Quality Industry. Both Clear Sky™ 
DM and Clear Sky™ MS are designed as a low-cost, 
self-cleaning, maintenance-free treatment option for 
HVAC systems. Build-
ing on the success of the 
QUAD-M® and QUAD-
D®, the Clear Sky™ DM 
and Clear Sky™ MS pro-
duce high concentrations 
of both positive and nega-
tive ions that will reduce 
bacteria, mold and partic-
ulates in the conditioned 
space. What makes the 
Clear Sky™ line of prod-
ucts standout above other products in this category is 
that Clear Sky™ uses continuous “self-cleaning” tech-
nology that is proprietary to RGF. This is achieved by 
ultrasonic energy coupled with induced oscillations 
targeted directly to the carbon ion emitters. 

The Clear Sky™ DM is a 24 VAC input unit that 
attaches directly to the inside of the air handler via its 
integrated magnets. The Clear Sky™ MS is a 100-277 
VAC input unit that attaches directly to the top of the 

mini-split unit with simple hook and loop adhesive.  
Their small size, easy installation, and low cost make 
the DM and MS an ideal entry level IAQ solution. The 
DM unit is designed for use within HVAC systems up 
to 2,400 CFM or 6 tons, while the MS unit is designed 
to accommodate air flows from standard mini-split 
units. 

RGF manufactures 
over 500 environmental 
products and has a 33+ 
year history of providing 
the world with the safest 
air, water and food with-
out the use of chemicals. 
RGF is an ISO 9001:2015 
certified research and in-
novation company, hold-
ing numerous patents for 
wastewater treatment sys-

tems, air purifying devices, and food sanitation sys-
tems. Situated in the heart of the Port of Palm Beach 
Enterprise Zone, RGF Headquarters span 7.5 acres, 
with 100,000 square feet of manufacturing, ware-
house and office facilities. RGF has recently upgraded 
their facilities, creating an increased vertical approach 
to manufacturing, further allowing the company to 
provide the highest quality and best engineered prod-
ucts on the market. 

RGF Introduces the Clear Sky™ 
Self Cleaning Ion Generator

A Low-Cost Air Treatment System for In-Duct HVAC Systems and Mini-Split Units 

Clear Sky™ Self Cleaning Ion Generator

General Filters, Inc. 
Presents the 2017 

“Soaring Eagle” Award
General Filters, Inc. presented its annual “Soar-

ing Eagle” Award to HS/Buy Van Associates, Inc.; the 
sales representative company that best met a wide ar-
ray of business objectives throughout 2017.   

President & CEO, Bob Abraham, Owner & Vice 
President, John Redner and Director of Sales & Busi-
ness Development, Allan Feys presented the Soaring 
Eagle Award to Garry VanDenBerg, Rob Buyze, and 
John Leonard of HS/Buy Van Associates, Inc. (Auburn 
Hills & Grand Rapids, MI) during GFI’s annual sales 
representative meeting at the AHR Expo.  HS/Buy 
Van was awarded a plaque to commemorate the honor.  
Allan Feys said: “While many of our sales agencies 
are to be commended for outstanding contributions in 
2017, HS/Buy Van truly did an outstanding job with 
IAQ sales, customer training, field intelligence gather-
ing, responsiveness, and promotional creativity”. 

Congratulations to HS/Buy Van Associates!

Milwaukee Tool Announces Planned 
Expansion of Brookfield, Wis. Headquarters, 

Creating Over 350 New Jobs
MILWAUKEE, Wis., Jan. 30, 2018 (GLOBE 

NEWSWIRE) -- With a planned total investment 
of $32MM, Milwaukee Tool is proposing another 
major expansion at their global new product devel-
opment center in Brookfield, WI.  A 114,500 square 
foot, multi-story building would be built on an exist-
ing 3.5 acre lot owned by Milwaukee Tool, bringing 
their global headquarter space from 190,000 square 
feet, originally, to a proposed total of 504,500 square 
feet.

Over the last several years, Milwaukee Tool has 
experienced rapid growth, expanding employment at 
its Brookfield campus from just over 300 jobs in 2011 
to almost 1,300 this year. This expansion would lead 
to the creation of 350 additional new jobs in the next 
5 years, with an average annual salary of $75,000.

“We must grow or die. We are committed to de-
livering a world-class work environment to attract, 
retain, and recruit the best talent in the world.” said 
Steve Richman, Milwaukee Tool Group President. 
“This investment is necessary for Milwaukee Tool to 
continue to deliver disruptive innovation and deliver 

on our commitment to users and distribution partners 
in driving productivity on the jobsite.”

Milwaukee Tool is working with the City of 
Brookfield, Milwaukee 7, Wisconsin Economic De-
velopment Corporation, and Waukesha County Cen-
ter for Growth officials on the proposed expansion.  
The City of Brookfield is proposing a Tax Increment 
Financing (TIF) district which would provide $3.5 
million in TIF assistance to project costs estimated at 

over $32 million.  The Wisconsin Economic Devel-
opment Corporation is also working with Milwau-
kee® on possible incentives for the project.   Mil-
waukee® is exploring other options for the needed 
office space to facilitate its continued growth, but 
would prefer to keep all of its product research, de-
sign and development within the campus.

Milwaukee Tool, founded in 1924, is a global 
leader in delivering innovative solutions to the pro-
fessional construction trades that offer increased 
productivity and unmatched durability. Whether it is 
through their world-leading M12™ and M18™ cord-
less systems, the ground-breaking performance of 
their M12 and M18 FUEL™ products, time-saving 
accessories, or innovative hand tool products, Mil-
waukee is dedicated to delivering a steady stream of 
advanced, trade-specific solutions. Milwaukee Tool 
is a Brookfield, Wisconsin-based subsidiary of Tech-
tronic Industries Co. Ltd. (TTI) (HKEx stock code: 
669, ADR symbol: TTNDY). For more information 
on the full line of Milwaukee® products, please call 
1-800-SAWDUST or visit www.milwaukeetool.com.

Air King Provides Another Range Hood Solution 
for ASHRAE 62.2 Continuous Ventilation

West Chester, PA – October, 2017 – Air King, 
a leading manufacturer of ventilation products, an-
nounced the addition of the LE600A range hood 
power pack to its line of ventilation and indoor air 
quality products.

The LE600A provides a two in one solution for 
both continuous and local ventilation as outlined in 
the ASHRAE 62.2 standards. The power pack is the 
quietest range hood on the market today and oper-
ates at a barely audible low speed that meets the con-
tinuous ventilation needs of the home. During times 
when the kitchen is in use, the power pack can be 
set for up to 600 CFM of ventilation power using the 
three speed controller. Air King president, Jeff Ken-
kelen says, “Complying with ASHRAE 62.2 can be 
a challenge for builders and installers, being able to 
solve for two components of the standard with one 

product just makes a lot of sense and is being very 
well received.”

The LE600A is a first of its kind in the industry. 
Air King was the first to introduce a continuous op-
eration range hood and now is the first to introduce a 
power pack with a continuous operation feature.

Traditionally the continuous operation ventila-
tion needed for ASHRAE 62.2 has been handled 
through a bathroom fan or a fan installed into the 
living area of the home. ASHRAE 62.2 specifies that 
the ventilation should be located in a centralized lo-
cation of the home. In most installations the bath-
room is not centralized and when the door is closed 
the airflow is greatly restricted. Installing an addi-
tional fan in the living area is exactly that – an ad-
ditional fan, additional ducting, and additional cost. 
In contrast the kitchen is typically a central location 

of the home or at least open to the rest of the home. It 
is also where the largest amount of contaminates are 
produced. Ventilation already needs to be installed 
above the cooking surface, so solving for both needs 
in one product just makes sense. 

Key features of the LE600A include:
• Solution for ASHRAE 62.2 continuous ventila-

tion as well as local kitchen ventilation.
• Continuous operation settings of 30, 50, 70, and 

90 CFM allow the unit to be used in most
residential homes.
• Nearly silent operation, homeowner may not 

even know it is operating on continuous speed.
• ENERGY STAR® Certified.
• Only requires a 10” deep cutout.
• Two 6.5 watt front mounted LED lamps
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Scenes from Atco’s AHR Hospitality Reception 
at The Swissotel in Chicago on January 22nd

Bill and Bernadette Obrien, Dave Schopp, 
Rudy Sprenger, Frank Leone, Keith Holland, 

Dave Sansone, and Dougie Marty 

Julie Decker, Chip Kirkland, Ramesh Bhatia,
Nancy Harris, Nick Lane, and Walter Robison 

of Atco Rubber Products, Inc.

 Daniel Dennis, Maria Picoli, and Rodrigo Barbosa
of Boreal International

Steve Rush, Bill and Bernadette Obrien,
and Jeff Morgan 

 Sean O’Sullivan, Chuck and Grace Stanizlav, 
Alex Legall, Dave and Martha Pawlicki 

of Owens Corning  

Trevor Demlow, Matt Butterworth, Dave Schopp,  
Keith Holland, Frank Leone, Kirk Campbell,

 Bob Williams, and Tim Shelley of Leone Green

LG Air Conditioning Raises The Bar 
With Expanded Presence At 2018 AHR EXPO

Advanced Heating and Cooling Technology, Innovative Controls, Industry-Leading Tools 
Highlighted for Commercial, Residential Applications at World’s Largest HVAC Conference

CHICAGO, Jan. 22, 2018 – Air conditioning 
technologies leader LG Electronics is showcasing its 
robust 2018 lineup of commercial, light commercial 
and residential HVAC solutions – including industry-
leading variable refrigerant flow (VRF) technology, 
customizable control systems, powerful new heat-
ing capabilities and design tools – at the 2018 AHR 
Expo.

For the commercial market, LG is debuting rede-
signed Heat Recovery Units as well as the expansion 
of the line to include 6-port and 8-port models. For 

residential and light commercial applications, LG is 
launching a new 5-ton single-phase VRF heat pump 
unit to complement the currently available 5-ton sin-
gle-phase heat recovery unit. 

AHR Expo 2018 also will be the first time that 
most in the industry will have the opportunity to see 
a number of innovative new LG HVAC products, in-
cluding rooftop dedicated outdoor air systems, four-
way vertical air handlers and Multi F and Multi F 
MAX outdoor units with LGRED° (reliable to ex-
treme degrees) powerful heating technology. 

“By pushing the boundaries in air conditioning 
technologies, LG is dedicated to leading the industry 
with limitless vision, innovative technology and flex-
ible connectivity solutions, all of which are featured 
at this year’s AHR Expo,” said Kevin McNamara, 
senior vice president, Air Conditioning Technolo-
gies, LG Electronics USA. “LG’s unparalleled com-
mitment to providing cutting-edge technology, along 
with the tools and resources to deliver a complete 
solution to our customers and industry partners, con-
tinues to be our top priority for 2018 and beyond.”

Kevin McNamara, senior vice president, Air 
Conditioning Technologies, LG Electronics USA
conducts a press conference at the AHR EXPO

Following the press conference, Lorie Quillin-Bell, 
Patrick Barry, and David Graph answer
questions about the press conference

Inside the LG booth, David Graph gives
a demonstration of the AC Smart 4 Touchscreen

Sealed Unit Parts 
Company 

Re-launches an 
Improved Linebacker® 

Surge Protector
 Allenwood, NJ- Sealed Unit Parts Company, Inc. 

(SUPCO) will showcase a new and improved version 
of its top performing Surge Protector, the Lineback-
er®, by re-launching it with new and improved fea-
tures at the 2018 AHR Expo in Chicago.   

The updated Linebacker® features a Type 4X 
weatherproof enclosure which means that technicians 
can mount it outside of condensing units. The device 
is considered a Type 2 Surge Protection Device (SPD) 
per the National Electrical Code® (NEC) and ANSI/
UL 1449, 4th Edition.

“We’ve listened to our customers’ feedback and 
made our best performing surge protector even be\er 
in order to meet the needs of more technicians,” says 
Jim Adcox, Executive Vice President. “Condensers 
and air handlers typically don’t have a lot of room in-
side the control panels, so by upgrading the Lineback-
er® to a UV-protected, water-tight casing, it makes it 
easier to install and more convenient to monitor the 
protecUon status on service calls.”

The Linebacker® features state-of-the-art TP-
MOV technology and features low voltage, high volt-
age, and ground/neutral monitoring. When there is 
a voltage issue for more than 3 minutes, or there is 
a ground/neutral loss, the Linebacker® will shut the 
system down to prevent damage. The light on the unit 
will also flash in a certain sequence to diagnose the 
problem. When the unit takes a large enough surge 
that requires it to sacrifice itself, it shuts the unit off, 
not allowing it to conUnue to run without surge pro-
tection. This can save homeowners thousands of dol-
lars on damaged equipment. “Historically, surge pro-
tectors will sacrifice themselves”, says Jim, “the light 
shuts off, but still allows the unit to operate without 
protection. It is criucial the unit be shut off if the surge 
protector is no longer funcioning and providing pro-
tection.”

The Linebacker® is also the only surge protector 
on the market to feature voltage and ground monitors. 
“It only makes sense to build a surge protector that 
monitors voltage and ground,” notes Jim. “Low volt-
age or “brown outs” can cause just as much damage as 
high voltage. It’s also essenUal to monitor the ground, 
as without a ground, a surge protector cannot operate 
properly.”
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Bard Manufacturing Introduces 
FUSION-TEC™ WALL-MOUNT: 

The Next Generation of Innovation in Free Cooling
CHICAGO, Ill., January 22, 2018—The Bard 

Manufacturing Company introduced their FU-
SION-TEC™ wall-mount combination DAC (Di-
rect Air Control) economizer/air conditioner at the 
International Air-Conditioning, Heating, Refriger-
ating Exposition (AHR Expo), (#AHR2018). 

“The FUSION-TEC innovation is a peak-ef-
ficiency economizer with an ultra-high efficiency 
air conditioning system wrapped around it, thereby 
maximizing free cooling opportunities,” stated Paul 
Quigley, senior vice president of sales and market-
ing. “Our factory-installed DAC economizer is at 
the heart of the FUSION-TEC innovation. Our cli-
ents are shocked when they learn the FUSION-TEC 
shows them a constant superheat value, and notifies 

them if the condenser coil is dirty. The design is so 
rugged that it can run by itself in an orphan-mode 
if it ever loses contact with the indoor control.” 

The FUSION-TEC™ WALL-MOUNT maxi-
mizes free cooling opportunities through a coun-
terflow/reverse airflow process. Productive outdoor 
air for free cooling is brought into the system from 
the lower portion of the chassis. The heat in the 
shelter/e-building is pushed up and out of the econ-
omizer exhaust at the top of the chassis — com-
pletely eliminating any possibility of recirculating 
hot exhaust. When outdoor air is inefficient for free 
cooling, the FUSION-TEC system utilizes a staged 
mechanical cooling system that operates at an IPLV 
of 15.7. And, the 2-stage compressor, variable speed 

blower and EEV, add precise cooling to match the 
load over a large range. This system is engineered 
to control both temperature and humidity.

“By minimizing recirculation of heated air and 
maximizing free-cooling opportunities, FUSION-
TEC delivers unparalleled performance, lower op-
erating cost, and exceptional total cost of owner-
ship,” stated Quigley. 

FUSION-TEC features an easy-to-install de-
sign with a simple 2-wire connection between units 
for up to 14 wall-mount units on the same network. 
The LC6000 e-building control has full remote 
access functionality managed through one home 
base via Bard’s new Programmable Logic Control 
(PLC) technology that offers intelligence and sim-

plicity with an easy to 
use menu format. 

The Energy Effi-
ciency Ratio of the new 
DAC economizer far 
exceeds 80 EER, and 
FUSION-TEC meets 
the 2019 US Depart-
ment of Energy mini-
mum efficiency of 11 
EER, IECC2015 and 
California Title 24, is 
AHRI certified and 
ETL approved.  

From the simplified 
installation process to 
maintenance notifica-
tions, FUSION-TEC is 
a smart solution for the 
complex needs of the 
equipment shelter and 
telecommunications 
world, and a viable so-
lution for many other 
industries’ equipment 
building and task cool-
ing needs.  

THE FUSION-
TEC WR58 and WR36 
units are available now 
through Bard distribu-
tion partners. 

The Bard Manu-
facturing Company has 
developed advanced 
technologies and inno-
vations in the HVAC 
industry for more than 
100 years. We are the 
industry’s leading in-
novator of wall-mount 
air conditioning and 
heat pump technology. 
Founded as a heating 
and plumbing contract-
ing business in 1914 by 
Dale Bard, the company 
remains family-owned 
four generations later.

Bard is committed 
to the highest quality 
in the engineering and 
manufacturing of cli-
mate control solutions. 
We strive for continu-
ous improvement, test-
ing each unit individu-
ally before it is shipped. 
Bard serves many mar-
kets including schools, 
equipment shelters and 
telecom, modular, light 
commercial and mo-
bile, and residential.

***
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CHICAGO – Jan. 22, 2018 – DiversiTech Corp., 
a leading manufacturer and supplier of HVAC/R 
parts and accessories, is introducing three new 
products during the 2018 AHR Expo.  The new 
products, unique mounting and support solutions 
for various types of equipment and accessories, 
fulfill the company’s mission of helping HVAC/R 
wholesalers and contractors simplify the way they 
work.

The new AC Security Cages protect mini-split 
outdoor condensing units from theft, vandalism or 
damage.  Available in three sizes that match more 
than 90 percent of all mini-splits on the market to-
day, the protective metal enclosures feature a tex-
tured finish to complement common mini-split cab-
inet colors.   The product comes flat-packed with all 
hardware included for either a wall or stand alone 
mounting option. The unique sliding panel design 
makes installation quick and easy -- all panels can 
be removed for maintenance by unscrewing just 
four bolts.  An optional field-supplied pad lock pro-

vides a stronger theft deterrent.
The new H-Frame Kits allow custom mount-

ing solutions to be built onsite for special or unique 
applications. Whether for ducts, pipes or electrical 
containment, the H-Frame Kits come with two foot 
size options:  A pair of 12.6” square-feet legs to ac-
commodate common installations, or a pair of 19.7” 
square-feet legs for more demanding loads. Each kit 
comes with rubber mats which adhere to the feet, 
hot dip galvanized angle brackets and all necessary 
hardware.  H-Frame Kits provide a fully flexible, 
versatile and fast onsite assembly solution to meet 
specific installation requirements.  

The new Rapid Positioning Clips are a complete 
line of cost-effective mounting clips, which offer 
time-saving solutions for refrigeration, A/C tubing, 
PEX piping, conduits and cabling support.

Featuring a unique, simple and effective one-
piece design, the clips require no tools and are 20 
times faster to install when compared to the tra-
ditional mounting clamps.  The complete line in-

cludes four distinct types of clips:  Rapid Position-
ing Clips, InsulClips, StuddedClips and Cable Tie 
Channel Clips.  

“We are pleased to introduce these cost-effec-
tive, reliable and time-saving products that pro-
vide solutions to various mini-split and equipment 
mounting challenges,” said DiversiTech’s Senior 
Director of Marketing Alec Minné.  “Contractors 
and wholesalers will find them important tools to 
help them simplify their work.”  

Distributors and contractors wanting more in-
formation can contact their local DiversiTech man-
ufacturer representative or visit www.diversitech.
com

Founded in 1971, DiversiTech ® Corporation 
is North America’s largest manufacturer of equip-
ment pads and a leading manufacturer and supplier 
of components and related products for the heat-
ing, ventilating, air conditioning, and refrigeration 
(HVAC/R) industry. More information is available 
at www.diversitech.com.

DiversiTech® Introduces Three New 
Products at AHR 2018

Tecumseh 
Launches 

IntelliCOOL™ 
Technology 

Platform

Innovative 
features such as 
electronic pro-
tection, on-board 
diagnostics, and 
remote commu-

nications provide technicians with the information 
needed to ensure refrigerated case(s) are operating 
at peak performance and with the highest level of 
reliability.

In line with Tecumseh’s refrigerant position, In-
telliCOOL supports hydrocarbon and A2L refriger-
ants, delivering systems that are Eco-friendly, safe, 
and meet current and future energy requirements.

The four main benefits of IntelliCOOL are in 
the areas of Energy Savings, System Performance, 
Connectivity and Serviceability, and Reliability.  
Energy Savings is accomplished primarily by us-
ing technologies such as Dynamic Variable Capac-
ity Cooling, ECO Mode, Adaptive Defrost, Smart 
Lighting Control and Continuous Learning.

System Performance is enhanced via Precision 
Temperature Control, Power Conditioning, Rapid 
Temperature Pull-Down and Variable Speed Com-
pressor and Fan Motor Controls.  Connectivity and 
Serviceability is made possible using On-Board 
Communications, Local Diagnostics and Alarming 
and, Remote Diagnostics and Alarming.

Lastly, System and Component Reliability is 
improved by employing Electronic Protection, Mo-
tor Soft-Start, Lubrication Management and, Self-
Maintenance technologies.

During 2018, Tecumseh will begin applying 
various elements of the IntelliCOOL technology 
platform to its line of commercial refrigeration 
compressors, condensing units and value-added 
systems.

Tecumseh’s IntelliCOOL™ Technology 
Platform encompasses the latest 

product innovations and initiatives in 
variable capacity cooling, intelligent 

control, energy management and 
heat transfer to provide commercial 

refrigeration systems that are compact, 
quiet and deliver superior performance.
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Goodman Distribution Hosts Daikin 
Ductless Days in Pompano Beach

January 9th, 2018   
 On January 9th, from 9am-2pm, the Goodman 

Distribution location in Pompano Beach hosted the 
Daikin Ductless Day event. 

Many local contractors attended this event con-
sisting of a Daikin technical training seminar, and a 
mini trade show with some select manufacturers and 
representatives. A tasty lunch was catered by Mission 
BBQ, who satisfied many hungry contractors. At the 
conclusion of the training, many excellent prizes were 
awarded like a 55” Flat Screen HDTV, and the grand 
prize was a Daikin 15 SEER Mini Split system. The 
next Daikin Ductless Day will be held at the Doral 
Goodman Distribution location on February 6th.

GOODMAN DISTRIBUTION, INC.

 Chris Gregg and James Newman of Daikin
facillitated the Daikin Day training

 Matt Heise of Goodman Distribution awards
the 55” Flat Screen TV raffle prize 

to Curtis Dawes of Acts Air Conditioning  

 Everyone enjoyed the pulled chicken, pulled pork,
beef brisket, mac & cheese, cole slaw, 

and cornbread from Mission BBQ

 Kenny Laycock of Goodman Distribution,
Skip Farinhas of GMC Air Conditioning,

and Dave Schopp of Leone Green

Elliott Chevrez of Goodman, Darryl Baker, 
Winton Heinz, and Donovan Barclay

of Air Discount, Matt Yacovino of Goodman

 Everyone was able to view and touch the Daikin 
equipment on display at the training

  Matt Heise of Goodman Distribution awards
the Daikin Mini Split system raffle prize to

Leroy King of Econoway,

 Ken Gibbs of Econoway, Andy Taylor of
Ron McLaughlin/Act Agents, Leroy King of Econoway,
John Noble of Goodman, Ardin Ebanks of Massive Air

 Jim Raiano of Cousins Air, 
Laurelyn Arriaga of Quietflex, and

 Eric Strout of Stryker Electric & Air

Gabrial Vincent of A Artic Air, 
Scott Kuschel of Miami Tech, and

Mike Vincent of A Artic Air

 Richard and Sandra Falero of Daily Air Conditioning
with Elliott Chevres of Goodman Distribution

 The John C. Cassisdy Air Conditioning Team
with Jamie Englert of Goodman Distribution (right)

 The Daikin / Goodman Distribution Team - Chris Gregg, Eric Bristol, Rick Fischer, John Noble, 
Kenny Laycock, Victor Lyola, Jamie Englert, Matt Heise, and James Newman

 Rick Fisher, Matt Heise, John Noble, and
Jamie Englert of Goodman Distribution

 Rick Farrow of Cain Sales, Ardin Ebanks of Massive 
Air, and Delroy Ruddock of Simpson Air

 Dougie Marty of AirGuide, Thurman Mintz and 
Jerry Scannell of Mintz Heating & Cooling
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Nu-Calgon Launches Exciting New 
Mini-Split Products at AHR Expo

St. Louis, MO – Nu-Calgon is launching and 
demonstrating several new products at the AHR Expo 
that will have an impact on the indoor air quality and 
HVACR markets.

Nu-Calgon is introducing the iWave-M, a new 
mini flexible air purifier specifically designed for 
mini-splits and other ductless HVAC systems.  The 
compact iWave-M fits cooling coils up to 36” (12 
CFM) and can flex easily in the field to accommodate 
virtually any application.  The iWave® air cleaners ap-
ply needle-point bi-polar ionization to treat the air as it 
passes through a home’s HVAC system, killing mold, 
bacteria and viruses in the coil and the living space.  
The products also reduce allergens, smoke, odors and 

particles in the air.  Nu-Calgon will be conducting a 
live demonstration of the iWave-M and other iWave 
products in Booth #4555.

Nu-Calgon is also featuring a new ClenAir™ 
odor eliminator, called MiniFresh®, designed for 
mini-splits, PTACS, hotel units and other tight-fitting 
HVAC applications.  MiniFresh keeps the mini-split 
coil and blower clean and fresh, eliminating odors 
from mold, mildew, bacteria, pets, smoke, food and 
more.  One MiniFresh treats up to one 12,000 BTU 
indoor unit for up to three months. 

For over 70 years, Nu-Calgon has been providing 
quality specialty chemical products for the HVACR 
market.  The company’s complete line of products in-
cludes coil cleaners, descalers and refrigeration oils, 
as well as products for indoor air quality, water treat-
ment, ice machine maintenance and other applications.  
For more information, visit www.nucalgon.com.

Ingersoll Rand and Mitsubishi Electric 
Corporation to Establish Joint Venture for 

Ductless and VRF Systems
Jan. 17, 2018 — Ingersoll-Rand plc (NYSE:IR), 

a world leader in creating comfortable, sustainable 
and efficient environments, and Mitsubishi Electric 
Corporation (TOKYO: 6503), a leading manufac-
turer of technologically advanced ductless and vari-
able refrigerant flow (VRF) heating and air condi-
tioning systems, are pleased to announce they have 
entered into an agreement to establish a 50 per-
cent-50 percent joint venture (JV) pending global 
antitrust review.

The new joint venture will include marketing, 
sales and distribution of ductless and VRF heat-
ing and air conditioning systems through Ingersoll 
Rand’s Trane and American Standard commercial 
and residential channels, and existing Mitsubishi 
Electric distributors and representatives in the Unit-
ed States and select countries in Latin America.

The systems sold by the joint venture will be 
highly efficient, variable-speed mini-split, multi-
split, and VRF air conditioners and heat pumps for 
homes, light commercial and commercial applica-
tions. The joint venture will distribute products 

with the Trane or American Standard brand and 
the Mitsubishi Electric corporate logo to Ingersoll 
Rand channels. The joint venture will also continue 
to serve Mitsubishi Electric US distributors and 
representatives with Mitsubishi Electric branded 
product.

“We are pleased to enter into a new joint ven-
ture with Mitsubishi Electric US,” said David Reg-
nery, executive vice president of Ingersoll Rand. 
“Together, our robust offering and ability to serve 
customers in the multi-billion dollar and growing 
ductless segment will be superior. The unique value 
of the joint venture is the pairing of premium sys-
tems, extensive distribution, deep technical, prod-
uct and applications expertise, and allows us to le-
verage Ingersoll Rand’s vast service capability.”

“Mitsubishi Electric is enthusiastic about es-
tablishing a strong and successful partnership with 
Ingersoll Rand,” said Keijiro Hora, president and 
CEO of Mitsubishi Electric US, Inc. “The strength 
of our brands, combined with our product expertise, 
industry knowledge and channel coverage will re-

sult in a superior offering for customers.”
The joint venture will be a leading provider of 

ductless and VRF systems in the United States and 
select countries in Latin America. It will bring to-
gether Ingersoll Rand’s leadership in heating and air 
conditioning and its extensive Trane and American 
Standard residential and commercial distribution 
network with Mitsubishi Electric’s innovative and 
technologically advanced mini-split, multi-split, 
and VRF products, recognized brand and channel 
expertise.

Pending favorable global antitrust reviews and 
customary closing conditions, the new joint ven-
ture is expected to be operational in the first half of 
2018. A chief executive officer will be named from 
Mitsubishi Electric, a chief financial officer will be 
named from Ingersoll Rand, and the business will 
operate from headquarters in Suwanee, Georgia. 
Ingersoll Rand and Mitsubishi Electric US, Inc., a 
subsidiary of Mitsubishi Electric Corporation, will 
have equal ownership. The financial terms of the 
deal were not disclosed and are not material.

The NEW EvenAir® 
Whole House Comfort 

Control System 
Modulates Air 

Delivery To Balance 
Temperatures

(Kinston, NC)—
Field Controls NEW 
EvenAir® Whole House 
Comfort Control System 
monitors the sleeping area 
and living area tempera-
tures, and automatically 
adjusts the system air-
flow to deliver balanced 

temperatures for a comfortable home. The EvenAir 
system is simple, economical solution for providing 
comfort in new and existing two- and single-story 
homes without the cost and effort of traditional zon-
ing.

 In two-story homes on warm summer days the 
upstairs can be much warmer than the downstairs be-
cause the upstairs area is not getting enough cool air-
flow. In the winter, the situation is flipped; downstairs 
can be cold because it is not getting enough heated 
airflow. In a one-story home, the sleep area can be 
colder or hotter than the living area. “EvenAir solves 
the problem of uneven comfort. EvenAir dynamically 
adjusts the airflow based on the temperature differ-
ences in the sleeping area and living area in one- and 
two-story homes. Every two minutes during heating 
and cooling calls the EvenAir thermostat compares 
the sleeping area temperature with the living area 
temperature,” says Timothy Barton, Director Whole-
sale Sales at Field Controls. “When the temperature 
differs by 2 degrees, EvenAir automatically controls 
adjusts the airflow for all-season comfort without a 
zoning panel and at half the cost.”

 Both new homes and existing home need a low-
cost solution for providing comfort in the sleeping 
area and living space of the home without the ex-
pense of zoning. Wired EvenAir models are designed 
for Residential New Construction and Wireless Eve-
nAir models are designed for Add On/Replacement 
applications. Unlike traditional zoning,  Installation 
of the EvenAir Whole House Comfort Control Sys-
tem is simple. The EvenAir system thermostat where 
theexisting thermostat located in the living area. A 
temperature sensor is installed in the sleeping area. 
Area Comfort Dampers that control the airflow to the 
sleeping area and living area are installed in the exist 
ductwork.   
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Here is how we stack up

Houston • Dallas • Phoenix
www.mcdanielmetals.com

   When it comes to filter bases, nothing 
compares to the quality we put into ours. We 
have been a leader in the business for more 
than 30 years. Whether it’s our flagship, the 
Accommodator, or the more economical 
Baseline 2.0, you are assured of a product that 
is built well, cost competitive and guaranteed. 
Go to our website and learn more about our full 
line of products.

RectorSeal® Introduces 
ArmorPad™, the HVAC 

Industry’s Lightest, Most 
Durable Equipment Pad

RectorSeal®, Houston, 
a leading manufacturer of 
quality HVAC/R tools and 
accessories, introduces the 
ArmorPad™, which might be 
the HVAC industry’s lightest, 
strongest and most durable 
equipment mounting pad 
product line for residential 
and light commercial air con-
ditioning condensers. 

The ArmorPad is con-
structed of a dense foam core 
base enveloped in a shell of 
durable polymer on five sides 

that aesthetically simulates the texture and color of gray concrete. The entire prod-
uct line of 24, 30, 32, 36, and 40-inch-square (61, 76, 81, 91, 101-cm2) x 3-inch-
high (7.6-cm) models saves jobsite costs, because only one person is needed to 
transport and install it. For example, a 36-inch-square x 3-inch-high ArmorPad 
weighs only 8-pounds (3.6-kg) versus competing foam core pads with cementitious 
shells weighing 35-pounds (15.8-kg), or solid concrete pads weighing more than 
300-pounds (136-kg).

ArmorPads also surpass the competition in durability tests, which prove the 
weight of a truck driving over it can’t crush it, drilling into it can’t crumble or crack 
the polymer shell, landscaping implements can’t spall the surface, and equipment 
weight of even the largest of residential condensers can’t indent or depress it.  

The ArmorPad polymer shell is not sprayed on, but rather molded into a one-
piece, strong and durable extrusion that’s compliant with ASTM D-2299 standard 
“Recommended Practice for Determining Relative Stain Resistance of Plastics.” 
The polymer surface perpetuates a brand new appearance, because of its built-
in resistance to UV degradation, coil cleaning chemicals, landscaping chemicals, 
weather and canine urine. 

The ArmorPads also boast the industry’s most dense foam core, which mini-
mizes permanent compression damage and holds anchors securely. The foam core 
bottom also features a unique foil-backing that resists moisture and an embedded 
chemical repellent that deters burrowing animals and insects. 

Other ArmorPad features include: 
•	 Design and performance-tested in the field with contractor focus groups;
•	 Designed for 90-percent of the industry’s condenser sizes of up to five-ton 

systems. Additional size introductions are planned in the future;
•	 Ideal for retrofits where larger, more efficient condenser replacements re-

quire a larger or new equipment mounting pad;
•	 Can be secured onto and cantilevered out over smaller unsightly, but struc-

turally-sound existing pads during retrofits;
•	 Easily accepts and securely holds drilled-in hurricane clip anchors in high 

wind zones; 
•	 Available through most traditional wholesale HVAC/R distributors.
For additional information on the ArmorPad product line or other HVAC/R 

products from RectorSeal, visit www.rectorseal.com email: marketing@rectorseal.
com; or call 800-231-3345.  

Tecumseh Launches RK2 
and RN2 Series Rotary 

Compressors

The innovative design delivers high efficiency performance with an evapo-
rating range of -10°F to 55°F (-23.3°C to 12.8°C).

RK2 and RN2 models are available for use with refrigerant R410A, R134a 
and R22 and encompassing capacities from 8,000 – 65,000 Btu/h (2,345 – 
19,153 W).  They are designed to operate in extreme conditions and are suitable 
for Super Tropical (T3) ambient temperature (+129°F /+54°C).  Typical applica-
tions include ductless mini-split, packaged rooftop and packaged terminal air 
conditioners and heat pumps.  RK2 and RN2 series rotary compressors can 
also be used in ice machines and other commercial refrigeration applications.

Voltage options include 115 VAC, 208-230 VAC and 265 VAC in 60Hz, 
Single Phase, as well as 230 VAC in 60Hz, 3-Phase.  Models are also available 
in 220-240 VAC, 50Hz, Single Phase.  All 60Hz models are UL Recognized 
and approved for use in the United States and Canada.

RK2 and RN2 series compressors are equipped with over-sized accumula-
tors to accommodate a large refrigerant charge, allowing for use in longer line 
runs.   

Tecumseh’s line of rotary compressors has been significantly enhanced 
with the newly released RK2 and RN2 Series.  RK2 and RN2 series 
compressors utilize high efficiency motors coupled with optimized 

pumping mechanisms to deliver efficiencies up to 10.8 EER (3.16 COP).
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Class “A” Florida State Air Conditioning license. Will qualify company in Southeast Florida. 
Call Johnny 954-448-1824 for details

QUALIFIER IN SOUTH FLORIDA MARKET AREA

POSITIONS AVAILABLE
 Central Florida HVAC Distributor accepting applications for several positions that are currently available. If 

you are looking for opportunity to stretch and grow with a company? This is the place!  Compensation and benefits 
relative to position and experience. For info email: tracy@blackssupply.com
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Counter Intelligence to Meet Your Needs!
-   You need products – we have over 50,000 at our fingertips
-   You have questions – our knowledgeable staff have the answers
-   You need confidence – our ongoing training insures that our staff are up-to-date on the latest
-   You need matches – our amazing product cross-reference tool will quickly match exactly what 
                                        you need, and is exclusive to Johnstone Supply
-  You need service – our friendly staff are laser-focused on providing you outstanding service 
                                     with personality!

We make it easy for you!  Visit www.johnstonesupply.com 
or give us a call for information or to receive our 2,000 page catalog 

Jacksonville [904] 354-0282
Jacksonville South [904] 641-2282
Gainesville [352] 378 2430
Ocala [352] 873-4443
Melbourne [321] 676-4177
Naples [239] 643-3446 
Boynton Beach [561] 572-2507
Orlando [407] 849-0573
Port Richey [727]-817-0248
Ft. Lauderdale [954] 971-9350
West Palm Beach [561] 689-3366

Dania Beach [954] 921-8070
Fort Myers [239] 275-3533
Miami [305] 917-0900
Ft. Pierce [772] 468-0211
Tallahassee [850] 576-5922
Clearwater [727] 561-9309
Panama City Beach (850) 235-8050
Boca Raton (561) 869-0212
Sunrise (954) 284-3903
Sanford (407) 324-8003
Lakeland (863) 665-4045                                      

Sarasota (941) 753-8491
Cape Coral (239) 242-8796
Kendall (786) 249-4828
Miami Lakes (786) 476-7340
Stuart (772) 781-0102
Cutler Ridge (786) 430-0777
Doral (305) 592-8605
Daytona Beach (386) 265-6400
Pensacola (850) 436-2008
Ft Walton Beach (850) 362-6880
Brandon (813) 424-3180
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Johnstone Supply Ware Group Ft Lauderdale
Sammuel Cruz, Darrion Gayle, 

Wayne Crider, Pam Carnessali, Louis Gallo
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 Adam Creech, Richard Longtin, John Kammer

Johnstone Supply Cutler Ridge
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Tim Gift, Mark Bybee, Chris Dill, Jeff Dahl  


