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 Daikin Introduces 
North American 

Mini-Split with R-32
 For the first time in 

North America, Daikin 
is launching a residential 
product featuring R-32, 
a mildly flammable A2L 
refrigerant, in U.S. States 
where building codes per-
mit, which currently in-
cludes Florida, Washing-
ton and Oregon.

The new Daikin AT-
MOSPHERA system is a single zone, ductless system 
that offers up to 27.4 SEER, 13.8 HSPF and 16.3 EER 
ratings for cooling and heating. Four sizes of indoor 
and outdoor heat pumps are avail-
able, from 9,000 to 24,000 Btu.

“Daikin has sold over 33 mil-
lion R-32 systems in more than 
100 countries and regions,” said 
Takayuki (Taka) Inoue, executive 
vice president and chief sales and 
marketing officer with Daikin, in a 
company release. “We are excited 
to be the first to bring this proven 
technology to North America … 
we are confident R-32 has the all-
around performance benefits to 
make it the ideal replacement for 
R-410A.”

The new heat pump range taking the place of its 
R-410A predecessor, the LV Series, performs up to 
100% rated heating capacity at -15C WB (5F WB) 
and continuous operation as low as -25C WB (-13F 
WB). Rated cooling capacity is up to 100% at 46C DB 

(115F DB). Installation allows for 50% longer piping 
lengths, up to 49 feet, compared to other Daikin single 
zone systems.

“Daikin ATMOSPHERA brings North America 
a powerful, new single-zone system that has a lower 
GWP, is more efficient and may help lower end-user 
electric bills compared to R-410A models,” explains 
Connie Schroder, Sr. Product Manager – Single and 
Multi-Zone Systems for Daikin. “We’ve also built 
advanced features into Daikin ATMOSPHERA heat 
pumps that improve comfort, cleanliness, and usabil-
ity while simplifying maintenance.”

New hybrid cooling technology efficiently con-
trols humidity, even in low-cooling loads, and main-

tains dehumidification effect after 
the target temperature is reached. 
Daikin ATMOSPHERA’s novel 
“CLEAN” operation dries the in-
terior of the indoor unit to reduce 
the amount of condensation pres-
ent, while a detachable drain pan 
allows for easy cleaning.

Daikin ATMOSPHERA sin-
gle zone systems are backed by 
a 12-year parts limited warranty. 
Complete warranty details avail-
able from your local dealer/con-
tractor or at www.daikincomfort.
com. To receive the 12-Year Parts 

Limited Warranty, online registration must be com-
pleted within 60 days of installation.

As stated, the units are currently available in 
Washington, Oregon, and Florida where building 
codes permit the use of R-32 refrigerant. 
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 WESTPORT, Conn., February 10, 2022 – The 
AHR Expo returned last week to Vegas after a forced 
hiatus in 2021. After two years of uncertainty and a 
longing to reunite the industry, the event represented 
an eagerness to return to business drawing 30,678 at-
tendees. What’s more, the success of the show sig-
nals a reignited energy for all things HVACR and the 
community’s readiness to take on the challenges and 
opportunities ahead with renewed optimism.

“It was impossible to miss the energy 
in the halls this year,” said Mark Stevens, 
show manager. “There have been some 
heavy ups and downs across the industry 
in recent years and we, as a community, 
needed to feel the inspiration that hap-
pens when we gather together under one 
roof. The 2022 AHR Expo surpassed any 
expectation — our exhibitors, attendees, 
associations, speakers and everyone in-
volved made this event one of the most 
special we’ve ever hosted. If you were 
there, the camaraderie was hard to miss. 
This industry is strong and we are back on 
track to tackle the challenges before us.”

Attendees were eager to be back in the booths 
experiencing new products and methods that support 
their work in the field. It was evident from every cor-
ner of the show floor that this industry is bursting 
with prospects.

A total of 1,573 exhibitors spread out over 
443,769 sq ft in the Central and North halls, pack-
ing the floor with an explosion of innovation and new 
products. Given the time apart, there was plenty to 
take in as exhibitors launched new technology, prod-
ucts and ideas that came to life since we last gathered 
in Orlando.

“We and our member companies (manufactur-
ers and distributors) that exhibited were very pleased 
with the quality of the Las Vegas Expo. We heard 
comment after comment about the quality and num-
ber of attendees and how grateful everyone was to 
get back together with their industry colleagues and 
customers,” said Stephen Yurek, president of AHRI. 
“ We are grateful to our [manufacturer] members for 
moving ahead with what turned out to be a really 
good show, and we look forward to seeing some of 
them in Guadalajara in September and more of them 
next year in Atlanta.”

 AHR Expo’s Successful 
Return Reignites Energy 

For All Things HVACRTropic Supply Hosts Pump Clinics 
Featuring Yellow Jacket (see page 20)

 Goodman Hosts NCI Duct System Optimization 
and Air Balancing Certification (see page B9)

3nd Annual HVACR Training Symposium at the
Kalos Facility in Clermont Florida (see page B3)

The 12th Annual ASHRAE Florida West 
Coast Sporting Clay Shoot (see page 4)

 ACCA/CF - Blacks Supply Duct Fabrication  
and Demonstrations (see page 8)
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INDOOR AIR QUALITY

DON’T MISS ANOTHER OPPORTUNITY TO GROW YOUR BUSINESS.

TEST
•Detect any pollutants in the air quality
•Diagnose common causes and solutions for each pollutant

TREAT
•Cleaning your duct or ventilating systems to reduce pathogens   
 and create a healthy environment using ions and air cleaners
•Improve the efficiency of your HVAC system by cleaning coils

PREVENT
•Maintain a healthy indoor space with high quality filters
•Prevent further contaminants by eliminating the source or   
 reducing the emission with chemical inhibitors

& YOUR HEALTH

Inventory Advantage 
Having what you need 

right now

IAQPRO SmartAir™ Meter

Show your customers all the
contaminants polluting their home. 

We’ve got you covered with Multiple
solutions to treat your customer’s air.

Give your customer the confidence of 
protection from future contaminants.

Bio Fresh Fogger Treatments

Coil Cleaners

Ionizers & Air Cleaners

UV Treatments / Purifiers 

Filtration

Chemical Inhibitors

To see all Indoor Air Quality products, please visit www.JohnstoneWareGroup.com 

Air purification is important to 1 in 4 
homeowners, but only 5% of HVAC 

Contractors offer a solution.  

Everything to TEST, TREAT & PREVENT in one place.
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Please, please, please! Pay attention to your fi-
nancial statements and your tax returns. Don’t blind-
ly assume that your CPA is correct! Question the 
CPA’s work if you don’t understand what your CPA 
did.

Here’s how to pay taxes on phantom income: A 
contractor changes accounting software and account-
ing firms in 2012. There is an accounts receivable 
note from another company for $90,000 on the new 
QuickBooks software that was on the old account-
ing software when the change is made. The new CPA 
reports this note on the company’s Schedule L tax 
return in 2012 as an owner’s receivable rather than 
a notes receivable from another company. The new 
CPA blindly made this assumption rather than get-
ting the details about this note. This is where the 
problem started.  

The owner doesn’t question the 2012 tax return 
and simply signs it as correct. This receivable is still 
on the books 10 years later. No payments were made 
from the other company in the past 10 years. (Don’t 
ask who, why, or what happened to the company – 
I’m not at liberty to say).

It has simply been reported for 10 years as an 
owners receivable rather than a note receivable from 
the other company. Every year, for 10 years, the own-
er sees the balance sheet and the accounts receivable 
owners note on it. It’s the same number every year. 
The owner never questions it. He doesn’t think any-
thing about it. 

Every year the CPA reports the owner receivable 
on the Schedule L tax return. It’s been wrong for 10 
years. No one said anything or did anything about it 
until I started questioning the financial statements.

You, as an owner, can’t make good business de-
cisions on inaccurate financial statements. Garbage 
in equals garbage out. So, how do you correct the 
balance sheet? How do you get this owner’s note re-

ceivable off the books because the owner doesn’t owe 
the money? You can’t just write it off. It has been 
on the tax return for 10 years. You don’t want to re-
file the tax returns. It is expensive and will probably 
cause a red flag and a potential IRS audit.

In addition, if there were an audit, the owner 
signed 10 years of tax returns with this owner notes 
receivable on it. His signature says the taxes are cor-
rect...including this owner note receivable. Imagine 
explaining that you didn’t see it for 10 years in an 
IRS audit. 

The only legal way to get the receivable off the 
balance sheet is for the owner to write a check to the 
company for the $90,000. Then the owner receivable 
is satisfied. If he wants his $90,000 back (could be as 
a distribution or salary), he will have to pay taxes on 
the $90,000.

You might say, just leave the owner note on the 
balance sheet. You could. However, if you were to 
sell the company, pass it to the next generation, or 
close the company, this owners note receivable will 
affect your selling price or final tax return. If you just 
leave the owner note on the balance sheet…my ques-
tion to you is: Imagine the situation where you knew 
a system was installed improperly. You’d probably 
fix it and make it right. This would cost you money. 
Why wouldn’t you fix a balance sheet that you know 
is wrong even if it costs you money?

To avoid this from happening to you:
1. Review your financial statements every 

month. If you don’t understand what they are telling 
you, then get help. It’s like learning to read a wir-
ing diagram. The first time you don’t know what it is 
saying. With a little bit of studying, you learn to read 
them. Soon it is easy. Financials are the same thing.

2.  If there is something on the balance sheet or 
the Profit and Loss statement that doesn’t look right, 
then investigate. Ask questions. How did that entry 

get there? The only way you can make good business 
decisions is to have accurate financial statements.

3.  Don’t blindly accept what the CPA puts on 
your tax returns. Look at them. Question what you 
don’t understand. If you don’t understand the CPA’s 
answer, ask another question. You must understand 
what the tax returns are saying to ensure they are 
correct. It’s your signature on the return.

Next Topic: Can You Spare 5 Minutes a Day? Do 
you Have 5 Minutes a Day? Of course you do. You 
probably waste more than 5 minutes every day. 

Make this a daily habit: Go on-line and check 
your bank accounts…all of them. Here’s why: A 
bookkeeper notices two little deposits, less than $1 
each, in the company operations account one day. 
He assumes that the owner had set up a new account 
with PayPal or someone else and forgot to tell him.

The thief was verifying that the account was ac-
tive. When the two little deposits went through he 
knew it was a valid account. The next day he tried 
to withdraw $50,000 from their account. The bank 
called to verify the withdrawals. They were not le-
gitimate and the account was shut down.

This is why you look at your bank account every 
day. You never know when someone is going to try 
to steal from you. Make sure you know who all of 
the ACH withdrawals go to as well as the deposits 
and checks.

Here’s why you look at all of your accounts: A 
few years ago I wrote about a nun who had embez-
zled from a Catholic School bank account. She did 
it by using an account that was not active for a long 
time but was still open. If someone had looked on-
line at all of the school’s bank accounts, they would 
have seen the account she was using and perhaps 
she would have been caught before she took a lot of 
money from the school. Cash is the lifeblood of your 
business. Protect yours.

Industry expert Ruth King has 
helped contractors get and stay 
profitable for more than 25 years.

Reach her at
ruthking@hvacchannel.tv.

Ruth King’s 
Contractors Cents

How to Pay Taxes 
on $90,000 in 

Phantom Income
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Not all products depicted are Miami-Dade tested/approved.

Proudly Made
in America

ESR 4429

PipeProp.com  |  1-888-590-0120

Adjustable Rooftop 
Pipe Support System

> Low Profile 
> 2.5 lbs
> No Adhesive Needed

NEW 
Rubber 

Base

Just 
Drop 
& Go

ASHRAE Florida 
West Coast Chapter 
held their 12th An-
nual Florida Sporting 
Clay Shoot at Fish-
Hawk Sporting Clays 
on February 11th. 

FishHawk is a 
family owned and op-
erated private range 
located approximately 
20 miles from down-
town Tampa residing 

on 80 acres of pristine woodland in the well-known 
FishHawk district.

This was a 100 bird shoot for each person that 
started at 1:00 PM and included a catered lunch of 
pulled BBQ pork, with all the sides, yum, and plen-

ty of refreshments prior to the shoot.
ASHRAE had the whole BLUE Course reserved 

with 10 stands which included golf carts. Shot guns 
were available for rent, with various sponsorships 
levels, including Ammunition Sponsor, Score Card 
Sponsor, Corporate Sponsor…nothing was left out 
for this great event.

At the end of the event, awards were given out 
for 1st, 2nd, and 3rd place scorecard standings, a 
very impressive achievement for those individuals 
who excelled in a field of over 100 participants.   

To top it all off, a raffle was held featuring 
some really cool items, such as outdoor smokers, 
high-end coolers, etc., with all proceeds helping the 
ASHRAE West Coast Chapter for research and pro-
motion of a healthy built environment. . 

 In the end it was tons of fun in such a beauti-
ful, well maintained place to shoot which also con-

tributed to team building. Thanks to the ASHRAE 
Chapter organizers for doing a superb job! 

ASHRAE provides essential resources for 
sustainable design, construction and operation of 
buildings. They are the world’s leader of the built 
environment technologies. With more than 52,000 
members from over 125 nations, ASHRAE is a di-
verse organization representing building system 
design professionals around the world.

The Florida West Coast Chapter of ASHRAE is 
the largest chapter in the Region XII, and is com-
posed of over 360 local members. The Florida West 
Coast Chapter includes the Sarasota/Bradenton 
Section, Costa Rica Section, Peru Section and the 
USF Student Branch. 

Article was contributed by Frank Suranyi, 
MEMBER, MBA Engineered Products Manager, 
AccuAir, Inc.

The 12th Annual ASHRAE Florida 
West Coast Sporting Clay Shoot 

February 11th, 2022

 ASHRAE members enjoyed a delicious 
catered BBQ lunch with all the sides!

Frank Suranyi of AccuAir and Leon Essex of Bard 
getting ready to shot some clay pigeons

 

A shooter from one of the ten shooting stands
available during the competition

Leon Essex of Bard with
Frank Suranyi of AccuAir 
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Johnson Controls Executives Analyze Critical 
Importance of Decarbonization and Indoor Air 

Quality at the 2022 AHR EXPO
MILWAUKEE – (February 9, 2022) – John-

son Controls, the global leader for smart, healthy 
and sustainable buildings, addressed some of the 
HVACR industry’s most challenging issues dur-
ing an executive panel discussion at the 2022 AHR 
Expo in Las Vegas on January 31. The most press-
ing issue discussed was decarbonization – an in-
dustry initiative to move away from energy systems 
that produce carbon dioxide and other greenhouse 
gas emissions to mitigate climate change.

Katie McGinty, vice president and chief sus-
tainability and external relations officer, cited a 
global study to emphasize that most companies 
are making progress in pursuing their sustainabil-
ity goals. The study, conducted in October 2021 by 
Forrester Consulting Group and commissioned by 
Johnson Controls, concluded that sustainability is 
now the top global business investment priority and 
that most companies see clear, competitive advan-
tage from their sustainability focus and the goal of 
achieving net zero carbon emissions.

“Slashing carbon emissions from buildings 
is critical in tackling climate change, since they 
represent nearly 40% of all greenhouse gas emis-
sions,” McGinty told an audience of trade editors 
and other influencers. “There is no tackling climate 
change without substantial investment in buildings. 
We know that decarbonizing the built environment 
requires the digital transformation of buildings, in-
cluding connected, energy-efficient HVAC equip-
ment and controls.”

The Forrester research also found that to accel-
erate decarbonization efforts, companies must align 
with stakeholder demands, collaborate with part-
ners on transparent sustainability roadmaps and 
effectively measure the progress of sustainability 
initiatives.

To help meet current and future demands, John-
son Controls executives discussed how the compa-
ny is leveraging leading-edge technology and its ro-
bust research and development pipeline to optimize 
its existing offerings. They include the company’s 
OpenBlue suite of connected solutions and services 

as well as creating new offerings that meet, or ex-
ceed, customers’ needs.

“We recently developed solutions such as Open-
Blue Net Zero Buildings as a Service,” McGinty 
said. “It’s a one-stop shop for companies that want 
to achieve their net zero carbon and renewable en-
ergy goals. OpenBlue Net Zero Buildings includes 
turnkey access to successful building roadmaps, 
OpenBlue sustainability innovations, real-time per-
formance dashboards and reporting that analyzes 
energy, water, materials and greenhouse gas emis-
sions.”

In addition to McGinty, the executives included 
Jeff Williams, president of Global Products, Mi-
chael Ellis, executive vice president, chief customer 
and digital officer, and Tyler Smith, executive direc-
tor, healthy buildings, services and solutions. Jenny 
Stentz, vice president and general manager, HVAC 
and controls, North America, moderated the discus-
sion.

Smith spoke about how critical indoor air qual-
ity is and will continue to be, especially in mitigat-
ing virus transmission as people go to school and 
work. “Building owners and operators have a re-
sponsibility to their occupants that they’ve priori-
tized their health and well-being and made the right 
investments in indoor air quality,” said Smith. “To 
help with that, we developed a new offering, Open-
Blue Indoor Air Quality as a Service, to help them 
follow through on that commitment, answer the call 
and ensure that they’re making investments in their 
buildings and people that are backed by science.”

The executives emphasized that Johnson Con-
trols is committed to driving continual advance-
ments in HVAC technology that enable a more 
sustainable future while ensuring compliance with 
government regulations, including the Department 
of Energy (DOE) 2023 energy efficiency standards 
and the industry’s low-Global Warming Potential 
(GWP) refrigerant transition. The new DOE stan-
dards go into effect January 1, 2023.

“To meet the requirements and help customers 
reduce energy use, Johnson Controls is taking sev-

eral proactive steps,” said Williams. “Our newest 
product lines were designed with the 2023 standards 
in mind, so many available products already meet 
or exceed mandated minimums. Existing product 
lines are being retested, optimized and relaunched 
in accordance with updated testing procedures that 
align with the new standards. Today, our chillers 
feature refrigerants with 56%-99% lower global 
warming potential when compared to conventional 
refrigerants, and we announced our ducted products 
will use a refrigerant with a nearly 80% reduction 
in GWP compared to high-GWP refrigerants, such 
as R-410A.”

In addition, Johnson Controls has made several 
significant investments to prepare for the new stan-
dards. In the last three years, the company drasti-
cally expanded its Wichita, Kansas, residential 
HVAC testing laboratory and its Rooftop Center for 
Excellence in Norman, Oklahoma.

Toward the end of the panel discussion, the ex-
ecutives had an opportunity to touch on other key 
issues – from indoor air quality to connectivity to 
net-zero buildings – that will be in the industry’s 
crosshairs this year and in years to come.

“As we move further into 2022, we at John-
son Controls continue to ask, What’s next?” Wil-
liams concluded. “We are continuously considering 
what innovations and improvements we can make 
through our products, technologies and solutions. 
We want to help our customers best prepare for and 
respond to what’s on the horizon.” 

With a history of more than 135 years of inno-
vation, Johnson Controls delivers the blueprint of 
the future for industries such as healthcare, schools, 
data centers, airports, stadiums, manufacturing and 
beyond through its comprehensive digital offering, 
OpenBlue. With a global team of 100,000 experts 
in more than 150 countries, Johnson Controls offers 
the world’s largest portfolio of building technology, 
software as well as service solutions with some of 
the most trusted names in the industry. For more 
information, visit www.johnsoncontrols.com or fol-
low us @johnsoncontrols on Twitter.
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Restrictions apply, see York for details. Available in Florida only through York Factory Direct.

WWW.SOURCE1HVACSUPPLY.COM

DORAL 
8941 NW 23rd Street 
Doral, FL 33172 
786-437-9603

FORT MYERS 
9353 Laredo Avenue 
Fort Myers, FL 33905 
239-694-0291

FORT PIERCE 
801 S Kings Highway 
Fort Pierce, FL 34945 
727-742-7138 

JACKSONVILLE
6631 Executive Park Court N. 
Suite 210 
Jacksonville, FL 32216 
904-440-7620

LARGO 
12161 62nd Street North; Ste 300 
Largo, FL 33773
727-431-1444

MELBOURNE 
605 Distribution Drive; Ste 2 
Melbourne, FL 32904 
321-775-6277 

ORLANDO (HUB) 
4127 Seaboard Road; Bldg 902 
Orlando, FL 32808 
407-362-9750 

POMPANO 
1280 NW 22nd Street 
Pompano Beach, FL 33069 
954-545-9500

TALLAHASSEE
5215 West Tharpe Street
Tallahassee, FL 32303 
850-241-0191 

TAMPA 
3409 Craigmont Drive 
Tampa, FL 33619 
813-663-9332

SARASOTA 
7910 25th Court East; Ste 109 
Sarasota, FL 34243 
941-536-9828

WEST PALM BEACH 
1719 Old Okeechobee Road 
West Palm Beach, FL 33409 
561-618-3830

Membership has its benefits.
Become a Certified Comfort Expert Program Dealer with YORK and enjoy the 
exclusive benefits like a FREE 5 Year Labor Warranty, Dispatch Services, Dealer 
Loyalty Savings, and so much more..... 

Ask Us About Our 

   FREE 5 YEAR 
LABOR 

WARRANTY*
*Must be a CCE Program Dealer to qualify 
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 On February 22nd, ACCA/CF and Blacks Sup-
ply hosted a training class on air duct board fabrica-
tion at the Longwood Traning Center from 5:45 pm 
- 8 pm. There were around 25 local contractors who 
attended. The training class included health and safe-
ty procedures along with the UL 181 requirements 
for this product. 

Dave Hilliard of Blacks Supply who has over 30 
years experience in duct fabrication, gave demon-

strations of proper hand grooving techniques using 
specific hand tools along with the fabrication of a 90 
degree elbow and an a offset transition. 

Dave discussed several fiber-glass duct system 
materials and focused on performance and design 
standards to ensure superior air tight duct fabrica-
tion. Dave elaborated on the importance of fabricat-
ing fiber glass ducts according to industry and code-
approved standards with special emphasis on local 

code compliance and closure systems by using the 
NAIMA Fibrous Glass Duct Construction Manual. 

At the conclusion of the class, Dave gave an ex-
ample of one of the fabricated enclosed plenums he 
made showing how fast it will leak and looses in-
tegrity when not assembled propery. Fabricating air-
tight fiber glass duct systems takes skill and crafts-
manship. Thanks Dave for sharing your skills with 
the industry!  

Dave Hilliard fabricated a ductboard 
90 degree elbow, demonstrating the

correct tools needed for the task 

   Dave Hilliard of Blacks Supply spoke
to the technicians before the duct

fabrication class started

ACCA/CF and Blacks Supply Host 
Air Duct Fabrication & Demonstrations  

Dave Hilliard always referred to the NAIMA 
Fibrous Glass Duct Construction Manual

for information on correct procedures

  Dave Hilliard and Bruce Fortenberry 
of Blacks Supply 

 

 Dave Hilliard emphasized the importance
of reinforcing certain areas of the duct

fabrication to lessen the chance of leakage  

Dave informed the group to use only foil 
tape listed and labeled under UL 181A, Part I (P) 

for pressure-sensitive tape closures 

Dave Hilliard of Blacks Supply
discussed the vee vs shiplap methods

of duct fabrication 

Bruce Fortenberry of Blacks Supply
made sure everyone received dinner

and special ductboard knife for attending   

 Dave Hilliard had several technical
questions to answer during

his duct fabrication presentation  
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www.bakerdist.com

STOP BY YOUR LOCAL BAKER OR VISIT BAKERDIST.COM TODAY!

Boynton Beach
(561) 806-7075

Clearwater
(727) 572-0181

Clearwater
(727) 449-1230

Daytona
(386) 255-5023

Daytona Beach
(386) 274-5345

Doral
(305) 592-3514

Fort Myers
(239) 939-1649

Fort Walton Beach
(850) 344-1761

Gainesville
(352) 336-8778

Gainesville
(352) 376-3212

Jacksonville
(904) 519-5550

Jacksonville
(904) 407-4477

Jacksonville
(904) 354-6685

Jacksonville
(904) 998-9478

Kissimmee
(407) 933-8008

Lake City
(386) 755-2009

Lakeland
(863) 668-8186

Lecanto
(352) 344-5300

Leesburg
(352) 728-6222

Melbourne
(321) 768-0220

Merritt Island
(321) 452-5010

Naples
(239) 597-7172

Ocala
(352) 732-5271

Orange City
(386) 878-4444

Orange Park
(904) 272-7700

Orlando
(407) 296-7727

Orlando
(407) 849-6090

Palatka
(386) 866-7013

Panama City
(850) 215-4200

Pensacola
(850) 434-7581

Plant City
(863) 687-8178

Pompano
(954) 691-0210

Port Richey
(727) 847-0445

Sarasota
(941) 366-5804

Sebring
(863) 314-4494

St. Augustine
(904) 824-1001

St. Petersburg
(727) 525-6926

Stuart
(772) 220-3093

Tallahassee
(850) 576-8102

Tampa
(813) 885-7641

Tampa
(813) 740-8704

Tampa
(813) 217-5913

Vero Beach
(772) 562-7141

West Palm Bch
(561) 848-1416

LATFORM

FOR THE
COOLEST MAN CAVES 
AND SHE SHEDS
Install a GREE ductless system in your customer's getaway.

GREE is the efficient cooling
& heating solution
for single and multi-zone applications...
no ductwork required.

For expedited service, try ordering ahead 
on Bakerdist.com or through the Baker 
Mobile App. Choose from a variety of 
delivery/pickup options:

Delivery 

Curbside Pickup

Express Pickup

ASK US ABOUT OUR ONCALL AIR SALES PLATFORM
& CREDIT FOR COMFORT CONSUMER FINANCING.GROW YOUR 

BUSINESS IN 2022:

 It happens to us all 
the time. We give an 
“all-inclusive” quote and 
spell out everything the 
customer is getting and 
all of the amazing ben-
efits and then they ask 
for an hourly rate, or 
even worse… They ask 
for a detailed BREAK-

DOWN. So I give them what they ask for and I break 
down emotionally and say some version of “It’s not 
fair I’m just trying to feed my family”. 

No, I don’t, but I imagine it comes through in 
my tone and body language. I am a fan of project 
pricing for many reasons in the service industry, but 
I must admit, sometimes billing hourly is tempting. 
Here are the pros and cons to consider when making 
your choice.

Benefits of Hourly Pricing
• It simplifies the conversation. The customer 

agrees to an hourly rate and you start work-
ing (and billing).

• You don’t risk underestimating. If you aren’t 
experienced at writing quotes or if the scope 
of work is confusing or complex, you are 
protected. 

• If the customer isn’t clear on exactly what 
they want and/or they change their mind all 
the time you don’t need to keep writing new 
proposals.

Problems with Hourly Pricing
• It can oversimplify the conversation. Your 

skills and offerings become a commodity 
that can be compared to the lowest bidder. 

• You remove your upside and incentives. 
Why be more efficient or innovative? The 
more time it takes you the more you get paid. 

• The customer will be watching the clock 

while you work and asking questions like 
“Why did it take so long? My nephew Bertie 
is a graphic designer and he said it should 
only take 10 minutes.” 

• If the customer has an issue, later on, they 
will expect you to fix it for free. Did you 
build that into your hourly rate?

Benefits of Project Pricing
• You can be artful and unique with your of-

ferings to provide value to the customer and 
separate you from your competition. 

• There are no surprises in your price. The 
customer pays what they agree to pay, noth-
ing more, nothing less.

• You can take as long as you need to do the 
job the right way. If you want to have your 
employee do the work and they are a little 
slower than you, NO SWEAT; if you get the 
work done the way you said you would, the 
customer will have no complaints. 

• You are in control of your price, not the cus-
tomer. You can account for all of you busi-
ness expenses including future warranty 
expenses to make sure all the bases are cov-
ered. 

Problems With Project Pricing
• Some customers feel they are being “ripped 

off” if you don’t use the same pricing struc-
ture as your competitors. 

• If you estimate poorly you can lose a lot of 
money quickly.

• Many corporate customers require detailed 
breakdowns as part of their purchasing pro-
cess. 

In conclusion, I recommend using project pric-
ing wherever possible and if you MUST quote hour-
ly or perform a breakdown, don’t roll around on the 
floor and cry like I do. It isn’t professional. 

Bryan Orr

Hourly vs. 
Project Pricing, 

The Great Debate
By Bryan Orr  

CARB Certifies RGF® 
Environmental Group 
REME-HALO® In-Duct 
Air Cleaning Device
Port of Palm Beach, FL RGF® Environmental 

Group, Inc. is a leader in environmental design and 
manufacturing committed to improving air quality 
in every home and building around the world. The 
California Air Resources Board (CARB) has certi-
fied REME-HALO® by RGF® meets the State of 
California’s stringent electrical safety and health-
based ozone emissions requirements for in-duct air 
cleaning devices.

In anticipation of the State of California’s new 
“in-duct” air treatment device testing requirements, 
scheduled to go into effect later this year, RGF’s in-
dustry leading REME-HALO® (model REME-H) 
has now been tested and found to be in full compli-
ance with the new Californian in-duct specific test-
ing standard, and is now officially listed with CARB 
as an approved in-duct air cleaning device. 

To be CARB certified, all air cleaners must be 
tested for electrical safety. Electronic air cleaners 
must also be tested for ozone emissions and meet 
an ozone emission maximum concentration limit of 
0.050 parts per million (50 ppb). The California Air 
Resources Board (CARB) specifies a test method 
to evaluate device ozone emissions that specifically 
accommodates variably sized in-duct air purifiers. 
Using this test method, RGF’s REME-HALO® 
complied with all aspects of CARB’s certification 
program and is now available for sale in all 50 U.S. 
states and Puerto Rico.

“We’re committed to providing tested and prov-
en solutions for a cleaner world.  We will continue 
our efforts to develop innovative IAQ devices and 
conduct scientific research to provide documentation 
on the safety and efficiency of our products,” says 
RGF® Executive Vice President of Engineering Wal-
ter Ellis.

RGF will continue to evaluate and test its en-
tire air purification product line using the latest test 
method to ensure compliance with all relevant and 
applicable safety standards. 

For a list of RGF’s CARB approved products 
search ‘RGF’ at https://ww2.arb.ca.gov/list-carb-cer-
tified-air-cleaning-devices



       MARCH 2022      PAGE 11                TODAY’S AC & REFRIGERATION NEWS

CARB Certifies RGF® 
Environmental Group 
REME-HALO® In-Duct Air 
Cleaning Device

Clean Air is Life
L E T  U S  H E L P  P R O T E C T  Y O U R S .

™
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FORANE®

REFRIGERANTS

Forane® 32 refrigerant is your replacement 
solution– bridging the present with 
the future–under the global HFC 
phasedown. With global acceptance, R-32 
has been used in over 100 million units, 
providing the HVAC industry a lower cost 
and lower GWP alternative.

 Higher capacity and efficiency vs. R-410A

 Potential to reduce system size, with a
 lower charge amount

 Single component refrigerant, with zero
 glide and easier maintenance

Learn more about our R-32 refrigerant 
product by visiting our website:
https://ark.ma/todays-ac-r32

forane.com | 800-245-5858

Forane is a registered trademark of Arkema.
© 2021 Arkema Inc. All rights reserved.
UL® is a registered trademark of Underwriters
Laboratories, Inc.

A bright idea for our future.
Discover the benefits of R-32.

Cooper&Hunter 
2022 New Product 

Additions
After a long run with Sophia as 

Cooper&Hunter’s most popular mini split 
series, the brand is introducing two new 
wall mounted series with considerable 
technological upgrades. To maintain an 
advantageous role in the market, C&H is 
adapting to new styles and trends in the 

HVAC market. At this year’s AHR Expo in Las Vegas, Cooper&Hunter’s team 
introduced booth visitors to two improved mini split wall mounted series and a 
brand new line of air handler units. 

OLIVIA WALL MOUNTED SERIES
While the Sophia series has been the preferred option for many C&H cus-

tomers in recent years, the wall mounted Olivia series offers attractive up-
grades for single and multi zone applications. Genius Core Technology, for ex-
ample, enables the unit to operate with an ultra-low compressor speed of 12Hz, 
for extra energy savings. Additionally, the new “I-Clean” function introduces a 
convenient solution for protecting the evaporator from mold buildup, which in 
turn increases the longevity of the unit while improving the quality of the air.

Olivia wall mounted systems, which range in capacity from 6K to 36K 
Btu/h, are compatible with standard outdoor units or with Hyper Heat models, 
which provide dependable heating in extreme ambient temperatures as low as 
-22°. The wall mounts can be controlled with the newest C&H Remote Control, 
the wired thermostat, or via smart device, when used in conjunction with the 
brand’s optional WiFi kit and C&H Remote app. Other notable features include 
Follow Me Mode, Sleep Mode, Timer options, and 46° Freeze Protection. 

ASTORIA WALL MOUNTED SERIES
Astoria, the premium single and multi zone wall mounted series, intro-

duces Cooper&Hunter’s first 6K Btu/h unit in addition to a variety of capacities 
up to 36K Btu/h. Revolutionary design offers the most convenient disassembly 
on the market, with an easy-to-remove fan blower, front E-Box and PCB, and 
a kick stand on the front cover panel. Air flow is vastly improved by a larger 
inlet and outlet design as well as auto-swinging vertical and horizontal louvers. 
These wall mounts include WiFi and can be paired with regular or Hyper Heat 
outdoor units.

Like the Olivia series, Astoria wall mounts can be controlled with the new 
C&H remote, the wired thermostat, or via smart device, in conjunction with 
C&H Remote app. Self-Clean function, Sleep Mode, Follow Me Mode, and Eco 
Mode are also included. 

AIR HANDLER UNITS
Air handler units offer a versatile replacement for traditional air condition-

ing systems that can be connected to pre-existing duct work, but with smaller 
units that are quieter (variable speed fan motor) and more energy efficient. The 
air handlers, which are available in 18K, 24K, 36K, 48K, and 60K Btu/h mod-
els, can be installed vertically or horizontally in left or right position. These 
units can be connected to any 24V wall thermostat and are compatible with 

standard 18K to 60K Btu/h outdoor models or Hy-
per Heat upgrades (except for 60K Btu/h), which 
provide dependable heating in ambient tempera-
tures as low as -22°. Models ranging from 36K 
to 60K Btu/h work for single zone applications, 
while 18K and 24K Btu/h are compatible with 
both single and multi zone condensers. Notable 
features include aluminum coils, refrigerant leak-
age detection, self-diagnosis and auto protection. 
High static pressure is available and the Intelli-
gent Air Flow feature makes it easy to calculate 
the required static pressure automatically and ac-
curately.
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ASTORIA

ALL MODELS
ARE WIFI READY WITH 
DOWNLOADABLE APP
AND NEW REMOTE 

 6K-36K Btu/h (6K) option Hyper only)
• Larger air inlet / outlet for improved air flow
• Auto-Swing for vertical and horizontal louvers
• Magnetically attached top filter for easy cleaning
• E-Box and PCB, and a kick stand 
  on the front cover panel
• Revolutionary design offers convenient 
  disassembly & maintenance 
  with easy-to-remove fan blower
  easily accessible front
• 46° Freeze Protection • WiFi Ready • Thermostat 
• New User-Friendly Remote Controller design • Turbo Mode 
• Self-Clean Function (single zone only) 
• Eco Mode (single zone only) 
• Follow Me Mode • Timer On/Off 
• Sleep Mode

MULTI POSITION AHU 
SINGLE & MULTI ZONE COMPATIBLE
18K-24K Btu/h

REGULAR/HYPER AHU 
36K-48K Btu/h

• Universal Single/Multi/Regular/Hyper
• Can be installed vertically, horizontally, 
   and downward
• 18K-24K-36K-48K (60K Regular Only) Btu/h
• Variable speed fan motor
• Quiet operation
• Compatible with any 24V wall thermostat
• Can be connected to pre-existing ductwork 
• High static pressure

SINGLE AND MULTI-ZONE WALL MOUNTS

UP TO 21 SEER 

  6K-36K Btu/h
• Auto-Swing for horizontal louvers
• Genius Core ultra-low compressor speed of 12Hz
• 46° Freeze Protection 
• WiFi Ready 
• New User-Friendly Remote Controller design 
• Turbo Mode 
• Self-Clean Function (single zone only) 
• Eco Mode (single zone only) 
• Follow Me Mode 
• Timer On/Off 
• Sleep Mode

SINGLE AND MULTI-ZONE WALL MOUNTS

*Different panel options for 30K-36K units

A D D I C T E D  T O  C O M F O R T

2022 NEW PRODUCT
INTRODUCTION

3550 NW 113th Court Doral, FL 33178 

cooperandhunter.us | +1-786-953-6706

UP TO 28.1 SEER 

UP TO 24 SEER 



       PAGE 14    MARCH 2022  TODAY’S   AC & REFRIGERATION    NEWS

 Thanks for allowing me to serve you. FRAC-
CA is doing important things for Florida’s HVAC 
industry that none of us could accomplish as indi-
viduals, and I am proud to be part of that important 
work.

Thanks for trusting me to educate your employ-
ees. It’s the most fun anyone can have in this busi-
ness, and I have enjoyed every minute of it. I hope I 
have been helpful.

Please join me in welcoming our new FRACCA 
president Will Barnes. Will is new as our president, 
but he is not new to FRACCA by any means. Rep-
resenting SWACCA (Southwest Florida Air Con-
ditioning Contractors Association) as a founding 

member of FRACCA; Florida’s state-wide organi-
zation, Will goes back to the beginning. There was 
a re-alignment of the relationship between ACCA 
and Florida HVAC contractors that created the or-
ganization that all we know today. From the very 
beginning of FRACCA, Will has volunteered and 
served its members.

Will Barnes also serves as president of Ellsworth 
Heating and Cooling in North Fort Myers Florida. 
Fort Myers has been home to Ellsworth Heating and 
Cooling since 1968. His company has earned trust 
from this decade’s long relationship with the com-
munity they serve. Ellsworth is admired for their 
record of integrity and service to their community. 

Will Barnes has established a culture at Ellsworth 
that makes such goodwill possible.

But it’s not just his customers and staff who 
have benefited from the hard work and leadership 
of Will Barnes. Will has always made time to give 
back to the industry. Even before the formation of 
FRACCA, Will was always engaged and eager to 
help in the various HVAC organizations that pre-
ceded FRACCA in Florida. More than 20 years of 
service to his peers.

Will is already well known across the state. 
Over the years he has been in the front lines of every 
battle we’ve ever fought and often led the way for 
causes important to Florida’s HVAC industry. Will 

is a leader in the fight 
against unfair utility 
competition. Although 
swearing in Will as 
FRACCA president is a 
good thing for you, it’s 
bad news for utilities 
practicing in unethical 
and unfair practices. 
Sure, the power com-
pany has 60+ lobbyists 
and 100+ lawyers, but 
we have Will Barnes 
and Florida’s HVAC in-
dustry. I like our odds 
of success much better 
knowing that they’ll 
have to deal with Mr. 
Barnes.

If you are an HVAC 
professional, it’s easy to 
make friends with Will 
Barnes. Will is at all 
the HVAC events and 
easy to find. Everybody 
knows Will! If you don’t 
then you need to change 
that. Will has many 
HVAC friends across 
Florida and is always 
accessible to members. 
He is popular among 
SWACCA members 
from southwest Florida 
and over the years has 
formed many lifelong 
friendships across the 
state of Florida. He al-
ways has smiles for 
you; he is contagious in 
a good way.

I wish Will great 
success as FRACCA 
president and thank 
him for being willing to 
serve. All FRACCA of-
ficers and board mem-
bers are volunteers that 
are already busy in the 
HVAC industry but 
somehow make time to 
give back. Please keep 
that in mind when ev-
erything doesn’t go ex-
actly right every single 
time; the important 
work is being done by 
volunteers like Will 
who make time for the 
HVAC industry. They 
aim high on behalf of 
all of us and in the end 
are the voice and face of 
HVAC in Florida.

Message from FRACCA 
President Rick Sims  
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Be 
Prepared!

Set yourself apart from the rest of the HVAC contractors by offering 
your customers an opportunity to be prepared for power outages this 
hurricane season.  

Mitsubishi Electric Heating & Air Conditioning systems need limited 
amounts of electricity to run, so paring our systems with a generator 
can provide comfort in the middle of a power outage.

WHEN MOTHER NATURE THROWS YOU A CURVE BALL, BE PREPARED!

Scan For More Info
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“It is absolutely fantastic to see the AHR Expo 
make such a strong comeback in Las Vegas,” said 
ASHRAE Executive Vice President Jeff Littleton. 
“Bringing professionals from around the world back 
together to learn and share new technologies, with 
health and safety as a top priority, affords us the op-
portunity to continue moving the critical work of our 
industry forward.”

AHR Expo will head back to Atlanta for the 2023 
show, bringing with it the positive energy established 
in Vegas. Eager exhibitors have already reserved 
booths and discussions of travel plans among attend-
ees are underway. It’s safe to say we are back to busi-
ness! 

“Vegas is one for the books,” concluded Mark Ste-
vens. “We’ve been hosting this show for many years 
and while it is always a great showing of our industry, 
this year felt like a new chapter for HVACR. We are a 
strong community and we now have the attention this 
industry deserves to thrive on the global stage.”

“We look forward to hosting many of our inter-
national attendees who couldn’t make it this year be-
cause of travel restrictions and supply chain issues. 
We have big problems to solve and hefty aspirations to 
meet as our industry touches literally every part of so-
ciety and our everyday lives. The success of the 2022 
AHR Expo is proof that we are poised to take on any-
thing together. We are all excited to be a part of such a 
vibrant community and we look forward to planning 
a stellar show for you in Atlanta. We’ll see you soon!”

The 2023 AHR Expo will be held at the Georgia 
World Congress Center in Atlanta, GA. Registration 
will open in summer 2022. Sign up for the AHR Expo 
newsletter to receive updates and news as it happens 
at ahrexpo.com.

AHR EXPO’s Successful 
Return Reignites Energy 

For All Things HVACR
(Continued from Cover Story)

The HFC phasedown has began, as a result the 
HVACR industry will transition from equipment us-
ing R-410A to Low GWP Refrigerants. The phase-
down schedule calls for a reduction in the production 
and importation of HFCs as follows; January 2, 2022 
by 10%, January 1, 2024 by 40%, January 1, 2029 by 
70%, January 1, 2034 by 80%, and January 1, 2035 
by 85%.  

Get Ready:
• A2L equipment requires refrigerant detection 

systems.
• There are new guidelines for the safe trans-

portation of Low GWP refrigerants.
• A2L cylinders will be color-coded red.
• There are new National Fire Protection As-

sociation (NFPA) fire safety storage require-
ments for Low GWP Refrigerants. 

To help you prepare others to safely handle, store, 
and transport these Low GWP or mildly flammable 
refrigerants, the ESCO Institute offers a Low GWP 
Refrigerant Training Program.

A traditional training manual and an elearning 
course are available. Both cover an introduction to 
LOW GWP Refrigerants, safety, refrigerant proper-
ties and characteristics, charging, recovery, evacua-
tion, leak testing, brazing, transportation, stores, in-
stallation, service guidelines, and explanation of the 
codes and standards.

Instructor Resources include a PowerPoint pre-
sentation that correlates directly with the training 
manual, with speaker notes is available. To help pre-
pare for the closed-book examination, free practice 
exams are available.

A 50-question certification examination is avail-
able that covers the following: General Flammable 
Refrigerant Safety Knowledge, Core ACR Knowl-
edge, Flammable System Service Safety, Flammable 
System Installation Safety, Flammable Refrigerant 
Transportation and Handling Safety.

Preparing for a World 
Without R-410A

BLOOMINGTON, MN (February 15, 2022) – 
Ritchie Engineering Company, Inc., the leader in ser-
vice tools for HVAC/R and automotive professionals 
and manufacturer of YELLOW JACKET® products, 
is proud to introduce the YELLOW JACKET® Tur-
boRecover™ Recovery Machine.

The YELLOW JACKET® TurboRecover™ Re-
covery Machine has all the features needed for fast 
and effective refrigerant recovery. A powerful twin-
cylinder, oil-less compressor and 1.25 hp Brushless 
DC (BLDC) motor ensure fast system recovery. Its 
dual-gauge design allows for monitoring of the system 
and tank pressures simultaneously and an integrated 
low-pressure switch automatically powers down the 
machine when recovery is complete. Integrated purge 
circuit clears residual refrigerant from the machine, 
preventing cross-contamination when changing from 
one refrigerant to another. The reusable mesh particu-
late filter is integrated into the suction port and can 
be easily cleaned or replaced. The TurboRecover™ 
is lightweight and includes a shoulder strap for easy 
transportation to any jobsite.  Its single control valve 
and status indicator LED make it the simplest recov-
ery machine on the market! 

For more details, visit https://yellowjacket.com/
product/turborecover-recovery-machine/

TurboRecover™ for 
Fast and Effective 

Refrigerant Recovery

                   BATTERY POWER & FASTER EVACUATIONS

Accelerator® VL-200 
Rapid Evacuation Kit 

A32525SV 
Valve Core Removal Tool  
with Slide Valve Side Port

 
 

A32525SVT 
Valve Core Removal Tool with Slide Valve  
Side Port and Torque Setting

Y-FORCE  
QC-206 (3/8")/QC-208 (1/2") 
Dual, High-Speed Coupler Connector

20x
FASTER
EVACUATIONS

UP TO

          

         

AC/Battery Powered  Vacuum Pump
•  Powered by JB’s 9.0 Ah/18v lithium-ion battery or auto-switching dual voltage AC Adapter
•  Available in 3 CFM and 5 CFM; 1/2 HP DC brushless motor
•  Low battery warning light with audible alert
•  1 year OTC warranty; 2 year on vacuum pump

        JB INDUSTRIES
0222

JB INDUSTRIES Exclusively Supports 
Authorized Wholesale Distribution Channels

JBIND.COM

Increase speed of evacuation with the  
Y-FORCE  Dual, High-speed Coupler  
Connector and two  large diameter hoses.



       MARCH 2022      PAGE 17                TODAY’S AC & REFRIGERATION NEWS



       PAGE 18    MARCH 2022  TODAY’S   AC & REFRIGERATION    NEWS

 Understand Dry Bulb Temperature Limitations in Cooling Systems
 With summer around the corner, it’s a good idea 

to prepare for the changeover from heating to cooling. 
When the first heat wave hits, you’re bombarded with 
calls and focused on trying to keep up with the demand 
for your time. As you move from call to call, you need 
quick measurements to determine whether a system 
works acceptably. Many choose the dry bulb tempera-
ture drop (Δt) across the indoor coil as this indicator.

We measure dry bulb temperatures in the cooling 
mode with a standard thermometer to interpret how 
much heat the HVAC system removes. However, many 
in our industry misapply these test results, take them 
out of context, or use them to make incorrect assump-
tions. Let’s look at the proper application of dry bulb 
temperature, its limitations, and what you can add to it 
for real diagnostic value.

A Common Assumption
Many good techs assume that a system operating 

with a 16º to 20º Δt across the indoor coil is good. They 
ignore a lot of variables and make assumptions because 
of this conclusion. This interpretation can easily fool 
you into thinking a system is problem-free.

While a 16º to 20º Δt may be acceptable in some 
parts of the country, in drier climates, it isn’t. Tempera-
ture drop across the indoor coil alone doesn’t provide 
enough information to verify proper operation or re-
frigerant charge of an HVAC system.
Combine Fan Airflow with Dry Bulb Temperatures

One assumption is that if a 16º to 20º Δt exists, then 
the system has proper fan airflow. This is often incor-
rect. Many systems just don’t move enough airflow 
across the indoor coil. This won’t show up in dry bulb 
temperature readings alone. You must take additional 
measurements to verify proper operation. Fan airflow 
is the first measurement to combine with the dry bulb 
Δt to see the bigger picture in context.

The easiest and quickest way for most technicians to 
estimate fan airflow is to measure total external static 
pressure (TESP) and plot it on the manufacturer’s fan 
performance chart. This calculation value gives you 
an idea of airflow moving across the coil. If airflow is 

within the range of 350 to 400 cfm per ton, you’re do-
ing great. If not, you need to do more work to improve 
system performance.

The Result is Sensible Heat
Once you combine fan airflow with dry bulb Δt, a 

world of new opportunity reveals itself. These mea-
surements are components of the sensible heat formu-
la. This formula helps you determine how many Btus 
a cooling system is removing and gets you one step 
closer to understanding how well the system really per-
forms.

The sensible heat formula is: CFM x Δt x 1.08 = 
Sensible Btus, CFM = fan airflow across the indoor 
coil, Δt = temperature drop across the indoor coil, 1.08 
= a multiplier based on standard air conditions, or .075 
(weight of one cubic foot of air in pounds) x .24 (spe-
cific heat of air) x 60 (minutes in an hour).

Sensible heat is heat you can feel. In the cooling 
mode, sensible heat drops the temperature inside a 
building. When you measure sensible heat in the field, 
you can compare it against the manufacturer’s engi-
neering data for the current testing conditions. This al-
lows you to verify that portion of the cooling system 
operates as intended.

Sensible Heat Formula Example
Let’s say you have a customer who is unhappy with 

a 3-ton cooling system that a competitor installed. 
Their complaint is that the system runs all the time and 
doesn’t seem to cool the house very well.

You measure the equipment delivered sensible Btus 
to find any clues that might lead you to an answer. You 
plot fan airflow at 870 cfm on the manufacturer fan 
chart. The return air temperature entering the indoor 
equipment is 75.1º and the air temperature leaving it 
is 55.1º. Subtract the two temperatures to find a 20º Δt. 
The Btu multiplier you use for sensible heat is 1.08. Put 
these numbers into the formula to determine measured 
sensible Btus.

870 CFM x 20º Δt x 1.08 = 18,792 Sensible Btus
Next, compare the measured sensible Btus of 18,792 

you just calculated to the equipment-rated sensible Btu 

output of 27,000. You get the equipment-rated Btus 
from the manufacturer specifications. We’ll discuss 
how to determine this value in a future article.

Divide the 18,792 measured sensible Btus by the 
27,000 equipment-rated sensible Btus. The answer 
shows that the equipment is removing only 70% of its 
rated Btu output from the home. If you only looked 
at the 20º Δt, you would have missed low fan airflow, 
contributing to the overall lack of performance.

Something More Needed
While sensible heat is a valuable troubleshooting 

formula, used alone, it can’t verify total cooling equip-
ment performance. You also must account for any 
moisture being removed by the cooling system. That 
means using a different temperature measurement to 
find the moisture removal effect on the cooling equip-
ment’s total capacity.

In next month’s article, we’ll discuss how to use wet-
bulb temperatures to determine the impact of cooling 
system moisture on capacity.

Don’t minimize the importance of measuring dry 
bulb temperature drop. It’s a valuable measurement. 
But not by itself. You need to combine it with other 
measurements to take advantage of its real potential. 
When you expand the use of these temperature mea-
surements to identify additional system deficiencies, 
you will uncover issues your competition doesn’t even 
know exist.

David Richardson serves the HVAC industry as 
director of technical curriculum at National Comfort 
Institute, Inc. (NCI). NCI specializes in training that 
focuses on improving, measuring, and verifying HVAC 
and Building Performance.

If you’re an HVAC contractor or technician inter-
ested in learning more about temperature measure-
ment, contact David at davidr@ncihvac.com or call 
him at 800-633-7058. NCI’s website www.national-
comfortinstitute.com is full of free technical articles 
and downloads to help you improve your professional-
ism and strengthen your company.
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DAIKIN ATMOSPHERA — DAIKIN’S FIRST R-32 
SINGLE ZONE SYSTEM IN NORTH AMERICA

DISCOVER MORE AT:
DAIKINATMOSPHERA.COM

As the only manufacturer of both HVACR equipment 
and refrigerants, Daikin’s dedication to next-generation 
solutions encompasses design, technology, comfort, 
and performance while also taking environmental 
impact into consideration with R-32, a refrigerant with 
lower Global Warming Potential than R-410A. With 
the new Daikin ATMOSPHERA, begin to discover 
the next generation of Daikin HVAC systems using 
R-32 refrigerant.

» Energy Efficient

– Up to 27.4 SEER | Up to 13.8 HSPF | 
Up to 16.3 EER

» Enhanced Capacity

– Up to 100% rated cooling capacity 
at 115°F (46°C)

– Up to 100% rated heating capacity 
at 5°F WB (-15°C WB) and confirmed 
continuous operation as low as  -13°F WB (-25°C 
WB) ambient temperature.

» Noteworthy Features

– Built-in Wi-Fi 
– CLEAN function
– Hybrid Cooling

2022

ADDITIONAL INFORMATION 

Before purchasing this appliance, read important information about its estimated annual energy 

consumption, yearly operating cost, or energy efficiency rating that is available from your retailer.



       PAGE 20    MARCH 2022  TODAY’S   AC & REFRIGERATION    NEWS

 Tropic Supply is hosting Yellow Jacket Vacuum 
Pump Clinics in February and March all around the 
state. Tropic customers were able to bring in their vac-
uum pumps for a FREE oil change and performance 
test, performed by a Yellow Jacket manufacturer’s 
representative (Ryan Reynolds and Don Griscom of 
E.V. Dunbar Co.). 

Many Yellow Jacket products were on display for 
everyone to try, and the featured products were the 
93600 Bullet and the 93266 YJII vacuum pumps. 

Tropic Supply customers could enter for a chance 
to win a 93600 Bullet vacuum pump. Watch for more 
events at Tropic Supply by going to www.tropicsup-
ply.com/events. 

Bill Allgair of Just Air with
Ryan Reynolds of EV Dunbar

 Brad Bowers of Tropic Supply, Felix Chanorro 
of Air Rescue, William Delgado of Tropic Supply,

and Ryan Reynolds of EV Dunbar

Tropic Supply Hosts Pump Clinics 
Featuring Yellow Jacket

Yellow Jacket Vacuum Pump Clinic
at Tropic Supply Miami T1 

 Howard and Pedro of H&H Air Conditioning
with Ryan Reynolds of EV Dunbar

Jerry Kranz of C&R Air Conditioning,
Ryan Reynolds of EV Dunbar,
and Edison of Climate Pros   

Belen Cabreara of Tropic Supply, Ryan Paggi of RPM 
Cooling, Michael Watkins of Mike’s Equipment Repair, 

and Ryan Reynolds of EV Dunbar 

Todd Poirier of Tropic Supply Delray,  
Jason Knorr of JK Service, 

and Ryan Reynolds of EV Dunbar

  Ryan Reynolds of EV Dunbar,
Nelson Carratala of Nelson Air Concept,
Brad Bowers of Tropic Supply Sunrise

Harris Teams Up With Airgas To Distribute 
Oxy-Fuel Torches For Kentucky Tornado Clean-Up

Mason, Ohio (Feb. 6, 2022) – In the aftermath 
of the devastating tornado that ripped through Ken-
tucky and several other states on December 10, one of 
the critical needs was to haul away massive amounts 
of debris and get businesses back up and running. 
To help these efforts, Harris Products Group came 
together with its distributor Airgas, an Air Liquide 
company, to quickly supply oxy-fuel torches and tips 
to several companies in Mayfield, Kentucky.

In the days following the tornado, volunteers 
poured into Mayfield to help remove wreckage and 
support victims. Louis Yopp of Airgas, Harris’s dis-
tributor in the region, was in the thick of the clean-
up effort, supplying customers with urgent needs for 
cutting torches, tips, hose and regulators, while also 
searching the greater Mayfield area for gas cylinders 
displaced in the storm.

Wanting to help Airgas and its customers who 
were working around-the-clock to clean up Mayfield, 

Harris technical sales reps, Sam Koehne and Patrick 
Kelley, asked Yopp for a list of supplies needed. 
Within a few days, the reps drove to Mayfield with 
eight torches and 72 cutting tips in various sizes, all 
donated by Harris.

During the visit to Mayfield, they met several 
Airgas customers including Universal Technologies, 
whose workers were using short torches, operating 
from elevated bucket trucks. Harris’s extended torch-
es provided greater safety for the workers, for which 
they were grateful.

The group also visited Mako Industries, a manu-
facturer of large dumpsters. They used the torches 
to help support the cleanup process across Mayfield 
and for manufacturing more dumpsters for cleanup 
efforts.

World Tower, manufacturer of large cell towers 
who lost a large portion of their manufacturing facil-
ity, used the torches to help bring their operations 
on-line again.

“It was amazing to see all the people, from dif-
ferent organizations and different parts of the Mid-
west, loading up their pick-up trucks, bringing their 
Bobcats, and pitching in to clean up the wreckage 
from a tornado that impacted so many lives,” Kelley 
said. “This whole experience showed that Americans 
can come together and support one another to drive 
action for the better.”

He added that Harris cares about the industry 
deeply, especially the people like Yopp who make it 
“tick.”

He also praised Koehne, who went “above and 

beyond to help out our customers and their commu-
nities with personal donations.” Koehne launched a 
Venmo fundraising campaign to support Mayfield 
residents, raising over $1,000 in four days.

“I’m proud to be part of a company that responds 
when people need help,” Kelley said, adding that 
Harris donated scrapping torches to help with the 
9/11 aftermath, and when Covid-19 descended on the 
nation in 2020, the company moved at lighting speed 
to design and ship oxygen systems to medical facili-
ties to meet the critical care needs of patients.

Koehne said the Golden Rule – treating others as 
you want to be treated – is one of the operating phi-
losophies at Harris and its parent company, Lincoln 
Electric. He quoted Lincoln’s Chairman & CEO, 
Chris Mapes, who said the Golden Rule is “really 
simple. And that code of ethics is what’s at the heart 
of successful organizations.”

Sam Koene of Harris raised funds to purchase 
necessities for tornado victims

Harris employees Sam Koehne (far left) and Patrick 
Kelley (far right) with Jimmy Hogancamp and Teddy 

Cargill of Universal Technologies Inc
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Comprehensive
Online Courses
Available
On-Demand

NATE Training Academy is an online training
platform to prepare HVACR technicians for
NATE certification. The interactive and
online classes include "field like" 3D and VR
simulations, videos and knowledge checks.

Learn more at:

www.NATEX.org

NOW AVAILABLE
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FERGUSONHVAC.COM
©2022 Ferguson Enterprises, LLC 0122 3612427

DORAL
8303 N.W. 27th St., Ste. 21

Doral, FL 33122
(305) 534-1463

FORT MYERS
4200 Ford St. Extension

Fort Myers, FL 33916
(239) 936-4732

FT. LAUDERDALE
3901 SW 30th Ave.

Fort Lauderdale, FL 33312
(954) 308-0666

HUDSON
16555 U.S. Hwy. 19
Hudson, FL 34667

(727) 819-1840

JACKSONVILLE
7380 Philips Hwy., Ste. 201

Jacksonville, FL 32256
(904) 296-4853

ORLANDO
3401 WD Judge Dr.  

Ste. 150
Orlando, FL 32808

(407) 768-6000

SARASOTA
7425 16th St. E., Ste. 114

Sarasota, FL 34243
(941) 355-2796

ST. PETERSBURG
12055 34th St. N., Bldg. F
St. Petersburg, FL 33716

(727) 571-4173

TAMPA
10639 Crossroads  
Commerce Blvd.

Tampa, FL 33610
(813) 626-5111

WEST PALM BEACH
1851 Old Okeechobee Rd.

West Palm Beach, FL 33409
(561) 446-9915

Ferguson HVAC is proud to stock the new Fujitsu 
multi-position air handling units. These new 
systems combine Fujitsu’s revolutionary side 
discharge outdoor units with a modular design 
indoor unit. This results in a high-efficiency, quiet 
single-zone system. 

Features include:
• All-aluminum indoor unit coil

• Energy efficient inverter technology

• Indoor sound levels as low as 25 dBA

• Downflow and horizontal right kits provided with  

each AHU at no additional cost

IN STOCK NOW  
MULTI-POSITION AIR HANDLERS
AVAILABLE AT FLORIDA FERGUSON HVAC LOCATIONS

U.S. shipments of central air conditioners and 
air-source heat pumps totaled 629,809 units in De-
cember 2021, up 11.6 percent from 564,143 units 
shipped in December 2020. U.S. shipments of air 
conditioners increased 9.4 percent, to 352,196 units, 
up from 321,891 units shipped in December 2020. 
U.S. shipments of air-source heat pumps increased 
14.6 percent, to 277,613 units, up from 242,252 
units shipped in December 2020.  

Year-to-date combined shipments of central air 
conditioners and air-source heat pumps increased 
9.3 percent, to 10,199,051 units, up from 9,328,762 
units shipped during the same period in 2020. 
Year-to-date shipments of central air conditioners 
increased 6.3 percent, to 6,282,285 units, up from 
5,910,284 units shipped during the same period in 
2020. The year-to-date total for heat pump ship-
ments increased 14.6 percent, to 3,916,766, up from 
3,418,478 units shipped during the same period in 
2020

AHRI Releases 
December 2021 
U.S. Heating and 

Cooling Equipment 
Shipment Data

RectorSeal® Offers 
Protection Against 
White Slime and 
Clogged HVAC 

Condensate Drains
Houston, TX, Feb-

ruary 8, 2022 – Rec-
torSeal®, Houston, a 
leading manufacturer 
of quality HVAC/R and 
plumbing tools and ac-
cessories, and a wholly-
owned subsidiary of 

CSW Industrials, Inc. [NASDAQ: CSWI], is now a 
master distributor of Drain Guard™ HVAC conden-
sate drain guard products.

A significant nuisance and the source of many 
callbacks to HVAC installations, white slime, algae, 
fungus, and bacteria co-mingle and can cause fail-
ures in condensate drain lines. A simple one-time 
installation of a Drain Guard T-Body assembly and 
cartridge provides a slow-releasing formula that 
provides drain protection for up to six months. The 
unit’s transparent design allows for a quick view to 
ensure the Drain Guard unit is activated and when 
the next Drain Guard cartridge is needed. After the 
initial cartridge is exhausted, a kit that contains 
two cartridges allows up to 12-months of protection 
against condensate drain line failure.

“RectorSeal continues to invest in innovative 
products to support HVAC technicians,” said Jeff 
Underwood, Senior Vice President Sales and Mar-
keting at RectorSeal. “Clogged or slow draining con-
densate drain lines, especially those associated with 
white slime, can cause problems that can be easily 
eradicated by using the Drain Guard system. Drain 
Guard products will be available at all RectorSeal 
distributor and sales representative locations.”

Patent-pending Drain Guard kits require no 
electrical components and are easy to install. Drain 
Guard components are laboratory-tested and are 
specifically designed for easy installation and opera-
tion by HVAC technicians.

John Mulder, the owner of Bay Area Heating 
and Cooling, offers, “My company has experienced 
hundreds of calls with clogged condensate drains 
and white slime in evaporator pans. We have tried 
other products, but Drain Guard offers the best solu-
tion for eliminating white slime and keeps conden-
sate drains flowing. It saves time during installation 
and helps avoid unnecessary and expensive custom-
er callbacks. We install Drain Guard on every new 
installation and have stocked our entire fleet with the 
product.”

Armando Diaz, at Badger Bob’s Services, ad-
vises, “We used many other products attempting to 
solve drain line back-ups with little success until we 
tried Drain Guard. We now use it with new installa-
tions, service calls, and routine maintenance calls. 
It’s been a great product providing outstanding per-
formance to hundreds of our HVAC customers.”

“We believe in the strength of American labor,” 
states Todd Thompson, owner of Drain Guard. “Ma-
terials are sourced across the United States, and we 
consistently test the quality of all our products. Drain 
Guard is a simple solution that provides long-lasting 
and proven protection.”

Since 1937, RectorSeal has offered products that 
have built a steadily growing and loyal following 
among contractors due to differentiated and proven 
product performance. Further, the company is of-
ten the first to tackle and solve challenges faced by 
professional trade contractors. Please visit www.rec-
torseal.com for additional details, and follow us on 
LinkedIn, Facebook, YouTube, Instagram, and Twit-
ter for the latest product enhancements and news. 

The RectorSeal LLC, is a manufacturer of chem-
ical, mechanical, and firestopping products for the 
professional trades. The company is centered on a 
simple mission: To provide innovative solutions to 
the professional trades. RectorSeal wants to help 
professionals in the heating & cooling, plumbing, 
electrical, and construction industries perform their 
work faster and with greater reliability.

Fujitsu General Amer-
ica, Inc. has partnered with 
Target Sales, Inc. as its 
manufacturer’s representa-
tive in Florida.

Through its sales office 
in Tampa and four remote 
offices across the state, 
Target Sales, Inc. now rep-
resents Fujitsu’s Halcyon 
mini-split, Airstage J-Se-

ries VRF, unitary and Westinghouse mini-split prod-
uct lines. The region is under the direction of Fujitsu 
Regional Sales Manager, Hays Bassett.

“Since 1984, Target Sales, Inc. has built a reputa-
tion in Florida for providing outstanding service to the 
manufacturers they represent and the distributors they 
support,” said Dennis Stinson, Fujitsu’s VP of Sales. 
“We look forward to a long and mutually prosperous 
partnership between Fujitsu, Target Sales and our dis-
tributors.”

For more information, please visit www.Fujitsu-
General.com or www.TargetSales.com

Fujitsu General America 
Selects New Sales 

Rep in Florida
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Boynton Beach  ...... (561) 738-5609 
3422 Quantum Boulevard 
Boynton Beach, FL 33426
Cape Coral ............. (239) 800-7001 
925 East Industrial Cr, Unit 5 
Cape Coral, FL 33909
Clearwater ............. (727) 446-5067 
1750 N Belcher Road 
Clearwater, FL 33765
Daytona Beach New Location (386) 274-1113 
475 Fentress Blvd. Suites M & K 
Daytona Beach, FL 32114
Fort Myers ............... (239) 337-1310 
11975 Amedicus Lane 
Fort Myers, FL 33907
Ft. Walton Bch ........ (850) 862-2100 
821 B Navy Street 
Ft. Walton Bch, FL 32548
Gratigny New Store ....(786) 235-8648 
2420 NW 116th St 
Miami, FL 33167

Hollywood .............. (954) 963-1883 
3201 SW 22nd Street # 3265 
Hollywood, FL 33023
Jacksonville ........... (904) 733-2415 
2899 Powers Avenue, #2 
Jacksonville, FL 32207
Kendall .................. (305) 254-3959 
13840 SW 119th Avenue 
Miami, FL 33186
Kissimmee New Location  (407) 738-4700 
1901 S. Poinciana Blvd #121 
Kissimmee, FL 34758
Lakeland ................(863) 666-8507 
2950 Maine Avenue 
Lakeland, FL 33801
Melbourne .............. (321) 722-1200 
465 Distribution Drive 
Melbourne, FL 32904
Miami ..................... (305) 592-2915 
2031 NW 79th Avenue 
Doral, FL 33122

Mobile .................... (251) 660-1460 
4720 Rangeline Road 
Mobile, AL 36619
Murdock .................. (941) 255-1788 
18230 Paulson Drive 
Murdock, FL 33954
Naples .................... (239) 594-7433 
6134 Taylor Road 
Naples, FL 34109
New Port Richey ..... (727) 849-9181 
6514 Orchid Lake Road 
New Port Richey, FL 34653
Ocala....................... (352) 629-7117 
1600 NE 8th Rd. 
Ocala, FL 34470
Orlando .................. (407) 648-0888 
4141 N John Young Parkway 
Orlando, FL 32804
Panama City New Location  (850) 769-1130 
3825A West Hwy 390 
Panama City, FL 32405

Pensacola .............. (850) 477-8075 
202 East Stumpfield Road 
Pensacola, FL 32503 
Pompano ................ (954) 917-4160 
1708 Park Central Blvd. North 
Pompano Beach, FL 33064
Port St. Lucie .......... (772) 340-5505 
659 N.W Enterprise Drive 
Port St. Lucie, FL 34986
Riviera Beach .......... (561) 842-6311 
3735 Prospect Ave 
Riviera Beach, FL 33404
Sarasota.................. (941) 312-2366 
7245 16 Street East, Suite 101 
Sarasota, FL 34243
St. Petersburg ......... (727) 522-3133 
3250 44th Avenue North 
St. Petersburg, FL 33714
Tamarac ................. (754) 222-5093 
6001 Hiatus Road, Suite 1 
Tamarac, FL 33321

Tampa East ............. (813) 621-0891 
6610 E Adamo Dr 
Tampa, FL 33619
Tampa West ............ (813) 887-3737 
5101 Tampa West Blvd. 
Tampa, FL 33634
Valdosta .................. (229) 241-9184 
4530 Val North Drive 
Valdosta, GA 31602

SHOP GEMAIRE.COM 
OR VISIT YOUR LOCAL GEMAIRE BRANCH TODAY.

THE FUTURE 
IS HERE

High Efficiency 
Inverter Technology - 
Up to 20 SEER

AVAILABLE NOW AT GEMAIRE

SOUND LEVELS DOWN 
TO 55 DB(A) ON 
OUTDOOR UNIT

COMPACT DESIGN, 
HORIZONTAL (SIDE) DISCHARGE 

ON OUTDOOR CONDENSER 

CONVENTIONAL, 24 
VAC THERMOSTAT 

CONTROL
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3nd Annual HVACR Training Symposium
at Kalos Facility in Clermont Florida

February 17-19, 2022 
 Another awesome attendance for the 3nd Annual 

HVACR Training Symposium at the Kalos facility in 
Sunny Clermont Florida on February 17-19. This was 
a structured conference with classes and demos going 
on throughout each day from 8AM to 5PM with many 
opportunities to network with industry friends. 

This was a limited event with only 200 total in 
attendence. There were many who purchased virtual 

tickets. Content will be available immediately after 
livestream and will be hosted online for 60 days for 
both In-person and vitual attendees. 

The format was two full days of training and the 
third day was an Expo day with tables setup in the 
main tent and around the grounds with vendor booth 
interviews, and live product demos taking place 
throughout that day. There were over 30 different 

teachers and instructors covering a multiude of topics 
from System Evacuation to Dehumidification, and Net 
Zero homes too.

Accutools and TruTech Tools were the presenting 
sponsors for the symposium followed by Diversitech, 
Emerson, TEC, Santa-Fe and Inficon.  This event was 
over the top! New relationships with the best in the 
trade as well as some excellent training!

 Jim Bergmann, Bryan Orr, and Bill Spohn
welcomed everyone to the 3nd Annual

Training Symposium 

Rick Sims spoke on Dew and Don’t Points: dehumidifier 
performance data collected by Andrew Ask, that may be 

used in compliance with the building code in Florida

 Nikki Krueger of Santa-Fe, presented an in depth look  
on Dehumidification Installation vs Performance 

 Tiffany Alvano (left) of Fieldpiece was
very busy giving product demonstrations
during the three day HVACR Symposium

 Jason Obrzut explained the changes
coming with A2L refrigerants and standards

David Richardson of National Comfort Institute 
gave a presentation on the 5 air diagnostic 

tests you can do on every call

 Bill Spohn of TruTech Tools gave a 
presentation on Building and Living in a 

Net Zero Home with an HVAC Focus

The Kalos - Symposium Team!
Making it all work behind the scenes!  

 Robert DeMeola and Nikki Krueger of
Santa-Fe, and Michael Williams of

Barksdale Sales Group

Austin Noland of Noland Heating & Air,
with Zach Shaw and Brian Keimer

of Milwaukee Tools 

Jim Bergmann spoke about the latest in the
world of vacuum and evacuation: New methods

being used to do it faster and eaiser 

 Chad House of Fresh-Aire UV, 
Rick Streaker of Packard Inc, and

Andrea Halpin and Jim Kitchen of DiversiTech  

 John Figan of Testo showing the
latest test instruments for HVACR

  Eric Preston of True Tech Tools, Chris Stephens
of HVACR Videos, Ben Poole of HVAC Technical,

and Keith Keller of NAVAC 

 Rick Streacker of Packard gave a class on  
Capacitors And Potential Relays: 

The Critical Common Characteristic!
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Preventing condensation and mold accumula-
tion on ductwork and mechanical equipment can be 
a challenge in southern Florida’s climate. This was 
exactly what Greg Borek faced after meeting hom-
eowner Dr. Nils Nystrom.

Borek is president of B&B Cool Air, in Lehigh 
Acres, FL. He runs the 40-year-old AC company 
with his brothers, Matthew and Frank Jr.

“When I met the Nystroms, they’d been with-
out air conditioning for several weeks,” said Borek. 
“Their existing unitary system had failed, and they 
were running a portable 
cooler in the bedroom for 
the time being. The chal-
lenge was that they’re 
adamant about maintain-
ing very low indoor tem-
peratures.”

Mr. and Mrs. Nys-
trom are originally from 
Umea, Sweden, which 
is the latitudinal equiva-
lent of Fairbanks, AK. 
They’ve lived all over the 
world, generally select-
ing cooler climates when 
possible.

“Growing up in Sweden, we have a hard time 
sleeping if the bedroom is warmer than 64°F,” said 
Nytrom. “I don’t care for Florida’s climate, but our 
grandchildren are here. While searching for a con-
tractor willing to put forth the effort needed to cre-
ate the indoor environment we wanted, we were 
referred to B&B Cool Air. Greg listened to us and 
presented options.”

The 2,000 square-foot home had been cooled 
by a three-ton unitary system until the compres-
sor failed. It was undersized for the demand and the 
ductwork was leaking.

B&B Cool Air conducted a block load calcu-
lation, designing for a 66°F setpoint at an outdoor 
temperature of 95°F. The home required nearly five 
tons of cooling, which included duct loss.

“At first, the Nystroms wanted a new unitary 
system,” said Borek. “We found that we’d be able 

to maintain temperature by installing a five-ton unit 
and sealing or replacing the ductwork, but conden-
sation would still be a real concern.”

The home sits right on the water, adding to the 
humidity challenge. All the ductwork runs through 
a very small attic space. Borek suggested installing 
ductless heat pumps instead of a unitary system to 
avoid the condensate issue altogether.

“I explained that with a ductless system, the 
Nystroms would have the option to conserve energy 
by cooling only the rooms they were using at any 

given time. This inter-
ested them a great deal.”

B&B Cool Air has 
been a Fujitsu Elite deal-
er since early 2019. Their 
loyalty to Mark Rambo, 
at Ferguson Fort Myers, 
initiated the switch to 
Fujitsu. Once the deci-
sion was made to use Fu-
jitsu Halcyon multi-zone 
ductless systems, Borek 
zoned the home accord-
ing to input from the 
Nystroms.

“We discussed where they spent most of their 
time and how cool they wanted each of the rooms,” 
said Borek. “Ultimately, we installed two multi-
zone systems, a two-zone and a four-zone; 18,000 
and 36,000 BTUH, respectively.”

Work began in the master bedroom. Its wall-
mount head, along with a smaller one in the guest 
bedroom, is connected to the smaller Halcyon con-
densing unit. The larger Halcyon model provides 
capacity to four evaporators ranging from 7,000 to 
12,000 BTUH, which cool the rest of the home.

In the months that followed the installation, the 
Nystroms contacted B&B Cool Air multiple times 
to express their appreciation. The system was more 
comfortable and controllable than they’d expected.

“We’ve never been as comfortable in the home 
as we are now,” said Nystrom. “Greg’s honesty and 
experience were so apparent throughout the whole 
process.”

Occupant Demand Causes 
Condensate Concerns

B&B Cool Air technician hangs a wall-mount 
evaporator on the living room wall

LG Returns To AHR 
EXPO With Debut Of 
2022 HVAC Portfolio 
 In addition to the LG Inverter Scroll Heat Pump 

Chiller article last month, AHR attendees could also 
see the following solutions at the show in Vegas: 

LG Split Compact DOAS features a main coil and 
hot gas reheat coil and dehumidifies, cools or heats 
outdoor air needed to ventilate an occupied space, 
particularly for retrofit applications with limited ceil-
ing, pipe or ductwork space. Part of LG’s family of 
DOAS systems, the Split Compact DOAS features a 
factory-installed heat recovery section, built-in graph-
ics in the DOAS controller and optional AC Smart® 
touchscreen controller. The integration of the DOAS 
controls with the LG VRF system provides for more 
efficient day-to-day monitoring and control by facili-
ties managers.

 An ENERGY STAR certified multi-zone heat 
pump system (36K, 42K and 48K units) with single 
outdoor unit that can connect up to eight indoor units, 
the LG Multi F MAX with LGRED° heating technol-
ogy provides continuous heating down to -13°F and 
100 percent of rated capacity at 5°F. Ideal for residen-
tial and light commercial applications, Multi F Max 
with LGRED° is designed to allow individual indoor 
units to be placed in respective rooms, enhancing 
space comfort by enabling individual temperature set-
tings, while avoiding over-cooling and/or heating and 
thus minimizing uncomfortable temperature swings.

The MultiSITE VM3 offers central control of 
LG’s innovative VRF technology and non-VRF build-
ing systems. Powered by the industry leading Niagara 
Framework®1, the VM3 offers a HTML5 web-based 
graphical user interface that can easily be customized 
to address building or customer requirements. The 
LG MultiSITE VM3 is scalable and IoT ready.

The LG ThinQ App allows remote control of LG 
HVAC equipment, along with other LG home appli-
ances. ThinQ features include voice-activated com-
mands, the ability to authorize remote access for 
technicians and schedule comfort conditions on an 
individual room basis. With Smart Diagnosis,™ users 
can ask system experts questions directly to enhance 
proper system performance and maintenance.

 Additional information on the complete portfo-
lio of LG’s air conditioning systems can be found at 
lghvac.com.
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  The SFACA Annual Tax Update for Contrac-
tors Meeting was held on February 9th at 6 p.m. at 
Tropical Acres Steakhouse, 2500 Griffin Road, in Fort 
Lauderdale.       

 The Tax Update was presented by Rich Shavell, 
CPA of Shavell and Company in Boca Raton. Rich  
provided his annual Tax Update for Contractors as 
well as a review of the Employment Credit Retention 

program.  He also gave some IRS highlights and eligi-
bility for certain tax deductions and credits. 

Next meeting will be held on March 2nd at 6 p.m. 
at Tropical Acres Steakhouse in Ft Lauderdale. The 
program topic will be “How Contractors Can Law-
suit-Proof Their HVAC Businesses.” What Contrac-
tors Need to Know About: Lein Law & Protection Of 
Contractors Rights, presented by Brad Weiss. Brad 

is a partner with Benson, Mucci & Weiss, PL  Brad 
practices in the areas of construction law and com-
mercial litigation, as well as real estate law and corpo-
rate/business matters. The law firm of Benson Mucci 
& Weiss P.L., is a full-service firm providing skilled 
representation to clients throughout South Florida in 
construction law, real estate law, commercial litiga-
tion, corporate law and estate planning.   

John Marinello of Pyke Mechanical 
with Roy Edry of Brown and Brown

There was a good turnout for the
SFACA Tax update meeting 

 SFACA Annual Tax Update
For Contractors Meeting 

February 9th 2022

 Claudio Rubiera of Brown and Brown, 
Tiffany Bausch of Enterprise Leasing, and 
Gregg Goldstein of A&M Consulting Group

 Lyle Hoffman of Insurance of America, 
Chad Aitken of Green Tree Air Conditioning 

and Frank Pulcini of IOA

Chuck Eason of Air America with Erika Sullivan of 
Erika’s Plumbing and Air Conditioning Restoration

 Jeff Campen of Pyke Mechanical 
with Jaime Londono of LS Air Conditioning

Rich Shavell of Shavell & Company P.A.
gave the Tax Update Presentation

to the SFACA members

Ed Lawton, SFACA director, talked 
about the Automotive Industry and 

gave a market update

 Kelly Dexter, SFACA president
announced the upcoming events  

Unico Announces Alliance with 
Ecoer for Matched-System 

Inverter Heat Pump
St. Louis, Mo. 

(February 1, 2022) – 
Unico System, in con-
junction with Ecoer, 
announced a corpo-
rate alliance at today’s 
AHR Expo that will 
offer an inverter heat 
pump optimized to 
pair with Unico’s in-

dustry-leading small duct air handlers.
Unico, the leading manufacturer of small duct 

central air and heating sys-
tems, and Ecoer, the innova-
tive Virginia-based producer of 
inverter heat pumps now offer 
an array of matched products 
ranging from 1.5-ton to 5.0-ton 
matched systems. Knowing that 
ease of proper installation is key 
to long-term efficient operation, 
the companies have greatly sim-
plified the installation process. 
With this increased ease of in-
stallation, on-site labor and commissioning time will 
decrease, providing more profit for contractors. Ad-
ditionally, contractors can remotely review system 
performance and recommend any necessary mainte-

nance checks. Both Unico and Ecoer offer warranties 
of up to 10-years, highlighting the quality built into 
their equipment to provide long-term carefree com-
fort for homeowners.

Scott Intagliata, Unico’s chief marketing offi-
cer and partner, said, “Both Ecoer and Unico were 
founded and run by entrepreneurs who are driven 
to be the best, and this alliance shows that commit-
ment to contractors and homeowners.” Rick Warner, 
President of Ecoer North America, added that both 
companies are technology leaders and that the tech-
nology is well-aligned between the two companies.

Unico and Ecoer products 
are available nationwide to con-
tractors through HVAC distrib-
utors. 

The Unico System is a 
small-duct, high-velocity cen-
tral heating and air conditioning 
system manufactured by Unico 
Inc. Ideal for today’s custom-
built tight homes, older home 
retrofits, historic preservation, 
and commercial applications, 

the Unico System takes less than one-third the space 
of traditional HVAC systems and provides better 
comfort and energy efficiency than its conventional 
counterparts.

MILWAUKEE, 
WI – Milwaukee Tool 
expands their PACK-
OUT™ Modular 
Storage System with 
the addition of a Tool 
Tray. This addition to 

PACKOUT™ provides users with a versatile and du-
rable storage solution 

The PACKOUT™ Tool Tray features Stack or 
Store functionality, providing modular connectivity 
with any PACKOUT™ solution and storage within 
the Rolling Tool Chest, Rolling Tool Box, XL Tool 
Box, or the Large Tool Box. In addition, the Tool Tray 
has a customizable internal layout with Quick-Adjust 
Dividers, creating up to six separate storage compart-
ments and allowing users to configure the layout that 
works for them. With a metal reinforced handle and a 
25lb weight capacity, the tool tray can easily transport 
tools and materials around the jobsite, in transit, and 
in the shop. 

As part of the Milwaukee® PACKOUT™ Modu-
lar Storage System, the new PACKOUT™ Tool Tray 
provides users the ability to fully customize their stor-
age. With over 35 storage solutions, PACKOUT™ is 
the industry’s most comprehensive modular storage 
system. For more information please visit our website 
www.milwaukeetool.com.

Milwaukee® Expands 
the PACKOUT™ Modular 
Storage System with a 

New Tool Tray
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Mitsubishi Electric 
Trane HVAC US 
Welcomes Vice 

President of Marketing
SUWANEE, Ga. – Feb-

ruary 15, 2022 – Mitsubishi 
Electric Trane HVAC US 
(METUS), a leading sup-
plier of Ductless and Ducted 
Mini-split and Variable Re-
frigerant Flow (VRF) heat-
pump and air-conditioning 
systems, welcomes Jason 
Rosenthal to the team as 
vice president of marketing.

In this newly created role, 
Rosenthal leads the company’s marketing and controls 
product management departments for both residential 
and commercial sectors. He drives market research 
and analysis to identify and capitalize on new oppor-
tunities for METUS products and services. Rosenthal 
and his team are also responsible for METUS’ digital 
strategy, creating experiences around products, apps, 
and web services that connect and provide value for 
contractors and homeowners.

Before joining METUS, Rosenthal served in vari-
ous marketing leadership roles where he strengthened 
market positions. Rosenthal was most recently vice 
president of marketing for Phyn, a division of Belkin 
International, where he led marketing and customer 
advocacy, developed go-to-market strategies and over-
saw channel implementation across e-commerce and 
retail. He brings additional marketing leadership ex-
perience in SaaS, connected home, consumer goods, 
home services and telecommunications.

“We’re pleased to welcome Jason Rosenthal as our 
new vice president of marketing,” said Mark Kuntz, 
chief executive officer, Mitsubishi Electric Trane 
HVAC US. “Jason’s extensive knowledge in the digi-
tal space and lifestyle marketing will be a tremendous 
asset to our team and will contribute to the continued 
growth and success of our company.”

“I’m excited to join the Mitsubishi Electric Trane 
HVAC team,” says Rosenthal. “Our innovative, all-
electric heat pumps provide superior comfort and user 
experiences while helping our customers improve sus-
tainability. With our diverse product portfolio and the 
growing trend toward electrification, our phenomenal 
growth over the last few years is only the beginning. 
I’m looking forward to the creative journey we have 
ahead.”

Rosenthal holds a Bachelor of Arts from New 
York University. He will be based out of the Suwanee, 
Georgia METUS headquarters.

To learn more about METUS and its mix of en-
ergy-efficient, high-performance Ductless and Ducted 
variable-capacity heat pump systems, visit www.me-
tahvac.com.

Jason Rosenthal

St. Louis, MO – Nu-Calgon has 
launched EasyDye™, a new fluorescent 
leak detection dye from Nu-Calgon. Easy-
Dye simply injects into an AC/R system 
in seconds, and its ultra-bright fluorescent 
color helps contractors find refrigerant 
leaks anywhere in the system.

EasyDye works with all commercial-
ly available oils, and it is perfect for split 
systems, heat pumps, microchannel coils, 

packaged units and mini-splits. EasyDye is super con-
centrated for use in 1.5 to 6 ton systems.

After injecting EasyDye (part #4050-51), contrac-
tors can easily find leaks using an ultraviolet flashlight 
like the one sold in our UV Leak Detection Kit (part 
#4050-15).

For over 70 years, Nu-Calgon has been provid-
ing quality specialty products for the HVACR mar-
ket. The company’s complete line of products includes 
coil cleaners, descalers and refrigeration oils, as well 
as products for indoor air quality, water treatment, ice 
machine maintenance and other applications.

Nu-Calgon Launches 
New EasyDye™ for 
Detecting Leaks

Please RSVP to:  hmacleod07@gmail.com

Honeywell Hydrogen Solutions And 
Services Help Companies

Reduce Carbon Emissions And 
Achieve Sustainability Goals

HOUSTON, Texas, February 14, 2021 – Honey-
well today announced a portfolio of solutions and 
services to help end users harness hydrogen as an al-
ternative fuel in industrial and commercial thermal 
processes to reduce their carbon footprints.

Honeywell’s end-to-end offering comes at a 
time when many organizations around the globe 
are seeking to enact or tighten programs that de-
crease their greenhouse gas emissions. Converting 
to hydrogen-based fuels for process heating can help 
users meet both industry and self-imposed carbon 
reduction goals and avoid costly penalties.

The most abundant 
element in the universe, 
hydrogen, offers po-
tential to reduce global 
emissions. When future 
clean energy networks. 
Furthermore, hydrogen’s 
ubiquity in industrial 
processes and its suitabil-
ity as a fuel for a wide 
range of applications 
makes it ideal for wide-
spread adoption.

Honeywell has de-
veloped and tested a large portfolio of hydrogen 
fired industrial burners, ready to provide clean heat 
in many thermal appliances. Likewise, our burner 
management and control systems, pressure regula-
tors and safety shut-off valves have been evaluated 
and assessed on hydrogen, and are ready to safely 
start, stop and control hydrogen fired appliances.

Meanwhile, Honeywell continues to lead the 
digitalization of the thermal industry with the “Pow-
ered by Thermal IQ” platform. Thermal IQ connects 
thermal assets with powerful analytics to create an 
enterprise-wide digital thermal ecosystem. Custom-

ers can easily measure thermal system performance 
in real time and estimate cost savings as well as 
emission levels when blending fuels such as hydro-
gen.

Honeywell also offers complete, custom-engi-
neered systems that harness decades of know-how 
and experience gleaned from hydrogen projects and 
application tests. Furthermore, the company’s global 
team of experts – fortified by insights and learnings 
from Honeywell labs around the world – stand ready 
to answer customers’ hydrogen questions and help 
them with their unique process requirements.

Hydrogen poses 
unique challenges com-
pared to natural gas, in-
cluding its wider flamma-
bility limits and its lower 
spark energy for ignition. 
With our broad offering 
of burners, valves, con-
trols, software, and ser-
vices, combined with our 
engineering expertise 
and laboratory capabili-
ties, Honeywell Thermal 
Solutions is able to deliv-

er innovative complete and safe solutions for hydro-
gen for the process heating market.

“Most companies know they need to reduce 
their carbon emissions imminently but aren’t sure 
where to start,” said Chad Briggs, Vice President and 
General Manager, Honeywell Thermal Solutions. 
“That’s where we can help. Through the breadth 
and depth of our hydrogen capable and customized 
solutions, application services, and subject matter 
expertise, we can get customers on the right path to 
achieving their carbon reduction commitments and 
ambitions.”
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Goodman Orlando Hosts NCI 
Duct System Optimization and Air 
Balancing Certification Program

On April 14 - 16, 2022, Goodman Distribution 
in Orlando hosted a two or three day NCI Duct Sys-
tem Optimization (2-Day) Certification Program or 
Bundle with (3rd Day) Residential Air Balancing. 

Attendees learned how to deliver high quality, 
profitable duct system renovations that really work! 
Upon completion, they will 
be able to set their company 
apart from competitors, by 
knowing how to optimize 
a duct system so it delivers 
the heating and cooling the 
equipment was designed to 
provide.

Once they were trained 
in Duct System Optimiza-
tion, they will also provide 
Certified Air Balancing on 
their installations, with the 
completion of the optional 
additional day of training and testing. Now, your 
customers can receive the very best comfort and en-
ergy efficiency, as well as a safe and healthy indoor 
environment.

It’s a known fact that typical air distribution sys-
tems across North America lose, on average, 43% of 
an HVAC system’s efficiency. Your customers don’t 
have to live with these substandard systems. The cer-

tification training process began with a comprehen-
sive evaluation of the existing duct system design, 
equipment sizing, followed by verification of real-
time performance - not simulations. They learned 
how to uncover air distribution upgrade opportu-
nities that deliver the highest quality, comfort, and 

performance their customers 
want, and are willing to pay 
for.

For the first time, the 
HVAC Industry has a cer-
tification that addresses the 
vital importance of ductwork 
in the overall performance of 
a mechanical system. By at-
tending the class and passing 
the exam at the end of Day 2, 
they earned the Duct System 
Optimization Specialist cer-
tification.

This is the only certification of its kind and once 
earned, it will set you light years ahead of your com-
petition. Add this to your company’s portfolio of per-
formance-based NCI certifications and deliver true 
system performance to all your customers.

NCI certifications are valid for two years. Recer-
tification is achieved with 8 hours of NCI continuing 
education.   

National HVACR 
Education Conference

Expand your knowledge at the National HVACR 
Education Conference, the ultimate training experi-
ence. Learn about new and emerging technologies, 
get answers from, and be inspired by industry lead-
ers, exchange ideas with industry peers, while gaining 
a better understanding of the future of the HVACR 
industry. 

Industry data shows that a significant percentage 
of system components returned to manufacturers have 
no fault found in them. This is a clear indicator that we 
need to better train our industry, beginning with those 
on the front line of education.

While one could travel the country to visit manu-
facturers and subject matter experts to improve our 
knowledge, thankfully many of these industry leaders 
will be present at this event. 

The conference is open to anyone involved in the 
HVACR industry (educators, administrators, train-
ers, wholesalers, contractors, etc.) who is interested 
in learning about new technologies, codes, content-
delivery techniques, and interacting with those who 
change the face of our industry.

Attend the ultimate, live face-to-face learning 
experience, with great sessions and exhibits March 
21-23, 2022 at the South Point Hotel in Las Vegas, Ne-
vada. Then continue your learning online with addi-
tional courses on the HVACR Learning Network. 

RectorSeal® 
Acquires Shoemaker 

Manufacturing, 
Expanding Domestic 
GRD Product Lines

Houston, TX, February 23, 2022 – RectorSeal 
LLC, a leading manufacturer of quality HVAC/R and 
plumbing tools and accessories, and a wholly owned 
subsidiary of CSW Industrials, Inc. [NASDAQ: 
CSWI], has acquired Shoemaker Manufacturing, a 
manufacturer of high-quality grilles, registers, and 
diffusers (GRD).

Shoemaker Manufacturing, based in Cle Elum, 
Washington, and established in 1947, manufactures 
high-quality GRD serving residential and commer-
cial applications. Shoemaker’s success is driven by its 
broad product offerings, customizable design, and ease 
of online specifications and ordering, which results in 
providing consistent, reliable, and readily available 
products to distributors. With 180,000 square feet of 
domestic manufacturing space, the Shoemaker acqui-
sition provides RectorSeal with additional capacity to 
manage its global supply base.

“Shoemaker’s strong reputation is built upon the 
quality of its manufactured products, innovation in 
applying technology to production selection and quo-
tation, and a relentless focus on customer service.,” 
said Jeff Underwood, Senior Vice President of Sales 
and Marketing at RectorSeal. “This combination com-
plements our TRUaire GRD product line and expands 
our product offerings in this growing category.”

The existing leadership team at Shoemaker has 
remained in place through the ownership transition. 
John Hein, President at Shoemaker, adds, “The ac-
quisition enhances our ability to deliver a more robust 
product line along with many additional benefits to 
current and future customers. Now, both companies 
will be able to provide products and services to cus-
tomers that we could not have delivered as separate 
companies.”

Shoemaker will continue to operate and serve 
customers independently in the short term. As the 
businesses are integrated and benefits for RectorSeal 
and Shoemaker customers are realized, details will be 
shared with distributors.

Since 1937, RectorSeal has offered products that 
have built a steadily growing and loyal following 
among contractors due to differentiated and proven 
product performance. Further, the company is often 
the first to tackle and solve challenges faced by pro-
fessional trade contractors. Visit www.rectorseal.com, 
www.instagram.com/rectorseal,

Johnson Controls Showcased 
Connected Home Products at the 
2022 NAHB International Builders’ 

Show in Orlando
MILWAUKEE – (February 15, 2022) – Johnson 

Controls, the global leader for smart, healthy and sus-
tainable buildings, showcased a complete range of 
smart home security, controls and HVAC products 
at the 2022 National Association of Home Builders 
International Builders’ Show® (booth W4283) Feb. 
8-10 at the Orange County Convention Center in Or-
lando, Florida. The Johnson Controls exhibit focused 
on the connected home, providing home builders a 
comprehensive offering designed to give occupants 
greater control, comfort and peace of mind.

It’s estimated that there will be 78 million smart 
homes in North America by 
2024, according to Berg In-
sight. To put that number into 
perspective, that’s 53 percent 
of all homes in the region. 
Connected comfort and secu-
rity products can be important 
differentiators for homebuy-
ers who are looking to ensure 
sustainability, safety and com-
fort. Johnson Controls is com-
mitted to delivering the latest 
smart products that provide 
seamless occupant experienc-
es with Johnson Controls OpenBlue connected suite 
of technologies. 

“The connected home is no longer a luxury – it 
has become standard,” said Casey Yates, vice presi-
dent of sales and marketing, Ducted Systems, John-
son Controls. “Occupants expect easy-to-control, 
smart solutions that reduce energy use, improve com-
fort and provide peace of mind. Johnson Controls has 
an expansive portfolio of premium technologies that 
come together in one complete home system, result-
ing in living spaces that are smarter, healthier and 
more sustainable.”

The YORK® brand of Johnson Controls dis-
played home comfort products designed to enhance 
comfort, sustainability and flexibility, including the 
high-efficiency YORK® HMH7 17 SEER Horizon-
tal Discharge Heat Pump, which is an ideal solution 

for spaces that require a compact design, without any 
compromise to comfort, while offering quiet perfor-
mance and easy installation. They also featured the 
YORK® YHG 16 SEER Single Stage Heat Pump 
with swing-out panels offering easy access to electri-
cal controls, and the YORK® AE Multi Speed Multi 
Position Air Handler, which is designed to improve 
comfort, increase energy savings and provide lasting 
performance.

Johnson Controls Hitachi showcased its legacy 
of innovation, including connected products and 
systems designed to optimize occupant comfort 

and indoor air quality. These 
products included the H500 
Single-Zone Mini-Split Sys-
tem, which offers a ductless 
cooling and heating solution 
that’s flexible, energy efficient, 
and includes FrostWash™, an 
active-cleaning function for 
both indoor and outdoor units 
which provides fresher air, im-
proves reliability, and reduces 
maintenance. Hitachi also fea-
tured the compact, whisper-
quiet Mini VRF System that 

has some of the industry’s highest efficiency ratings 
and enables individual comfort control of up to eight 
zones.

Johnson Controls Qolsys featured the latest con-
nected home security technology at the exhibit, in-
cluding the new IQ Panel 4, an all-in-one smart home 
platform with six different wireless radios designed 
to control intelligent devices, including PowerG long-
range security and life safety sensors, smart lighting, 
smart thermostats, smart locks, garage openers and 
integrations with partners like Alarm.com, Control4, 
SolarEdge and more. With intuitive on-screen con-
trols, compatibility with all major voice platforms, 
and a growing portfolio of connected devices, this 
intelligent platform is a leading choice for new con-
struction smart homes. To learn more, visit Johnson 
Controls at www.johnsoncontrols.com.
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  ASHRAE Miami held their last chapter meet-
ing on Tuesday Feb 15th, 2021 at 5:30 pm at the 94th 
Aero Squadron in Miami. The topic for the meet-
ing was “Understanding IAQ Across Standards and 
Codes” by John Constantinide, a Florida licensed 
mechanical engineer. 

John Constantinide, P.E., has owner and design-
er experience with energy management, design, and 

design-build projects of industrial, institutional, and 
commercial facilities for government, aviation, and 
health care entities. John is also a Certified Energy 
Manager, Certified Fire Protection Specialist, and 
LEED AP with a Building Design and Construction 
specialization. In ASHRAE, he serves as Chair of 
TC 5.2 Duct Design, Handbook Subcommittee Chair 
for TC 7.6 Building Energy Performance, and Re-

gion XII’s Assistant Regional Chair. 
ASHRAE Miami Chapter meets the second 

Tuesday of each month. The meeting location is 
announced in their monthly newsletter. For special 
meetings, the date/time and venue is also announced 
via e-mail. Most of their meetings have technical 
presentations which provide PDH points towards the 
PE license.

 Luis Prats of ICTB with 
Juan Carlos Gonzalez of Dunn and Bush

 Hector Urgell of Daikin Applied 
with Charlie Lee of FIU

ASHRAE Miami Technical Meeting
 “Understanding IAQ Across Standards and Codes”

February 15th, 2022 

Russ Garofalo of Flamebar, Angel Flores and 
Jason Alexander of Northrich Company

 Andrew Abinader, Alfredo Sotolongo Jr.,
 and Alfredo Sotolongo Sr. of Protec, Inc.

Daniel Marrero of Protec, Inc. with 
Dustin Branting of Albireo Energy

 Alexander De Socio of Tropic Mechanical 
with Brady Walters of Albireo Energy

There was a great turnout for
the ASHRAE Technical meeting in February

 John Constantinide, ASHARAE regional chair, 
spoke about “Understanding IAQ Across 

Standards and Codes”

Emily Franco, ASHRAE Miami president
 welcomes the members to the

ASHRAE Technical Meeting

RectorSeal® and Dust Free® Introduce 
IAQ3 Strategy for Healthier Residential and 

Commercial Environments
Houston, TX, February 28, 2022 – RectorSeal®, 

a leading manufacturer of quality HVAC/R and 
plumbing tools and accessories, and a wholly owned 
subsidiary of CSW Industrials, Inc. [NASDAQ: 
CSWI], and Dust Free®, a leading manufacturer of 
IAQ (Indoor Air Quality) products, have jointly an-
nounced the release of the IAQ3 strategy offering 
an extensive line of products designed to improve 
the air quality of indoor residential and commercial 
environments.

The IAQ3 platform of products has been care-
fully designed to meet a wide spectrum of indoor air 
quality demands for residential and commercial ap-
plications. By integrating three levels of IAQ prod-
ucts, the IAQ3 strategy help to increase the overall 
air quality of living and working indoor spaces. The 
result is a dynamic air quality management strategy 
that provides a complete and customized IAQ solu-
tion tailored to specific customer requirements.

The IAQ3 strategy is comprised of the three es-
sential components to help improve indoor air qual-
ity: Filtration, Purification, and UV Inactivation. 
All Dust Free products and systems comply with 
the appropriate ASHRAE, EPA, and other indus-
try standards including UL 2998 applicable to zero 
ozone creating air treatment devices. IAQ3 prod-
ucts are available for shipment from Dust Free fa-
cilities in Texas and at RectorSeal facilities located 

in Los Angeles, CA, and Jacksonville, FL.
Dust Free offers a wide array of active filtra-

tion products that help remove symptoms caused 
by dust, pollen, mold, dander, and other air par-
ticulates as they pass through a ducted, forced-air 
HVAC system.

Indoor air purification is achieved using Dust 
Free’s proprietary, 100% ozone-free, UV light and 
ionization technologies to reduce indoor air pollut-
ants such as odors, VOCs (volatile organic com-
pounds), formaldehyde, and inactivate bacteria.

High-output germicidal UV-C (ultraviolet) 
lights from Dust Free work 24/7 helping to reduce 
biological contaminants found on HVAC system 
components and within the air stream of a forced-
air system. The UV Inactivation process is active 
even when air is not circulating in the HVAC sys-
tem. Because of the spectral sensitivity of DNA, 
only UV-C light demonstrates significant germi-
cidal properties.

“The IAQ3 strategy allows RectorSeal custom-
ers access to some of the most advanced indoor air 
quality components and systems,” said Stephanie 
Welda, Director of Product Marketing, at Rec-
torSeal. “Indoor air quality is a growing concern 
for both residential and commercial customers. Our 
customers will appreciate the flexibility that the 
IAQ3 strategy offers along with the noticeable ben-

efits of healthier indoor air.”
Since 1937, RectorSeal has offered products 

that have built a steadily growing and loyal fol-
lowing among contractors due to differentiated and 
proven product performance. Further, the company 
is often the first to tackle and solve challenges faced 
by professional trade contractors. Please visit www.
rectorseal.com for additional details, and follow us 
on LinkedIn, Facebook, YouTube, Instagram, and 
Twitter for the latest product enhancements and 
news. 

The RectorSeal LLC, is a manufacturer of 
chemical, mechanical, and firestopping products for 
the professional trades. The company is centered on 
a simple mission: To provide innovative solutions 
to the professional trades. RectorSeal wants to help 
professionals in the heating & cooling, plumbing, 
electrical, and construction industries perform their 
work faster and with greater reliability. For more 
information, visit www.rectorseal.com, email: mar-
keting@rectorseal.com, or call (800) 231-3345.

Dust Free® is a family-owned and operated 
business headquartered in Royse City, TX, just 40 
miles east of downtown Dallas. Dust Free® was 
established in July of 1982 as a manufacturing 
company specializing in air filtration equipment 
designed to benefit allergy patients who needed a 
clean indoor environment.
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MILWAUKEE, WI— 
Milwaukee Tool expands its 
tool tethering lineup by in-
troducing a 5lbs 50” Quick-
Connect Retractable Tool 
Lanyard. As jobsite safety 
demands continue to grow 

to keep users safe, tradesmen are increasingly required to tether tools when 
working at a height or near sensitive equipment. The Milwaukee® 5lb 50” 
Quick-Connect Retractable Tool Lanyard furthers the commitment to help 
keep users safe on the jobsite while working at heights by reducing the risks 
associated with dropped tools without hindering productivity.  

This retractable lanyard survives more drops and provides lasting durabil-
ity. It is constructed with stainless steel components to maintain retraction 
and prevent dropped tools. Equipped with a push-to-lock design for greater 
control users can easily lock the lanyard cord at the desired length within the 
50 in. working range. This lanyard also features an abrasion-resistant cord to 
withstand the harsh demands of the jobsite. The dual locking, swiveling Quick-
Connect carabiner allows users to make fast swaps between tools and is com-
patible with other Milwaukee Quick-Connect Accessories for maximum pro-
ductivity. Lastly, this lanyard meets ANSI/ISEA 121, the American National 
Standard for dropped object prevention solutions.  

The new Milwaukee Tool Lanyards include a Limited Lifetime Warranty 
and demonstrate the company’s continued commitment to developing game-
changing solutions professionals truly want and need. Milwaukee Tool is fo-
cused on creating innovative solutions that won’t slow users down, helping 
them STAY SAFE. STAY PRODUCTIVE™. For more information on Mil-
waukee® Personal Protective Equipment or to view the entire line, please visit 
www.milwaukeetool.com/ppe. 

Milwaukee® Introduces 
Retractable Lanyard to 
Their Tethering Lineup

Washington, D.C. – The International Code Council with sponsorship from 
ASHRAE, the leading global HVAC&R membership society, is pleased to an-
nounce the release of a new International Green Construction Code (IgCC) 
certification, Commercial Green Construction Professional.

The Commercial Green Construction Professional certification was cre-
ated to assist in developing new standards for building construction in order to 
address the problem of greenhouse gas (GHG) emissions and to help reinforce 
societal health, life and safety benefits. Professionals who hold this certifica-
tion will lead the way in helping to conserve resources and regenerate sites 
while providing expertise in offering solutions to resilience through natural 
disasters, a changing climate, resource consumption/management, and service 
interruptions due to unforeseen events.

“As the focus to reduce greenhouse gas emissions and increase energy effi-
ciency within our communities continues to grow, the demand for green build-
ing design, construction and operational techniques has become essential,” 
said Cindy Davis, CBO, President of the ICC Board of Directors. “A certified 
Commercial Green Construction Professional will play an important role as an 
industry leader in helping communities establish sustainable, resilient, high-
performance buildings.”

The Code Council is the preeminent certification body for credentialing 
code professionals. Code Council certifications are often prerequisites for those 
seeking positions that review building plans and inspect homes and buildings 
for compliance with applicable codes and standards. ICC certification exams 
are developed and maintained to the highest standards, which includes continu-
ous peer review by committees of experienced, practicing professionals.

The certified Commercial Green Construction Professional certification 
verifies competence in plan review and project inspection performance for 
commercial buildings as it pertains to the International Green Construction 
Code (IgCC), in coordination with ASHRAE Standard 189.1. Standard 189.1 
provides guidance for designing, building and operating high-performance 
green buildings and sets the foundation for total building sustainability through 
site sustainability, water and energy efficiency, indoor environmental quality 
and the building’s impact on the atmosphere, materials and resources.

“ASHRAE congratulates the Code Council on this new certification,” said 
Mick Schwedler, P.E., LEED AP, 2021-22 ASHRAE President. “ICC’s contri-
butions to the built environment and a sustainable future are appreciated.”

The International Code 
Council, with Sponsorship 

from ASHRAE, creates 
a New International 
Green Construction 
Code Certification
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ASHRAE Applauds 
Legislation that 

Protects Copyrights
ATLANTA (February 23, 2022) – ASHRAE, 

along with other standards development  organiza-
tions (SDOs), affirmed legislation for copyright pro-
tection of codes and standards adopted or incorpo-
rated by reference as long as they are available on a 
publicly accessible website for viewing.

U.S. Representatives Ted Deutch (FL-22) and 
Darrell Edward Issa (CA-50) introduced H.R.6769, 
a bipartisan bill to preserve copyright protection of 
codes and standards when they are incorporated by 
reference into federal regulations.

“This legislation simply confirms the legal copy-
right of standards created by ASHRAE and other 
SDOs,” said 2021-22 ASHRAE President Mick 
Schwedler, P.E., LEED AP. “We are delighted that 
Reps. Deutch and Issa have introduced legislation 
confirming this fact. This allows SDOs and our vol-
unteer members to continue the important work of 
developing standards that can be incorporated by ref-
erence into regulations and building codes, which in 
turn provide important safety, sustainability and resil-
iency benefits.”

The proposed statue would allow full access to 
standards incorporated by reference in laws or regu-
lations through free viewing on a publicly accessible 
website, while still preserving the long-standing pub-
lic-private partnership standards development infra-
structure, at no cost to taxpayers. 

Founded in 1894, ASHRAE is a global profes-
sional society committed to serve humanity by ad-
vancing the arts and sciences of heating ventilation, 
air conditioning, refrigeration and their allied fields.

As an industry leader in research, standards writ-
ing, publishing, certification and continuing educa-
tion, ASHRAE and its members are dedicated to pro-
moting a healthy and sustainable built environment for 
all, through strategic partnerships with organizations 
in the HVAC&R community and across related indus-
tries. For more information and to stay up-to-date on 
ASHRAE, visit ashrae.org 

Over 70 techs from Lindstrom Air Conditioning & Plumbing visited RGF Headquarters 
throughout the week for training by Lisa Schutz, National Sales Manager, and Mat Charles, 
VP of Sales. They are now certified RGF Air Quality Specialists and part of our Black Label 
Dealer program. For more information on how your team can become IAQ specialists and 

get a free REME HALO, contact your RGF rep or email Ashley Gibb at agibb@rgf.com

Women In HVACR

We Are Looking For:
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Lennox Industries 
Launches Warranty Your 

Way™ as the Industry First 
for Home Comfort System 
Parts and Labor Coverage 

at No Additional Cost
RICHARDSON, Texas, Feb. 23, 2022 /PRNewswire/ -- Lennox Industries is 

launching an industry-leading limited warranty offering with customizable and 
complete system coverage for parts and labor, providing greater peace of mind to 
homeowners. Through Warranty Your Way™, homeowners now have the oppor-
tunity to obtain labor coverage on eligible heating and cooling products, as well 
as more limited warranty and coverage options at no additional cost, putting the 
power of choice in the hands of homeowners. 

Lennox Industries is the first and only heating and cooling manufacturer fea-
turing the option to obtain three-year labor coverage at no additional cost. Tradi-
tionally in the heating and cooling industry, labor has not been covered as part of 
the standard manufacturer’s limited warranty, a misunderstanding that can be a 
challenging experience for the homeowner.

“With the launch of Warranty Your Way, we are setting the new standard for 
HVAC manufacturer limited warranties and continuing Lennox’ legacy of inno-
vation in all aspects of the industry,” said Quan Nguyen, VP & General Manager 
at Lennox Industries. “We’re giving homeowners the transparency and peace of 
mind to feel confident about their warranty parts and labor coverage and keep their 
home comfort system performing optimally. Through our new industry-leading 
warranty offering, we’re proving that perfect air isn’t just something Lennox talks 
about—it’s something we stand behind.”

According to a recent study conducted by Lennox, “Warranty” was the number 
one frustration for homeowners. When a failure occurs, the average cost of repair 
is 85% labor and only 15% parts, leading to unexpected costly repairs for both the 
homeowner and dealer. With Warranty Your Way, Lennox is giving homeowners 
personalized, easy-to-understand complete coverage options and providing deal-
ers with the market differentiation to help them stand out in a competitive market.

“Dealers are the core of our company, and we are constantly seeking ways to 
improve their business as well as enhance the homeowner experience,” said Kim 
McGill, VP of Marketing at Lennox Industries. “The Warranty Your Way limited 
warranty coverage options provide customizable labor coverage packages that best 
fit our dealers’ business models and the homeowner’s needs, leading to stronger 
customer relationships and upward business growth for our network of exceptional 
dealers.”

Additional labor coverage can be purchased through the Comfort Shield® pro-
gram, which is provided by Service Net Warranty, LLC, part of AIG, and is trans-
ferable. For more information on the industry-leading warranty and coverage, visit 
Lennox.com/WarrantyYourWay.

General Filters, Inc., presented its annual “Soaring Eagle” Award to Pilgrim 
Sales in February; the sales agency that best represented General Filters in terms 
of sales revenue, sales growth, new product sales, and the reporting of vital field 
intelligence for the prior sales year.

Owner and Vice President John Redner and Director of Sales & Business De-
velopment, Allan Feys were pleased to offer the 2021 award to Lennie DeAngelo 
of Pilgrim Sales; a valued agent of General Filters for over 25 years. John Redner 
commented; “Lennie has been a trusted and key member of the GFI Sales Team 
for such a long time that at this point, he is a part of the Family.” Allan Feys added: 
“Mr. DeAngelo met and exceeded all our sales objectives in the New England 
Market in 2021.”

Mr. Feys continued: “In many regards, 2021 was an outstanding year for vir-
tually all our sales agencies. General Filters is greatly appreciative of the efforts 
put forth in a sales year made very difficult by COVID-19 restrictions and the 
many global market challenges. Through it all, the General Filters network of sales 
agencies kept their collective heads down and their sales legs churning, and we all 
benefited from their efforts.

General Filters, Inc. 
Presents the 2021 

“Soaring Eagle” Award 
to Pilgrim Sales

John Redner, Lennie DeAngelo, and Allan Feys
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TODAY’S A/C NEWS

POSITIONS AVAILABLE
 Central Florida HVAC Distributor accepting applications for several positions that are currently available. 

If you are looking for opportunity to stretch and grow with a company? This is the place!  Compensation and 
benefits relative to position and experience. For info email: tracy@blackssupply.com

CLASSIFIEDS

JAX Mechanical is looking to hire qualified HVAC/R mechanics right now! We take pride in creating a 
family atmosphere, where employees enjoy benefits that focus on interaction, goodwill, and wellness. We 
have competitive compensation based on position and experience as well as a benefits package. Please call 
904.249.1400 or send your resume to hr@jaxrefrigeration.com. We look forward to welcoming qualified candi-
dates to become members of the #JAXFamily! 

HVAC/R positions available throughout FL

POSITIONS AVAILABLE
Tropic Supply is hiring for Counter Sales, Drivers (CDL and 

Non-CDL), Warehouse Associates, and Management roles throughout our 22 locations 
all over Florida! We are committed to helping you realize your goals and we provide a 
positive, rewarding, and engaging work environment that fosters a culture based on 
trust, respect, and long-lasting relationships. We are offering full-time positions with 
guaranteed overtime, benefits, and compensation commensurate with experience. 

Summer is our busy season and positions need to be filled ASAP- please email your 
resume to careers@tropicsupply.com.
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Counter Intelligence to Meet Your Needs!
-   You need products – we have over 50,000 at our fingertips
-   You have questions – our knowledgeable staff have the answers
-   You need confidence – our ongoing training insures that our staff are up-to-date on the latest
-   You need matches – our amazing product cross-reference tool will quickly match exactly what 
                                        you need, and is exclusive to Johnstone Supply
-  You need service – our friendly staff are laser-focused on providing you outstanding service 
                                     with personality!

We make it easy for you!  Visit www.johnstonesupply.com 
or give us a call for information or to receive our 2,000 page catalog 

Jacksonville [904] 354-0282
Jacksonville South [904] 641-2282
Gainesville [352] 378 2430
Ocala [352] 873-4443
Melbourne [321] 676-4177
Naples [239] 643-3446 
Boynton Beach [561] 572-2507
Orlando [407] 849-0573
Port Richey [727]-817-0248
Ft. Lauderdale [954] 971-9350
West Palm Beach [561] 689-3366

Dania Beach [954] 921-8070
Fort Myers [239] 275-3533
Miami [305] 917-0900
Ft. Pierce [772] 468-0211
Tallahassee [850] 576-5922
Clearwater [727] 561-9309
Panama City Beach (850) 235-8050
Deerfield Beach (754) 218-9667
Sanford (407) 324-8003
Lakeland (863) 665-4045                                      

Sarasota (941) 753-8491
Cape Coral (239) 242-8796
Kendall (786) 249-4828
Miami Lakes (786) 476-7340
Stuart (772) 781-0102
Cutler Ridge (786) 430-0777
Doral (305) 592-8605
Daytona Beach (386) 265-6400
Pensacola (850) 436-2008
Ft Walton Beach (850) 362-6880
Brandon (813) 424-3180

COUNTER
INTELLIGENCE.

Johnstone Supply Pensacola
  Chris Haskins, Ryan Mills, Glen Crowley, David Padgett

Johnstone Supply Ware Group Stuart
Justin Berger , Roger Luna, Carlos Masjuan 

Johnstone Supply Ware Group Tallahassee
Lori Ford , Chris Ferris, Roland Mercado, 

Brooke Behnke, Rena Langley

Johnstone Supply Ware Group Brandon
 Dennis Hall, Amanda Capitano, Naaman Rawlins


